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800 ........... MILLIONS OF BAGS SOLD ............ 1956 


Us ned... 


Faster selling! Quicker profits! Ready ac- 
ceptance! These are the reasons why more 
dealers are now making more money with 
Blatchford’s Calf-Pab and Pablets. Why? 
Lower cost PLUS the Blatchford reputation for quality that 
F CALF FEEDS IN THE INDUSTRY 
oum 


makes it easy to change to Blatchford’s. Here is a money-making 


OF THE OLDEST MANUFACTURER \ 


combination for you when you get rid of the slow sellers and 
make Blatchfords your feature line. You'll find it’s easier to 


advertise ... . and easier to sell! Prove this for yourself! 


tein Plant and Offices WAUKEGAN, ILL 
Midwest Plant 


\LF FEED SALES KIT! WRITE TODAY! 
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Nampa, Idaho 


Dept. 127 
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BLUE STREAK DUAL POWER 


Advance Custom Mill 
For GRANULAR GRIND 
and unlimited 
conveying 
capacity in any 
direction 


BLUE STREAK 


Advance Custom Mill 
Produces the famous and 


exclusive Triple Reduc- 
tion GRANULAR GRIND 


UTOMATE and 
PRATERIZE your plant... 


make 


That’s exactly what Hunter Feed & Supply secret ee 
of Coshocton, Ohio, did. 

They looked at the complete line of 
PRATER Blue Streak grinding and mixing 
equipment. They liked the idea of Granular 
Grind and patented TWIN SPIRAL MIX 
—two exclusive PRATER features. 

They liked the idea of buying everything 
from one source—with every item engineered 
to work as part of a completely PRATER 
designed system. Their PRATERIZED mill 
boosts cuts costs, increases profits. 
That’s Blue Streak automation. 

Let us tell you how you can automate your 
mill. Write today for literature. 


PRATER PULVERIZER COMPANY 
: ; 55th Court, Chicago 50, Illinois 
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Hunter Feed & Supply 
Coshocton, Ohio 
W. L. Hunter, Mgr. 


BLUE STREAK 
Twin Spiral Mixer 


For the Perfect Mix with two 
Spirals—not just one 


STREAK 


Secking Scale 


Prater Double Gas 
Permanent Magne’ 
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The feed indus ry’s case 


against “phantom” phosphorus 


The evidence against “phantom” phosphorus — phos- 
phorus that can’t be utilized by farm animals — is well 
worth examining. 

Feed manufacturers with an eye for performance 
and repeat business know “phantom” phosphorus can 
make bargain phosphates expensive. Feed performance 
is likely to suffer because today’s harder working live- 
stock and poultry need up to 79% more phosphorus 
every day. 

Dynamic DynaFOS meets these modern needs .. . 
meets every requirement of a superior feed phosphorus 
product. The higher biological availability of this di- 
calcium phosphate . . . its greater freedom from im- 
purities mean more pounds of dynamic phosphorus 
per ton, less “phantom” phosphorus. Each pound of 
available phosphorus costs less. 

You can rely on this higher availability of Dyna- 
FOS . . . the favorable, steady price . . . the depend- 


Dynamic 


Dyna FOS 


PHOSPHATE CHEMICALS DIVISION ; 
INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


able, even supply in either beaded or powdered texture. 
If you are not already using International’s DynaFOS, 
write or wire your nearest sales agent for samples and 
quotations. 


One pound of Dynamic DynaFOS gives you 
as much available phosphorus as 2 to 9 lf 
pounds of unprocessed, raw phosphates... 


Be i SOFT OR | CURACAO BONE 

DYNAFOS | COLLOIDAL | ISLAND 
ga PHOSPHATE | PHOSPHATE * 
3 

18.5% 9.0% 14.0% 13% 

100 aes 70 70-100 

| 

1,200 15,000 5,000 pad 


General Offices: 20 North Wacker Drive, Chicago 6 


Sales Agents: EASTERN AREA: GRANDONE, INC., Needham (Mass.) © SUNSET FEED & GRAIN CO., INC., Buffalo © P. R. MARKLEY, INC., 


Philadelphia @ A. G. GREENE COMPANY, Charlotte (N. Carolina) © 


EDWARD E. SMITH COMPANY, Atlanta e 
COMPANY, Tampa e CENTRAL AREA: BULLARD FEED COMPANY, Chicago 


E. A. CARTER BROKERAGE 
GOOD LIFE CHEMICALS, INC., Effingham (IIl.) © JOHN F. YOUNG 
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Meridian (Miss.) © MIDWEST AREA: BLOMFIELD-SWANSON, Minneapolis @ MERCHANTS CHEMICAL COMPANY, INC., Omaha @ M.A. McCLELLAND 


COMPANY, Kansas City (Mo.) @ 8B. A. LUCIUS COMPANY, Fort Worth 


FARREL’ & COMPANY, Compton, (Calif.) 


WEST COAST: JAMES FARRELL & COMPANY, Seattle e@ JAMES 
CANADA: N. D. HOGG LTD., Toronto 
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BUSINESS! 


Now you can get all the hog feed business with this 
new Borden program of life-cycle feeding that enables 
you to offer the feeder a complete program of special- 
ized hog rations, each of which is formulated to promote 
maximum growth at minimum cost. 


Borden’s two newly redesigned hog feed fortifiers, 
new Krepro and new Hopro, will give you a full line 
of hog rations highly fortified for the critical early 
periods, yet economical and efficient for the later stages 
of growth. 


It is a fact, proved by extensive tests, that hogs 
started on feeds carrying high levels of unidentified 
growth factors require lower levels of these factors after 
reaching fifty pounds in weight. So, the new Borden 
program takes into account these fundamental nutri- 
tional requirements of the hog during its entire life- 
cycle...thus making certain that your hog feeding 
program is the most complete, most efficient and most 
economical on the market. 


Get the facts today . . . write now for complete prod- 
uct data and sample formulas. 


THE comranr 


FEED SUPPLEMENTS DEPARTMENT 
350 Madison Avenue New York 17, N. Y. 
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Krepro and Hopro are just two of the many 
scientifically formulated, precision-built forti- 
fication products manufactured by Borden for 
the feed industry. No matter how many kinds 
or types of poultry and livestock feeds you 
make, Borden’s highly diversified product line 
offers you the widest possible choice in formulas 
and feeding programs. 
We urge you to go over your entire manufac- 
turing operation with your Borden representa- 
tive when he calls...such a discussion may 
very well result in improved feeds for your 
feeders and increased tonnage for you. 
\ 
ons 
/ O 
1 YEARS 
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Publisher 
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Editor 
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pirited Discussions Feature 
Poultry Egg Board Meeting 


Thousands of words of differing, 
though sincere, opinions on the future 
course of the Poultry & Egg National 
board featured the organization’s an- 
nual planning conference, held Jan. 31 
and Feb. 1 at the La Salle hotel in 
Chicago. 

Whether or not the board should 
sponsor paid advertising was one of 
the key points discussed. 

Background of the debate on adver- 
tising is the decision of PENB to pub- 
lish a full-page ad boosting eggs in the 
Saturday Evening Post (to appear in 
the issue of March 23). Some of the 
broiler and turkey group representa- 
tives on the board, in particular, feel 
that PENB should not buy paid space, 
The view of PENB’s broiler industry 
advisory committee is that the organi- 
zation should not sponsor paid adver- 
tising but should leave such advertis- 
ing to packers and processors of brand- 
name poultry products. 

A spokesman from the feed indus- 
try, speaking as an individual, indicat- 
ed that he felt PENB was “off the 
track on its functions” in okaying the 
paid space. He also voiced the feeling 
that the group might be straying into 
areas of activity contrary to those for 
which it was established. 

Those who endorsed the paid con- 
sumer advertising appeared mainly to 
be members of egg producers’ organi- 
zations, However, all elements which 
displayed contrary views on consumer 
advertising okayed advertising in 
home economics and medical journals, 
media which PENB has used for paid 
space successfully for several years. 

A turkey industry spokesman noted 
that turkey growers have set up their 
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own paid product advertising pro- 
gram. He also stated that his group 
felt “one-shot” paid advertising would 
do little good. 

Executive committee members had 
hoped to present recommendations for 
the signing of a new general manager 


at the Feb. 1 business meeting. How- 
ever, no single candidate has yet been 
decided upon to replace Dr. James 
Gwin, who left the board Feb. 1 to 
join Ralston Purina Co. A decision is 
expected shortly. 

Chosen as the group’s elected presi- 


BUSINESS ACTIONS 

A new southeastern regional office was 
approved unanimously. It will be located at 
Atlanta. 

Those present voted by a 3 to 1 margin 
that the new general manager should be 
primarily a capable administrator rather 
than a promoter. 

Treasurer Hannas reported income of 
$314,000 in 1956 compared to $254,000 a 
year earlier. 

Unanimous approval was given a pro- 
posal to make the temporary membership 
acquisition a permanent rather than interim 


dent for 1957 is Herbert Beyers of 
Salt Lake City. He previously was 
first vice president. Mr. Beyers suc- 
ceeds Leslie $. Hubbard of Lancaster, 
Pa., who was named to the executive 
committee. 

The entire PENB organization 
joined in presenting Mr. Hubbard 
with a plaque “for faithful and unsel- 
fish devotion” to his duties as presi- 
dent of the group. 

H. H. Alp, American Farm Bureau 
federation, Chicago, is the new first 


_ vice president and.Ray-Purnell-of Tu- 


pelo, Miss., is the new second vice 
president. L. A. (Tiny) Wilhelm of 
Quaker Oats Co. continues as secre- 
tary and Poultry Editor Ralston Han- 
nas as treasurer. 

Purina’s Vice President J. D. Sykes 
was re-elected to the executive com- 
mittee along with G. E. (Jim) Cole- 
man Jr. of Kingston, N. H. 

The associate scientific director of 
the armed forces Quartermaster Food 
& Container institute received the 
1956 PENB research award. Dr. Har- 
ry E. Gorelstine was cited for his 
scientific study with pouitry and eggs. 

Once again PENB’s professional 
staff presented a truly impressive re- 
port on its attainments in behalf of 
the poultry, and therefore feed, in- 
dustry during the past year. Home 
economics, public relations, member- 
ship, and checkoff spokesmen had 
much to be proud of when they re- 
ported and their enthusiasm is spon- 
taneous. 

The PENB is doing a tremendous 
promotion job for feed men and their 
customers and deserves the strong 


support of both groups. 
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Klotogen 


belongs in all 
poultry feeds! 


Here are 5 good reasons why... 


— Ofbtott 


Full-time availability to birds— KLOTOGEN F 

is the water-soluble form of vitamin K, the 
anti-hemorrhagic vitamin. Its water solubility elimi- 
nates the absorption problems of fat-soluble forms. 
KLOTOGEN F maintains adequate prothrombin levels 
even in times of stress such as over-medication, enter- 
itis, debeaking, dubbing, etc. 


More potent— KLoTocEN F has proved to be 

3 to 6 times more active than ordinary menadi- 
one in poultry feeds. When sulfa medications are 
used, this superiority is up to 10 times greater. 


Assay assured—Shipments of KLorocen F 
always receive a precise chemical assay. Thus, 
you know exactly how much vitamin K goes into 
your feeds and is available to the flocks that receive it. 


4 Low cost—As little as 7c per ton of finished 

feed assures you of adequate amounts of this 
superior form of vitamin K. KLorocen F is a free- 
flowing powder available in a pure form or asa premix. 


Pharmaceutically pure—KLoToGeN F is 

manufactured with the same high standards 
of precision and purity that have made Abbott Lab- 
oratories the nation’s foremost manufacturer of vita- 
min K preparations for human medication and 
poultry feeds for 19 years. 


Moreand more poultrymenare looking for “menadione 
sodium bisulfite” (KLOTOGEN F) on their commercial 
feed tags. If you want more information about this 
important poultry feed additive, write or call 
Abbott Laboratories, Chemical Sales Division, 
North Chicago, Illinois. 


Producers of PRO-GEN® (Arsanilic Acid) Feed Additive 


for poultry and hog feeds 701463 


LABORATORIES 


THE FEED BAG—February, 1957 


\ 
\ 
a 
4 


Indiana is scheduled to have a much 
stricter state seed law before the year 
is out. That was the word brought to 
the 55th annual convention of the In- 
diana Grain & Feed Dealers associa- 
tion by A. S, Carter, head of Hoosier- 
land seed control. The convention 
which he addressed was held Jan. 21- 
22 at Hotel Claypool in Indianapolis. 


Mr. Carter began his talk by quot- 
ing from a special article in the Janu- 
ary, 1957, issue of The Feed Bag, 
which cited progress made in seed 
laws in Iowa and other states. Since 
the progress has been accomplished 
and enforcement tightened in the oth- 
er states, many transient seed peddlers 
have come to Indiana, Mr. Carter re- 
ported. 


“With their methods,” he asserted, 


Hoosiers 


“they could sell anything. Actually, 
they do not proffer contracts but in- 
stead offer options. 

“They are untouched by any pres- 
ent Indiana laws,” Mr. Carter con- 
tinued. “That’s why we are framing 
a new law patterned after that of 
Iowa. We also plan to license seed 
sellers.” 

Indiana’s present seed law is 35 
years old. The aim of the proposed 
new law is to educate as well as regu- 
late, the seed official said. He urged 
seed retailers to “show seed lot num- 
bers right on the farmers’ invoices.” 
The date of germination on seed now 
will expire every 12 months and seed 
will have to be retested if it is to be 
kept longer before its sale, Mr. Carter 
noted. Even vegetable seed packets 
are to be covered under the new law. 

Altogether, Mr. Carter had some 
250 feed and seed men in his audi- 
ence. Total registration at the meeting 
was 610, but, as usual, many regis- 


ELEMENTS which 
make businesses 
successful always 
must include 
top-flight men, 


Speaker Verne 


Martin stressed. 
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STRENGTH of 

1,000 members will 
back up the actions 
of these two key 
officers of the 
Indiana Grain & 
Feed Dealers 
association during 
1957. On the left 

is Fred K. Sale, 

one of the industry's 
best-known full-time 
executive secretaries. 
With him is Avon 

- Burk of Burk Elevator 
Co. at Decatur, 
newly-elected presi- 
dent of the Hoosier 
feed trade group. 


Hear [Trends in Feed Industry 


Changes Are Way 


By BRUCE W. SMITH 
The Feed Bag Photos 


trants failed to take advantage of the 
important speaking and business ses- 
sion programs. 

Retiring President Erwin Scott of 
Bicknell stressed honest, aggressive 
business management in his presenta- 
tion. The trade, he said, will always 
have to endure a small percentage of 
“get-rich-quick” men. But service is 
the key to repeat business, he empha- 
sized. 

Mr. Scott cited figures to show that 
the future trend appears to be to few- 
er and larger retail feed establish- 
ments. Marginal businesses are bound 
to fall by the wayside, in his opinion. 

“There are no secrets or miracles 
in this business of ours,” Mr. Scott 
cautioned. “And no retailer knows all 
the answers.” 

A major problem facing feed men 
today is the declining number of 
farms, the retiring president stated. 
As farms become larger and fewer, 
many of them bypass established local 
businessmen to buy direct. But local 
retailers can hold these accounts if 
they do a sound selling job on the 
service function they provide. 

“Retrenchment is not the answer,” 
Mr. Scott warned. “Diversification of 
our products and services to bring us 


a fairer margin of profit is one of the 
ideas we must pursue.” 

Secretary Fred K. Sale’s report 
showed association membership at the 
998 mark. He pointed out that the 
group’s finances are in excellent con- 
dition and that income in 1956 exceed- 
ed spending by $4,500. 

Mr. Sale reported that disappoint- 
ing attendance at last year’s employe 
training school has slowed plans for a 
similar event this year. He also stated 
that the Indiana group had abandoned 
West Lafayette as a summer meeting 
site after the low registration of last 
June. This year and in 1958 the asso- 
ciation will meet at French Lick, site 
of most of its earlier summer meetings. 

The net growth of the Indiana 
Grain & Feed Dealers association was 
84 for the past year, Secretary Sale 
stated. Individual recruiters were cited 
for their work in behalf of the asso- 
ciation, 

(Continued on page 103) 

TIGHTER seed 
legislation is on the 
way in the Hoosier 
state, A. S. Carter 
told his audience 
at Indianapolis 


Jan. 22. 
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A leading user of Multiwall Bags has eeietennenainn his. Spotune, tien then surveyed the company’s 


inventory problem, reduced his 
packaging costs, released valu- 


able storage space, and saved Packaging Efficiency Plan 
an impressive number of man “= @ DESIGN 

hours by revising the Speci- — © EQUIPMENT 

fications Manual which guided 
his company’s purchase of 20 @ PLANT SURVEY 
million bags a year. — 


Multiwall Recommendations 
are based on this 5-point 


UNION 
PACKAGING ENGINEER 
ROBERT BOLLING 


cuts 

6O sizes 
from 
inventory of 
20-million- 
Multiwall 
user 


impressive savings in 
cost, space, handling 
and inventory control 


Bolling of Union. With the consent of the manu- either cost or obligation. 


Better Multiwall performance 
through better 


UNION’S PACKAGE ENGINEERING DEPARTMENT will study 
your Multiwall bagging methods and equipment and make appropriate 
recommendations, regardless of the brand of Multiwalls you are now using. 


UNION BAG - CAMP 
233 BROADWAY, 


UNION MULTIWALL BAGS 


-PAPER CORPORATION 


NEW YORK 7, N. Y. 
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_ complete bagging operation. The 
_ new Specifications Manual was 
_ one of the results. Savings are ex- 
pected to run well over $100,000. 


Union Multiwall Specialists 
have helped many companies 
effect substantial economies and 


gains in Multiwall performance. 
The opportunities for more efficient control were Ask about Union’s 5-Point Packaging Efficiency 


first pointed out by Packaging Specialist Robert Plan, and how you can take advantage of it without 


THE MAN WITH THE 
planning 
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New Business Methods 


Are Spotlight 
Northwest Meeting 


New ways to do more business and 
meet intense competition were in the 
spotlight at the 25th annual conven- 
tion of the Northwest Retail Feed as- 
sociation held at Hotel Nicollet in 
Minneapolis Jan. 14-15. Climaxing the 
convention was the election of Wen- 
dell H. Lenton, Farmers Elevator Co., 
Stewartville, Minn., as president. 

Mr. Lenton was elevated from the 
position of vice president and taking 
his place in that office is Lloyd Tobias, 
Pipestone Grain Co., Pipestone, Minn. 
W. D. Flemming, Grain & Feed Re- 
view, Minneapolis, was re-elected sec- 
retary-treasurer. 

The following were elected direc- 
tors for three-year terms: E. R. Roh- 
wer, Rohwer Elevator, Butterfield; 
R. W. Raudenbush, Rogers Grain & 
Feed Co., Rogers; and Stanley Speltz, 
Speltz Grain & Coal Co., Albert Lea. 
Named to a one-year term was Roland 
Gessner, Land O'Lakes Creameries, 
Valley City, N. D. 

The banquet session attracted 400 
persons. As a special feature this year, 
two air tickets to Miami for a winter 
vacation were offered as an attendance 
award. Gunther H. Doerfert, represen- 
tative for Distillation Products Indus- 
tries at Kansas City, held the winning 
ticket. 
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Three of the association members 
proved good actors in a special skit 
they prepared to help illustrate some 
merchandising ideas. The thespians 
were President Lenton, John Mana- 
han, John Manahan Co., Chatfield, 
and Eldon Roddis, Roddis Feed Co., 
Rochester (see page 51). Mr. Mana- 
han played the part of the skeptical 
farmer, Mr. Lenton the progressive 
feed dealer, and Mr. Roddis the lack- 
adaisical employe who missed his 
chance to make a real sale. As the 
employe, Mr. Roddis let the farmer 
get off with practically no balancer in 
his custom mix but Mr. Lenton saved 
the day when he showed the farmer 
how he could invest some money in 
good feed and get his hogs to market 
earlier and at a profit instead of a loss. 


PANEL ON MOBILE MILLING 
Participants in this panel were Rob- 
ert P. Olson, Champion Portable Mill 
Co., Minneapolis, and Robert H. Liset, 
dealer service accountant, Peavey Feed 
Mills, Minneapolis. 


Summary of Mr. Olson’s Remarks 
Do not confuse mobile machines with the 
old-type portable feed grinder. In most 


MOBILE mill 
problems, 
advantages, and 
applications were 
discussed by this 
duet: Robert P. 
Olson and Robert 
H. Liset. Mr. Olson 
is a mobile unit 
manufacturer 

and Mr. Liset 


a feed man. 


R. M. SERKLAND 
Part of the team 


cases, the old portable operator had no 
fixed place of business and merely went 
from farm to farm to do grinding only. 

Mobile units today are being purchased 
almost entirely by well-established feed 
firms. To the farmer, the service is natural- 
ly desirable. Mobile service has a tendency 
to change the customers’ practice from 
sacked feed to bulk handling. In many cases, 
feed bins can be arranged for on the farm 
to handle bulk shipments. One of the prob- 
lems is the amount of allowable axle weight 
during certain periods of the year. 

We find a system of routes to be helpful 
in organizing mobile business. This is done 
by designating certain days for specific 
areas. The average prices being charged 
today for mobile service is $4 per ton. This 
includes the complete job of grinding and 
mixing and in many cases 25 cents a ton is 
given on a two-ton batch, or $7.50 for a 
full mixer. 

Generally speaking, you can expect to 
accomplish an average of six to 10 jobs a 
day. We are most frequently asked if the 
mobile unit will take customers from the 
stationary milling equipment. We find this 
is not at all a problem. We know of one 
mobile operator near Minneapolis who is 
highly successful and has actually shown a 
considerable increase in his stationary busi- 
ness at the same time. 

Many of us have failed to realize the 
large amount of grinding accomplished by 
small tractor-driven farm-type hammer mills. 
These customers, before mobile milling, did 
their own grinding on the farm and used 
some haphazard method to mix their feed. 
Now they are potential customers for a 
good feeding program. 

A well organized mobile service has the 
ability to break the natural barrier towards 
salesmen that is so prevalent among farmers. 
Mobile operators are actually invited in. 


Summary of Mr. Liset’s Remarks 

We have analyzed operations of our deal- 
ers who run mobile mills. Here are some of 
the cost of two dealers on a monthly basis. 

In these two cases, Dealer A was not 
making any money since his income was 
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rom Feed Manufacturer... 
Feed Dealer...To Farmer... 


Feeds Now 
Go BULK All The Way 
With BS&B “PERFECTION” 
Bulk Feed Tanks! 


Typical of many dealer bulk feed tank installations is this one belonging to 
Alton Premium Feed Co. at Alton, lowa. It consists of four 25 ton “PERFEC- 


TION” tanks with mechanical handling equipment for ¢ 


FEATURES : 


25 and 50 Ton Tanks (Commercial) 2 Ton Tank (Farm Size) 
1. All-welded construction, shipped 1. Shipped knocked-down with all 


completely assembled from shell, deck and cone sheets flat 
factory. (Tanks larger than 50 for lowest freight cost. 

2. Bolted construction permits 

2. Equipped with 12 in. slide quick assembly by inexperienced 


gate shut-off, manhole, vent 


connections and lifting lugs. 3. Available with concentric cone 
3. Available with either eccentric bottom and 45° hopper slope only. ~ 
or concentric cone bottom and Equipped with 6 in. slide_gate 

60° or 45° hopper slope. shut-off. 
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help. No special tools required. 


The big swing in the manufactured 
feed industry today is toward bulk 
distribution and storage all the 
way from feed mill to feed lot. 
Costly bagging, loss through spill- 
age and many many man-hours of 
labor in handling are eliminated — 
with resulting economies for manu- 
facturer, feed dealer and farmer 
alike! 


The “key” to this new and better 
system of distribution is the BS&B 
“PERFECTION” Bulk Feed Tank, 
available in standard sizes of 50 
tons and up for feed mill use... 
25 tons (1 carload) for dealer use 
...and 2 tons for farm use. Other 
sizes can be fabricated on special 
order. 


“PERFECTION” Bulk Feed Tanks 
are aluminum painted all-steel con- 
struction for maximum strength 
and protection from fire, weather, 
moisture and rodents. Flat side- 
walls (non-corrugated) facilitate 
cleaning and unloading. Any stand- 
ard mechanical handling equipment 
can be installed if desired. 


Write today for more information on how you 
can profitably use “PERFECTION” Bulk Feed 
Tanks in your operation. 


Brack, & BRYSON, 


Agricultural Division — 10-BY2 


7500 East 12th Street 


Member, American Dehydrators Association 
12 


Kansas City 26, Missouri 


Associate Member, Grain And Feed Dealers National Association 
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Dealer A Dealer B 

Cost of unit $14,110.00 $18,300.00 
Depreciation per month on 8-year basis 0... 146.98 190.63 
Interest 53.88 91.50 
Licenses 5.00 5.00 
Insurance 13.94 18.08 
Salaries 303.33 303.33 
Round figure cost $ 423.00 $ 658.00 

Gas and oil 177.00 175.00 

$ 700.00 $ 833.00 


only $720; he served only 75 customers per 
month. Dealer B had a gross of $1,500 but 
he served 100 to 125 customers. In addi- 
tion, the profit from the sale of supple- 
ments must be added while the maintenance 


cost of the equipment is a debit figure not . 


shown above. 


Summary of talk by John K. West- 
berg, sales manager of the feed ingre- 
dient department, International Min- 
erals & Chemical Corp., Chicago: 


We have a wonderful opportunity for 
future growth if we meet our responsibility 
to agriculture. We are moving into a spe- 
cialized business of farming in many areas. 
There are larger farms and better manage- 
ment. 

Less feed is being made to fit a price, 
but those who do formulate feed on a 
price basis only are going to be finished. 
In the next five years you will see big 
strides in ruminant nutrition. There will 
be more advances in production know-how. 
The field of selling needs real attention. 

Here are some factors in better selling 
of feeds: 

1) You as the owner or manager are the 
most important factor. 

2) Many of us can’t live the field prob- 
lems ourselves. 

3) What is your objective in your busi- 
ness — is it only a fast buck and to forget 
about tomorrow? If you are trying to build 
a sound business for the long pull, you are 
on the right path. Try to put your goals in 
writing along with your other policies. This 
becomes a good sales tool and strengthens 
your entire program in the field. 

4) Are your feeding programs built on 
approved research and tailored to the farm- 
er’s needs? Do you know the type of man- 
agement on the farm to which you sell? Do 
you know the recommendations of your 
state agricultural experiment station. 

5) Business teamwork within your own 
organization is determined by the manner 
in which we select our people. Have you 
set a target on the type of people. you 
want? After you put a man on the payroll 
do you get him off to a good start? Do you 
do an effective job of training your men? 
The day of bluffing and high pressure is 
gone; the field salesman must be a technical 
service engineer. 

6) You should know your costs and 
watch them carefully. We need better house- 
keeping in our establishments and we must 
remember that the feed manufacturer is no 
peddler of ingredients — he should not be 
pressured. 
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Summary of remarks by Eugene C. 
Holcombe, advertising manager, spe- 
cial products division, the Borden Co., 
New York City: 


You can sell more feeds by making full 
use of sound advertising practices. Adver- 
tising is printing what you would say if you 
were speaking directly to the customer. 

Advertising builds brand recognition and 
when people buy they usually select the 
product with which they are familiar. Ad- 
vertising is a vehicle on which a salesman 
hitches a ride. 

The best possible kind of advertising is 
that which appeals to the motive of selfish- 
ness. The three most important words to 
the customers are “I,” “mine,” and “me.” 

Good advertising should offer proof and 
create the desire to buy. It should be hon- 
est. You need not include prices in your 
feed advertising. In a study of almost five 
years I have found only one feed man who 
consistently advertises price who is success- 
ful. Including prices is an invitation for the 
farmer to go to the next dealer to see if 
he can better it. 


Remarks of Dr. Lester Hanson, 
University of Minnesota: 


Last year we obtained unexpected results 
on feeding breeding females during preg- 
nancy. We cut alfalfa to 15 per cent and 
replaced it with ground corn cobs. We 
found no difference in the birth weight of 
the young pigs but halfway through wean- 
ing we ran into diarrhea and lost quite a 
few. One ration had 11 per cent protein 
the other 14 per cent. 

On the higher protein ration we saved 
92 per cent of the young pigs. On the low- 
er protein we saved less than 80 per cent. 
Thirty-two out of 71 died from the sows 
on the lower protein ration while only two 
died from the others. Until we know for 
sure, we should not starve sows on proteins 
during pregnancy. 

We have looked at early weaning. It can 
reduce pig loss from injuries and may save 
loss of weight in the sow. In experiments on 
pasture vs. dry lot we found that on dry 
lot the pigs gained 1.64 pounds per day 
compared to 1.57 on pasture. 

In our work on parakeratosis we found 
that feeding a high calcium ration plus five 
per cent of trace mineralized salt the dis- 
ease did not occur and hogs made good 
gains. 


Summary of talk by Dr. W. E. Pet- 
terson, University of Minnesota: 

Silage has given us a bad mixture of 
values. Most of it is of extra low quality. 
Our concentrate and grain feeding must be 


adjusted to the quality of the forage. 

Dry lot feeding does not work well for 
herds under 50 cows. The silage must be 
harvested each day and the labor required 
is too expensive to be economical unless 
the herd is large. 

We have found that wetting the concen- 
trate in the milking parlor helps increase 
the rate of feed intake; this helps solve 
the problem of getting the cows to eat 
sufficient concentrates while in the milking 
parlor. We found that when we added wa- 
ter to the concentrate the cows let their 
milk down more readily. 

We should pay more attention to the 
survival of the calf rather than the rate of 
gain unless we are raising it for veal. Re- 
garding bloat, the feed lot type is different 
than the majority we get on alfalfa pastures. 

New Zealanders found that if they 
drenched the cow with a quart of mineral 
or vegetable oil the bloat was released. They 
also sprayed the pasture with three ounces 
of peanut oil and experienced no bloat. 

In other bloat we must free the gas 
which builds up. The work at Mississippi 
has shown that 100,000 units of penicillin 
will protect them for three days. We have 
found in treating milk fever that if the cow 
is given 30 million units of vitamin D 
per day during the last lactation she is pro- 
tected from milk fever. 


In an off-the-record luncheon talk, 
John W. Mathys, vice president of 
Northrup, King & Co., Minneapolis, 
told how he saw the Hungarians re- 
volt on his recent trip to that country. 


Okolana Grain Co. at Elery, Ohio, is now 
operating its new Bryant sheller. 


Calvin R. Becker of Pecatonica, Ill., has 
been franchised by Honeggers’ & Co. He 
operates Becker's Feed Service. 
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"Just got these new skulls from the 
packing house for the dude season." 
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BY ROBERT GLUECKSTEIN——— 


i 


FOR 


WELL-BALANCED 
NUTRITIVE FEEDS 


WITH GRAIN FERMENTATION PRODUCTS 


PRODULAC 


CORN DISTILLERS SOLUBLES WITH DRIED GRAINS 


NADRISOL 


CORN DISTILLERS DRIED SOLUBLES 


The feeds that promote quicker growth and greater meat and egg yield are the 
feeds your dealers and their customers want to buy: 


Produlac or Nadrisol — grain fermentation products — are standardized, both 
products having the same riboflavin content and choline content. 


With either Produlac or Nadrisol you can mix highly nutritive formula feeds. 
These economy fortifiers are rich in proteins — vegetable fats — and essential 
Vitamin B-G Complex factors, as well as unidentified growth factors. 


Mix either Produlac or Nadrisol in your formula feeds. It’s a good way to gain 
and hold customer acceptance. 


Sold only to manufacturers of formula feeds. 


NATIONAL DISTILLERS PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
99 PARK AVENUE, NEW YORK 16, NEW YORK 
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FABULOUS We are spending (!!!) several weeks in Florida and are greatly 
FLORIDA impressed by the astonishing growth of the cattle industry within 

this beautiful vacation state. Coming from “America’s Dairy- 
land,” we were surprised to learn that there are a number of dairy farms in Florida 
much larger than any we have in Wisconsin. 


The McArthur Jersey farms are the base of one of the largest individually owned 
dairying enterprises in Florida. The executive offices and No. 1 farm are near 
Hollywood, the other farms nearby and the distribution offices in Miami. This ; 
organization produces, processes and distributes all of its own milk with modern and i 
efficient facilities including bulk truck tanks to haul milk from the farm to the a 
processing plants. 


McArthur has more than 10,000 cows on less than an acre per cow and milks 

more than 6,000 cows every day. He employs a full time veterinarian and does not 

have pasture or silage. The cows are fed a dairy supplement plus beet and citrus 4 
pulp. 


More than 80 per cent of Florida milk is sold as fluid milk for sale to the consumer 
as compared with an average of 45 per cent for the United States. The approximate BB 
retail price of milk is 30 cents per quart. 


The Spanish Dons brought the first cattle to Florida longer than 400 years ago. 
There is now slightly less than two million beef cattle in the state with a three- 2 
quarter-billion value for both cattle and facilities. 


Brahmans from India are the preferred breed because they have larger calves, 
grow quickly, suffer less from heat and are resistant to parasites and tropical dis- 
eases. They are also easily cross-bred impregnating their sturdy characteristics in 
other more familiar breeds of beef cattle. 


There are here and everywhere more markets for the feed industry than ever 
before. 


The feed industry marches on! 


To 
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Feed for Thought 


Ways to Cut Production Costs Sought 


Dehyers Plan Ahead 


A full program of business in a de- 
lightful recreational atmosphere was 
the bill of fare for the American De- 
hydrators association, as members cele- 
brated their 15th anniversary conven- 
tion at the Edgewater Gulf hotel at 
Edgewater Park, Miss., Jan. 30 to 
Feb. 2. 


Even though the first two days 
were given over to an informal pro- 
gram, there was plenty of chance to 
mull over the problems facing the 
industry, ranging from aphids to 
drought. 

Actual convention sessions got un- 
derway Feb. 1 with President Ken- 
neth Morrison, Morrison & Quirk, 


Hastings, Neb., presiding. The Rev. 
Clyde H. Gunn, pastor of the First 
Methodist Church of Gulfport, of- 
‘fered the invocation after which Pres- 
ident Morrison asked Executive Vice 
President Joseph Chrisman for a short 
summary of the accomplishments of 
ADA. 

Mr. Chrisman pointed to the prep- 
aration of the ADA sales manual as a 
real step forward since it engenders 
greater assurance in the product being 
sold by members. He praised the de- 
velopment of the Danny Dehy trade- 
mark which appears in association ad- 
vertising. 

“Most important, our eight-year 
period of research must never falter,” 
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By ELDON H. ROESLER 


Mr. Chrisman said. “The members of 
our research council continue to give 
us good advice and we must back them 
with a sound research program.” 

Mr. Chrisman cited the association's 
work with various state colleges, the 
Department of Health, Education & 
Welfare, and the regional research 
laboratories of USDA as part of a 
sound program, He pointed out that 
ADA continues to work on the prob- 
lem of wages and hours and was suc- 
cessful in getting dehydrated alfalfa 
on the list of ingredients for drought 
areas. 


Lou Cunningham, Hugo Graumann, 
E. F. Frolik, Francis Bird, Herb Bird, 
Herb Wilgus, Les Card, Ernie Bechtel, 
Herb Schaeffer, Ray Thompson, 


Harry Konen, Roy Elrod, and W. M. Beeson 


The keynote address was given by 
Dr. George O. Kohler of the USDA 
laboratory at Albany, Calif. Dr. Kohl- 
er pointed to increased population as 
a real reason why dehydrated alfalfa 
will be much in demand in the years 
ahead. He advocated an all-out cam- 
paign to use research to reduce crop 
production costs and to improve farm- 
er relations, to reduce processing costs, 
and to modify and develop products to 
meet changing demands. 

Dr. Kohler suggested that each 
plant have test plots to check insect 
control, fertilizers, field management, 
and varieties, He suggested that proc- 
essors extend the production season 
by operating on cereal grasses in the 


The Coc | 


spring and fall and that they look in- 
to the possibility of producing peren- 
nial grass-legume mixtures. 

Dr. L. E. Card of Illinois, chairman 
of the AFA research council, gave a 
short report on the work being carried 
on by his group. He pointed out that 
all 13 members of the council (see cut) 
thought enough of the convention to 
take time away from their work to 
come to Gulfport for the meeting. 


To point out the value of continued 
research, Dr. Card arranged for the 
showing of a film prepared at the Uni- 
versity of Illinois to show how that 
institution has helped industry through 
its research. This was the first time 


the film had been shown outside of 
Illinois and it was well received. 

Dr. Hugo O. Graumann, USDA, 
Beltsville, Md., outlined the new work 
on alfalfa varieties in his talk. Touch- 
ing on harmful insects he reviewed 
the spread of the spotted alfalfa aphid. 

He said by the end of 1956 it had 
made its appearance in 30 states and 
last year cost 25 million dollars. The 
insect sucks juices from the leaves 
causing the alfalfa plant to curl, turn 
yellow, and die. 

Dr. Graumann recommended the 
use of malathion and parthion as most 
effective in controlling aphids. He said 
partial control is being obtained by 


(Continued on page 95) 
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Successful feed manufacturers have found that it pays to mix 
with MIXING MANAMAR. Your local grains and protein concen- 
trates supplemented with MIXING MANAMAR are “Sea Powered” 

for tomorrows’ production goals. MIXING MANAMAR is a rich 
natural source of Vitamin Bio, other B-complex factors... 
growth factors still unidentified...essential trace minerals. 
Easily incorporated into any formula, MIXING MANAMAR pro- 
vides all important nutrients for improved production and fast 
growth. You’ll discover that MIXING MANAMAR is a good mixer 

— put “Sea Power” to work for you. 


FOR COMPLETE DATA AND PRODUCT ANALYSIS ...WRITE 
PHILIP R. PARK, INC. 
FEED ENGINEERS 


Manufacturers of ‘Sea Power’’ Supplements 


Berth 42, Outer Harbor, San Pedro, California «+ West First Street, Dubuque, Iowa 
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Modem MIXING MANAMAR 


Mixing MANAMAR Contains... 


¢ Dehydrated Kelp 

@ Condensed Fish Solubles (Lassen Process) 
¢ Fish Glandular and Liver Hydrolysate 
Blended Fish Meals 

» Ribo Fish Flour 

Alfalfa Meal 

¢ D Activated Animal Sterol 

Antibiotic Feed Supplement 

Choline Chloride 

Riboflavin Supplement 

Manganese Sulphate 

Calcium Pantothenate 

Niacin 

Cobalt Carbonate 


Investigate these MANAMAB Products} 


Solufat 

Manaperk 
All-Purpose 4077, Manamar 
Manamar— 24%, 
Cattle Manamar 


a Neptune Mineral Concentrate 
Z Super Neptune Mineral Concentrate 
Manasol 

Alsol 

Feedsol 

: Fortified Condensed Fish Solubles 
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FEED and GRAIN 


Custom Built to Meet Your Needs 


EASILY ERECTED BY BOLTING PANELS TOGETHER ON 


THE JOB. 
CAPACITIES 
IN 8 SIZES 
9 TONS 21 TONS 
12 TONS 24 TONS 
15 TONS 27 TONS 
18 TONS 30 TONS 
All Capacities Based on 
40 Lbs. Per Cubic Foot. 


The NEW-WEIGH-KING 


BULK FEED BUGGY 


2 SIZES 
W.K. No. 1 W.K. No. 2 
CAPACITY CAPACITY 
$475 
CORN ....1200 LBS. CORN ..... 800 LBS. 


BULK FEED. 900 LBS. BULK FEED. .650 LBS. 


ALL SHIPMENTS F.0.B. WAUKESHA, WISCONSIN 
18 


MORE CAPACITY THAN CONVENTIONAL ROUND 
TANKS WITH FAR LESS FLOOR SPACE REQUIRED. 


¥ All hoppers 55° slope — designed for self 
cleaning action. 


¥ All hoppers erected on heavy clear span 
structural beams to permit easy access to 
hopper discharge chutes. 


¥ Bulk bins easily installed inside your present 
building — close to your mixer. 


DESIGNED 
BUILT 
¢ SOLD 
ERECTED BY 


HARI METAL PRODUCTS COMPANY 


P.O. Box 182 @ East Pearl St. @ WAUKESHA, WISCONSIN 
LIBERTY 2-3211 
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Pfizer Will Launch Fifth 
Livestock Judging Event 


Its fifth annual livestock judging contest 
will be launched March 1, Chas. Pfizer & 
Co., Inc., has announced. The contest is 
open to youngsters who have not reached 
their 19th birthday. 

Twenty finalists will compete in late May 
at Pfizer's agricultural research center near 
Terre Haute, Ind. Preliminary judging will 
be done from poster photographs of several 
classes of livestock and poultry. 

Top prize in the finals is a $1,000 sav- 
ings bond. Contest finals last year were held 
at Kansas City and at Chicago prior to that. 
Finalists and their vocational agricultural 
teachers will be guests of Pfizer at Terre 
Haute. 


Feed Manufacturers Give 
$13,495 to 4-H Work 


Contributions by feed manufacturers to 
the work of the national 4-H club founda- 
tion totaled $13,495 in 1956, Vice Presi- 
dent J. D. Sykes of Ralston Purina Co. said 
139 feed manufacturers contributed last 
year. 

Mr. Sykes, who headed the 1956 fund- 
raising campaign among feed men in be- 
half of the foundation, is chairman of the 
foundation’s builders council. 

The funds will be used for the establish- 
ment of a national 4-H club center, the 
international farm youth exchange program, 
human relations training for youth leaders, 
and research into the developmental needs 
of youths. 

Fertilizer dealers, banks, cooperatives, 
farm machinery manufacturers, and other 
agriculturally related organizations also ex- 
tended support to 4-H club work on a 
nation-wide basis. 


| Feed Show — AFMA Plans Readied 


Plans are shaping up in rapid fashion for the combined National Feed 
Industry Show and American Feed Manufacturers association convention, 
scheduled May 1-3 at the Conrad Hilton hotel in Chicago. 

As of the present only a few exhibit spaces still are available of the more 
than 200 that were offered to the feed and grain trade. When the show 
opens at noon on May |, it is certain that the industry will have on display 
several hundred thousand dollars’ worth of equipment and materials. 

Eldon H. Roesler, manager of the Feed Show, has announced that as an 
added feature this year, a daily newspaper will be published. The first issue 
will be circulated the morning of May 2 and will contain a complete printed 
list of advance registrations for the AFMA meeting. This newspaper will not 
contain advertising and is designed as a service for those in attendance and 


for the exhibitors. 


The AFMA is building its entire program around the theme, “The New 
Look in Sales.” Speakers are being selected who will help develop this topic 
and bring to feed men some answers to the problem of keeping in step with 


modern sales methods. 


The AFMA program will have two sessions. The first will be Thursday 
morning, May 2, and the second Friday morning, May 3. The Feed Show 
will be open from noon to 6 p.m. on May 1 and 2 and from noon to 4 p.m. 


on May 3. 


The association will be mailing advance registration cards in March and 
trade members are urged to send their registrations in promptly. Admission 
to the Feed Show will be available to all registrants for the AFMA meeting. 

As a special attraction, all who register will have a chance to be reimbursed 
for their expenses in Chicago plus the registration fee. A first prize of $700 
plus the amount of the AFMA registration fee will be awarded. A second 
prize is $300 plus the amount of the registration fee. These prizes are being 
offered by the Feed Show management. 

Show headquarters are at 1712 W. St. Paul av., Milwaukee 3. 


Manufactured Feed Tonnage Sets 


New Mark 35.7 Million Tons 


Feed manufacturers set an all-time 
high last year in tons of feed pro- 
duced. President W. E. Glennon of 
the American Feed Manufacturers as- 
sociation reported 1956 production at 
35.7 million tons. 

The previous high was in 1954, 
when the feed industry turned out 35 
million tons, Data from firms produc- 
ing 49 per cent of all livestock and 
poultry feed in the nation indicated a 
6.4 per cent increase in 1956 output 
from 1955. 

Production in 1955 totaled 33.6 mil- 
lion tons, 33.7 million in 1953, 34.4 
million in 1952, 32.8 million in 1951, 
29.1 million in 1950, and 28.5 million 
in 1949, 
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Poultry feeds accounted for 62 per 
cent of the total feed output, dairy 
feeds 18.6 per cent, swine feeds 9.5 
per cent, beef and sheep feeds 6.1 per 
cent, and miscellaneous feeds 3.8 per 
cent. 

Poultry feed tonnage was broken 
down into 9.3 per cent for turkey 
feed, 31.2 per cent for commercial 
broiler feed, and 5914 per cent for egg 
mash, scratch, and feeds of all other 
classifications. 

Producers of most types of livestock 
and poultry apparently fed an in- 
creased amount of formula feeds in 
1956 than a year earlier in all areas 
of the country as reflected in manu- 
factured feed production figures. 


Turkey feed tonnage was up 23 per 
cent from 1955, commercial broiler 
feed 19 per cent, and all other poultry 
feeds slightly less than six per cent. 

The AFMA noted that the increase 
in broiler feed tonnage reflects the 
marked increase in the production of 
poultry meat. 

Production of dairy feeds arid con- 
centrates last year was up five per 
cent from a year earlier. Beef and 
sheep feeds output climbed four per 
cent. Miscellaneous feeds held even 
with 1955. 

Nine per cent less hog feed and con- 
centrate was produced last year than 
in 1955, attributed to a drop in the 
1956 pig crop. 
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a CONSTITUENTS OF DEHYDRATED ALFALFA jf 


Top Row: Oil Solubles Center Row: Water Solubles Bottom Row: Amino Acids From Alfalfa Protein 


Other constituents include—BORON, CALCIUM, CHLORINE, COBALT, COPPER, IRON, MAGNESIUM, 
MANGANESE, MOLYBDENUM, NITROGEN, PHOSPHORUS, POTASSIUM, SODIUM, SULFUR, ZINC 
plus unidentified factors that promote the growth and health of poultry, swine and cattle. 


Archer-Daniels-Midland Company _ 


EHYDRATED ALFALFA ME ve Box 356 Kansas City 41, Missouri 


Research proves that no other ngtural feedstuff 
oft 
fortifies feed with so many important nutritive factors 
\ 
| 
a8 a good grade of dehydrated alfalfa meal! 
THE wW. J. SMALL COMPANY 
DI 4 
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Washington Millwheel 


By ERNEST W. ALWIN, Sigma Delta Chi Award Winner 


BUDGET BRINGS PROTESTS 


The bulk of the mail received by many congressional offices in the past month 
has been on the subject of the 71.8-billion-dollar budget submitted by President 
Eisenhower, and most of it has been critical. "How come?" the letter-writers want 
to know. 

There are a good many Republicans themselves who believe the administration 
is vulnerable to criticism. Government spending has increased each year since 
fiscal 1955, the first year that it had full control over the budget. Ina 
campaign speech in 1952, these Republicans recall, the President said he was 
aiming at reducing annual expenditures to 60 billions. At his closest point, in 
fiscal 1955, he was nearly five billions away from that goal, and he has been 
getting further away ever since. 


Defense expenditures have risen, of course, but they rarely are mentioned by 
those protesting the size of the new budget. The cost of defense, apparently, is 
accepted willingly. The main targets of the critical mail are new government 
programs and expanded old ones. Seemingly, the most common argument is that, with 
defense spending, taxes, and the national debt at peak or near-peak levels, the 
administration should economize on non-essential items and avoid initiating any 
new programs that can be postponed. 

The President's attitude was expressed clearly by one sentence in his 
inaugural address.. "As long as the American people demand and, in my opinion, 
deserve the kind of services that this budget provides, we have got to spend this 
kind of money," he said. 

Part of the mail taking issue with the budget undoubtedly was provoked by the 
widely-circulated statements of Secretary of the Treasury George Humphrey, who has 
made no secret of his personal distress over the administration's spending plans. 
It was Mr. Humphrey who predicted a depression "that will curl your hair" unless 
there is a cutback in spending and the government's tax take. 


TOP SPENDING YEAR FOR AGRICULTURE 


Congress this year has been asked to approve the expenditure of 5.5 billions 
for agriculture and agricultural resources, the largest amount ever requested for 
that purpose. It is nearly twice the cost of all agricultural programs 10 years 
ago. 

The big items are the $1,293,000,000 sought for the soil bank and the 
$1,950,000,000 earmarked for price support operations. Other substantial sums are 
the 245 millions requested for the removal of surplus commodities, the 294 millions 
for the Farmers Home administration, the 265 millions for the agricultural conser- 
vation program and Great Plains program, and the 111 millions for watershed 
protection and the Soil Conservation service. 

If congress should decide to take some bites out of the administration's over- 
all budget, it is almost certain to look elsewhere than at the funds for agricul- 
ture. The tendency in the past four years has been to increase rather than cut 
the amounts sought for the various farm programs. With the drought still very 
much present and with farm income expected to improve only slightly, there is 
little likelihood of much change in that approach. 


LAND, LAND, LAND 


The military services, over the past 18 months, have been adding to their 
land holdings at the rate of 10,080 acres per day, which figures out to some five 
million acres since June, 1955. The various services, according to the best esti- 
mates, now control approximately 28 million acres. They currently are seeking an 
additional 12,800,000 acres, about 10 million of which are in the United States. 

The house interior committee, which has been investigating the military's 


land acquisitions, is pressing the services to survey their holdings to see 
whether they can let some of it go. 


A TOUGH ROW TO HOE 
H. Meade Alcorn Jr., the new chairman of the Republican national committee, 
(Concluded on page 97) 
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THE MAN WHO 
CHOOSES THE 
HOG FEED WITH 

HI-PRO-CON 
KNOWS IT'S THE 
PROFITABLE WAY 


HI-PRO-CON 


the Backbone 
any good 


Feed! 


The right way to feed means the 
difference between Profit and Loss 


Any feeder who’s really in the hog 
feeding business doesn’t skimp when 
it comes to buying a better quality 
protein feed. That’s why it pays 
you to feature the hog feed with 
Hi-Pro-Con. 


Hi-Pro-Con contains only the nutri- 
tious soybean meats. It’s the very 
heart of the bean. That’s why this 
50% protein dehulled soybean oil 
meal is the nutritional backbone of 
any good hog feed. 


Hi-Pro-Con makes a better perform- 
ing ration, yet costs less on a result 
basis. Here’s why: In refining soy- 
beans to make Hi-Pro-Con, approxi- 
mately 14 lbs. of near worthless hulls 


and foreign materials are removed to 
obtain 100 lbs. of the 50% protein 
dehulled soybean oil meal... the 
very heart of the bean. 


This means your feed made with 
Hi-Pro-Con can contain higher levels 
of productive nutrients in balance. 
The golden touch of Hi-Pro-Con 
makes possible bigger and faster 
weight gains on less feed. Your cus- 
tomers sell more market toppers 
earlier. 


Remember to recommend the hog 
feed with Hi-Pro-Con. Send the cou- 
pon today for bulletin describing the 
latest developments in layer and 
hog rations. 


Ca 


A. E. STALEY MFG. CO. 7} 
A. E. STALEY MANUFACTURING CO. | Dept 801, Deceor, inci 
Decatur, Illinois + Painesville, Ohio "| Please send me your bulletin describing the latest develop- 
® ments in layer and hog rations. 
BRAND | Town. State | 
50% Protein, Soybean Oil Meal 
THE HIDDEN INGREDIENT THAT MAKES ANY FEED BETTER 
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Pulse the Industry 


A’ Timely Report for February, 1957 


It's about time you start making plans to attend the combined convention of the 


THE FEED SHOW 
AND AFMA 
49th CONVENTION 


American Feed Manufacturers association and the fifth National 
Feed Industry Show. 


This dual event is scheduled for May 1-3, 1957, at the Conrad 
Hilton hotel, Chicago. On these days the Feed Show, which was 
begun in 1949, comes of age since it is the first time it is being 
held with the only- national organization of feed manufacturers. 


Rooms are already at a premium So we urge you to make reservations 
quickly. All feed firms need to keep abreast of modern production 
techniques, the latest nutritional information, and the tempo of 
the trade. 


At this event each member of the trade can get answers to the 
questions which have been on his mind. Don't miss it! 


We would recommend that you write for a copy of a publication put out by Purdue 


CREDIT FACTS 
WHICH SHOULD 
HELP YOU 


University, Lafayette, Ind. The pamphlet is called "Open Account 
Credit Policy of Farm Suppliers." It is designed as form Mimeo 
EC-138. 


It is interesting reading and will provide food for thought in 
your own business. The startling fact is that only one-half of 
the firms surveyed had a definite policy as to a maximum amount 
of credit that a customer could have; try to operate on that type 
of basis with your local bank. 


Also, one-third of the firms indicated that less than 10 per cent 
of the customers refused additional credit were lost. Good 
evidence that feed men have to call a halt on credit at a certain 
point —and it can be done! 


The issue on protein meals in the drought area programs is not completely dead. 


KEEP YOUR EYE 
ON PROTEIN IN 
DROUGHT PROGRAM 


Credit must be given to the AFMA and the Grain & Feed Dealers 
National association for their efforts in congress on this matter. 


Three bills were introduced in the house by members from Texas, 


New Mexico, and Colorado. All would have included protein meals 
in the emergency feed program. 


Protein meals, however, are not in surplus position. Should they 
be included in the program it would bring an immediate increase 
in feeding costs all over the country. 


Experts estimate that soybean and cottonseed meal would jump from 
$20 to $30 per ton under such conditions. 


It would put all feeding ratios out of kilter. The feed industry 
will continue to be vigilant to prevent such an unfair action. 


(Copyright 1957. No part of this or any other page may be reproduced without written permission) 
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The feed industry had a good year tonnage-wise in 1956, according to recent figures 
released by the American Feed Manufacturers association. Total 


tonnage was up 6.4 per cent compared to a 1955 decline of four 
per cent. 


The AFMA estimates total 1956 tonnage at 35.7 million. This 
compares to 33.6 million tons in 1955. 


Poultry feeds accounted for 62 per cent, dairy 18.6, swine 9.5, 
FEED TONNAGE beef and sheep 6.1, and miscellaneous 3.8. 


SHOWS INCREASE Biggest increase for a specific type was 23 per cent greater use 
ial turkey f : 
IN PAST YEAR of commercial turkey feeds 


These increases are despite greater feeding efficiency. In 1945 
it is estimated it took 14 pounds of feed to finish an average 
broiler; in 1957 it is expected the same job can be done with 8.3 
pounds. 


In 1945 it took 500 pounds of feed per 100 pounds of pork. In 
1957 it should take only 448 pounds. 


Supplies of feed grains and concentrates are at a record as of Feb. 1, according to 
USDA estimates. 


FEED SUPPLIES The USDA said the total on that date was 200.3 million tons, com- 
ARE AT NEW pared to 196.6 million a year earlier. It is 2.1 million over 
last November. 


RECORD LEVELS Use forecast for the remainder of the feed year is 150.3 million 


tons leaving carryover stocks at a record 50 million tons. 


A change in the present corn program has been advocated by Assistant Secretary of 


Agriculture Marvin McLain in an appearance before the house agri- 
culture committee. 


Mr. McLain, who is himself an Iowa farmer, asked the committee to 
approve the Benson-svxonsored base acreage plan for the next three 
years for corn. 


ADMINISTRATION This plan would set an acreage of 51 million with price supports 
FOR CHANGE IN set in a range from 70 to 90 per cent of parity. 


CORN PROGRAM This is about the same program that corn farmers failed to approve 
by the necessary two-thirds vote in the fall referendum. Instead, 
they approved allotment of 37 million acres with Supports set at 
77 per cent of parity. 


Mr. McLain pointed out that the current program will lead to 
greatly increased corn production, lower market prices, and a 
tendency to increase poultry, dairy, and livestock production. 


The fight is on to make further changes in the wage and hour law. While no serious 
attempt is expected to raise the minimum wage, a real effort is 
being made to broaden the coverage. 


NEW FIGHT Chief target is the present retail exemption. Labor wants many 


ON WAGE AND retail industries not now covered to be forced to comply with not 
only the minimum but the time-and-one-half. 


HOUR LAW 
. We urge you to write your members of congress now and put yourself 


on record as opposed to such extensions. The broader coverage 
would be a Serious blow to our industry. 


ae THE FEED BAG—February, 1957 


P.S. Our years of testing have indicated a universal appeal to poultry of our 
Ray Ewing All-Purpose Flavor (apple aroma) and Ray Ewing AniMol (anise-molasses 
aroma). ONE POUND of either will adequately flavor a full ton of feedstuffs. 
Your Ray Ewing Representative will gladly furnish full details. 
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Wild birds monthly consume four 
tons of feed supplied Scottsdale, Ariz,., 
residents by Rancher’s Feed & Supply 
Co., a diversified business operated by 
Tom Cooley in the spirit of the old 
West. 

Many Scottsdaleites aid quail and 


preserving and reproducing the spirit 
and architecture of the old West in 
its business section. There are old- 
fashioned hitching rails along every 
street and signs proclaim that horses 
have the right of way. 

However, in line with modern de- 


ting out from the wall. 

Nearby is a row of rustic wooden 
horses on which saddles are displayed. 
These are used saddles, left by their 
owners to be sold. New saddles are 
not stocked, but are sold on order. 

Tom Cooley, former cowboy and 


Revive Spirit of Old West 
Tourist Town Feed Man 


other wild birds in their fight against 
the rigors of the desert by putting out 
feed for them. 

Mrs. Margo Cooley, who operates 
her husband’s business in his absence, 
recalled, “A woman customer of ours 
who was going away for the summer 
worried about how the wild birds 
would get along without their usual 


a 


SADDLES are only 
one of the many 
diversified sideline 
sales items of 
Rancher's Feed & 
Supply Co. at 
Scottsdale, Ariz. 
The firm, which 
caters to tourists as 


well as area feeders, 


sells four tons of 
wild bird seed each 
month. Employe 
Jim Risley here 
shows the saddle 
shop located just 
inside the main 


entrance. 


feedings. She bought 200 pounds of 
feed to scatter on the desert as she 
left.” 

A diversified sideline operation sup- 
plements income from feed sales at 
Rancher’s Feed & Supply, which han- 
dles Purina, Capitol, and Red Star 
feeds. Sideline items include saddles, 
pet supplies, and Indian-made blankets. 

Scottsdale, population 2,100, located 
10 miles west. of Phoenix, has earned 
fame as a tourist and resort center by 
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By PAUL B. NEES 


mands, there is plenty of parking 
space for automobiles. Behind the 
brightly colored false fronts and lean- 
to roofs that make the city look like 
a western movie set are some of the 
nation’s loveliest, most modern shops 
and finest craftsmen. 


Rancher’s Feed & Supply at 264 S. 
Scottsdale rd. is thoroughly in keep- 
ing with the local mood, with its 
rough board false front and rustic 
porch. Its interior also is in character. 

The first thing noticeable on enter- 
ing Merchant Cooley's business place 
is a small saddle shop. On a pine board 
wall with rough shingle overhang are 
displayed lariats, bridles, hackamores, 
spurs, and other saddle horse supplies. 
These are hung on wooden pegs jut- 


ranchman, bought the feed store in 
October, 1955. Volume nearly doubled 
in the first year and is now running 
40 per cent over last year. 

Mrs. Cooley is credited with obtain- 
ing much of the increase in business. 
When Mr. Cooley is away buying and 
selling horses and cattle, Mrs. Cooley 
keeps the books and with the help of 


Jim Risley, an employe, serves the 
customers. 

There are many saddle horses in 
and around Scottsdale. These provide 
a steady market for hay and feed. 
Feeds for horses, poultry, and various 
kinds of pets are most in demand, 

While the Cooleys are always ready 
and willing to offer advice on the 
feeding of any kind of livestock, many 
of their customers have well-defined 
ideas on just what types of feed they 
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for your poultry 


creates BIGGER PROFITS! 


Guarantees 25% more Pigmentation Factor 


Xanthophyll is a key word in today’s poultry nutrition. In 
Hi-N, you have the key! 125,000 I.U.’s of Vitamin A per pound OTHER HIGH QUALITY 
is guaranteed. 150,000 mcg. of Xanthophyll is assured. Other speci- NATIONAL DEHYDRATED 
fications: 18% Protein... 23% Max. Fibre. ALFALFA PRODUCTS 


With Hi-N in your poultry feed formulas, your feeds are not 17% Regular Meal 
subjected to the possible Xanthophyll deficiencies of yellow corn 17% Meal, Oil Treated 
and corn gluten meal. 17% Reground Pellets (Plain 

Reduced fibre in Hi-N has concentrated the following factors: or Oil Treated) 

+ , Vitamin E, Vitamin K, Amino Acids, Unknown Growth Factors. 17% Granules 

: At today’s low usage level of dehydrated alfalfa meal in broiler 2 ‘ 

© 2 and poultry feeds, why not use the best alfalfa product available? ial ane kent Granules 
4 . ‘Help guarantee both feeding and finishing results with guaran- » 20% Broiler Leaf Meal 
teed Hi-N!. 
| | 
WORLD'S LARGEST ALFALFA DEHYDRATORS 
SALES OFFICES eee? 
BOARD OF TRADE BLDG., K.C., MO. © SINKING SPRING, PA. 
PLAINVIEW, TEXAS © LEXINGTON, NEBRASKA ® MANZANOLA, COLORADO NATIONAL ALFALFA 


LAMAR, COLORADO © MIDLAND, KANSAS ® OMAHA, NEBRASKA DEHYDRATING AND MILLING COMPANY 
GARDEN CITY, KANSAS 
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OPERATION of 
this Arizona feed 
business is in 
keeping with the 
Scottsdale custom 
of reviving the 
spirit of the old 
west. Owners Tom 
and Margo Cooley 
are shown here 


in proper dress. 


want. Every effort is made to fill such 
wants. 

One reason the Cooleys are so suc- 

essful in promoting the sale of horse 
feed is that both speak the horseman’s 
language. Tom Cooley frequently 
rides on roundups at nearby ranches. 
Margo Cooley sometimes rides with 
him. Because they understand the 
problems of keeping a horse fit, their 
advice is sought both by cowboys and 
by those who own and ride horses for 
pleasure. 

One popular feature of the sales 
center is a coffee bar, where a pot of 
kept steaming on an 
electric hot plate. The coffee is free to 
all, and the first thing that many cus- 
tomers do is pour themselves cups of 


coffee is always 


coffee. On chilly winter days there 
may be several cowboys gathered 


around the bar with their coffee, swap- 
ping tales of the range, 


PURLN.: 
rs Feed ¢ Supply Co 
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In addition to hay and feed, Ranch- 
ers Feed & Supply carries numerous 
farm and garden supplies. 

The Cooleys offer a full selection 
of the best known brands of livestock 
and poultry medicinals and sanitation 
supplies, seeds of all kinds, fertilizers, 
baby chicks, brooder supplies, tools, 
and other farm and ranch needs. 

A sideline which builds considerable 
volume in the winter months is fire- 
place wood. Most homes in the area 
have fireplaces, and there is a big de- 
mand for wood during the chilly eve- 
ning hours. 

Tom Cooley secures his supply of 
wood from a nearby Indian reserva- 
tion, where the Indians cut mesquite 
for him. Another Indian product sold 
in the store is genuine hand-woven 
Navajo saddle blankets. 

For those who want delivery of feed 
and supplies, and many do, a twice-a- 


Western Setting 


me 


week delivery schedule is maintained. 

While personal contacts and word- 
of-mouth advertising by satisfied cus- 
tomers are given credit for much of 
the firm’s growth, advertising is car- 
ried regularly in a local weekly news- 
paper. This keeps the name before the 
public and spotlights seasonal specials, 

When Tom Cooley bought Ranch- 
ers Feed, the present quarters seemed 
adequate, but expanding volume has 
made them bulge at the seams. The 
Cooleys soon plan to add a feed mixer 
and other facilities. 

Southwesterners with their love of 
birds and animals plus tourists and va- 
cationers combine to form a steady 
and profitable market for Rancher’s 
Feed & Supply Co., Scottsdale, Ariz., 
at which Tom and Margo Cooley have 
contributed their share of old West 
reflections. 


Van Lieshout, Zupek Get 


Peebles’ Assignments 


Two assistant sales managers have been 
appointed by Western Condensing Co. for 
its feed ingredient division. They are Jack 
R. Van Lieshout and Albert E. Zupek. 

J. R. Wall, manager of dried whey sales 


Albert Zupek 


Jack Van Lieshout 


for the Appleton, Wis., firm, said Mr. 
Van Lieshout will serve feed manufacturers 
in the East from headquarters at Fort 
Wayne, Ind. 

Mr. Zupek, whose territory includes the 
area between Chicago and the Rocky moun- 
tains, will locate at Appleton. Western Con- 
densing produces Peebles’ brand calf milk 
replacers and other whey products for the 
feed industry. 


Csenge Is New President 
Of Borden Foundation 


Assistant Secretary Louis Csenge of the 
Borden Co. has been appointed an assistant 
vice president of the New York City firm 
and named president of the Borden Com- 
pany foundation. Douglas T. Orton, Bor- 


den secretary, was named a_ foundation 
director. 
Mr. Csenge’s new duties as assistant vice 


president concern executive direction of 
Borden’s economic, general traffic, and pur- 
chasing departments. He has been with 
Borden since 1932. 
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Here’s the major scientific 
development behind the 


A new kind of specialty feed is now bringing 
flockowners an entirely new way to get more 
eggs, and feed dealers a new source of extra profits. 


These special Extra-Production Laying Feeds 


are the first to contain antibiotics for increasing * 


egg production in healthy flocks under normal con- 
ditions. They also maintain a higher rate of lay 
in the presence of disease, and help to prevent 
laying slumps during bad-weather stress periods. 


They are the result of extensive testing with 
many different antibiotics, at many different 
levels, at many different university farms and 
research centers. In test after test Terramycin 
filled the egg crates faster—with substantially 
lower feed cost per crate. 


When pullets got feed containing Terramycin 
they came into peak production sooner than ones 
from the same flock that got the same feed with- 
out Terramycin. They maintained a rate of lay 
6 to 37% higher and mature hens were kept in 
production for a longer time. In these tests, a 
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CONTAINING 
TERRAMYCIN 


few cents extra for Terramycin in the feed re- 
turned extra profits of up to $1 per hen per year. 


Your customers are reading about these new 
Extra-Production Laying Feeds right now. And 
many feed manufacturers are now making them. 
Ask your supplier when his Extra-Production 
Laying Feed will be ready. It’s your opportunity 
to make an extra profit and do your customers a 
service at the same time. 


Terramycin 


BRAND OF OXYTETRACYCLINE 


NEW WAY TO GET MORE EGGS 


Chas. Pfizer & Co., Inc. 
Brooklyn 6, N. Y. 
World’s largest producer of 
antibiotics 


‘ 
Ly. 
WHY DID HENS IN ONE GROUP AVERAGE 53 MORE EGGS PER YEAR? 
i 
| ! 
i 
Pfizer 
} 
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DON'T EXPERIMENT BUY EXPERIENCE . . . 
7 YEAR OLD DIESEL-POWERED DAFFIN 
CUTS FUEL COST TO 60¢ AN HOUR 


30 


Since 1950, Edgar Abraham of Gaylord, Minne- 
sota, has logged more than 8500 working hours 
with his GM Diesel-powered Daffin Mobile Mill 
. and has produced 39,375 tons of feed— 
enough to fill 12 freight trains of 165 cars each! 
All this production was achieved with one engine 
overhaul and with fuel consumption of only 4 gal- 


lons of 15-cent diesel fuel per hour. Where in the 
world could you hire muscles that would be able 
to turn out that kind of work for 60¢ an hour? 
Mr. Abraham is a real veteran in this business of 
mobile milling. He reports: “Our over-all ex- 
pense with our present diesel power is only half 
that of gasoline-powered units.” 


If you are in the feed business to make a profit, get the facts on a diesel-powered 
Daffin Mill today. Write for details on the Daffin Feed Merchandising Plan. 


Mr. Abraham’s outstanding performance record with his Daffin Mill is also fea- 
tured in this GM Detroit Diesel advertisement currently appearing in 2 leading 
farm publications—“Progressive Farmer” and “Farm Journal.” 
two fine products teamed together for success. 


It is a story of 


MANUFACTURING COMPANY 


LANCASTER, PENNSYLVANIA, U.S.A. DEPT. FB-I1 
SERVICE PARTS DEPOTS: ALABAMA- BATTLESWHARF e GEORGIA - PERRY 


INDIANA -INDIANAPOLIS @ ILLINOIS-SPRINGFIELD 


DETROIT ® 


OCONOMOWOC 


IOWA - CEDAR 
RAPIDS-DES MOINES-SIOUX CITY e KENTUCKY-SHELBYVILLE ® MICHIGAN- 
MINNESOTA - ST. PAUL ® MISSOURI -N. KANSAS CITY 

NEW YORK -SYRACUSE ® N. CAROLINA-LAURINBURG e OHIO - DAYTON 
PENNSYLVANIA - LANCASTER @ TENNESSEE - KNOXVILLE ® WISCONSIN - 
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Groin Processing Machinery 
Monutacturens Assocation 


Cut feed milling costs 
in half 
Deffin 


Soybean Oil Shipped in 
New Dannen Transports 


Surplus soybean oil is shipped to oil 
refineries by Dannen Mills, Inc., in the 
vehicle shown here, one of two new trans- 
ports being used by the St. Joseph, Mo., 


Foe 


firm. The refineries are at Dallas, Houston, 
New Orleans, and St. Louis. 

It was explained that the oil transported 
is excess from the manufacture of Dannen 


livestock and poultry feeds. Dannen’s 
$800,000 mill is seen in the background. 


F. M. Alexander Elected 
Toledo Exchange Head 


Fred M. Alexander has been elected pres- 
ident of the Toledo Board of Trade. Mr. 
Alexander is plant manager at Toledo for 
the feed division of General Mills, Inc. 


Named vice presidents were S. L. Rice 
Jr. of Rice Grain Co. and D. M. Mennel 
of Mennel Milling Co. P. M. Barnes of 
Lansing Grain Co. was named treasurer and 
A. E. Schultz secretary. 


Directors are George J. Forrester, For- 
rester Grain Co., retiring president; Paul 
Atkinson, Norris Grain Co.; T. B. Irish, 
Spencer-Kellogg & Sons; C. A. Kabat, Na- 
tional Biscuit Co.; K. R. Lenhart, Cargill, 
Inc.; E. W. Peters, Kasco Mills; and L. J. 
Schuster, L. T. Schuster Co. 


Protein at 13 Per Cent 
Is Best for Layers 


. Thirteen per cent proved to be the best 
protein level in feed for laying hens in tests 
conducted at Colorado A & M College. 
Of four protein levels tested, from 11 to 17 
per cent, the 13 per cent feed was the most 
economical for.top performance. 


Production, grade, and quality of eggs 
were as high with 13 per cent feed as with 
17 per cent feed, Paul Thornton, assistant 
poultryman, explained. He said that the 11 
per cent ration was inadequate to maintain 
egg weight and 15 and 17 per cent levels 
did not give results that justify the added 
expense. 

There were 720 Leghorns used in the 
two-year test. The hens consumed an aver- 
age of 414, pounds of feed per dozen eggs 
produced. 

A new feed store at Redlands, Calif., has 
been opened by Gordon Van Dyke. He 
also operates Van Nuys (Calif.) Feed & 
Supply. The new firm is called Van Dyke 
Feed & Supply Co. 


Earhart Appointed Hess 
Assistant Sales Chief 


Hess & Clark, Inc., has appointed B. L. 
(Gus) Earhart assistant sales manager for 
its feed products division. Mr. Earhart was 
a sales representative in the Northeast for 


BILL EARHART 


the Ashland, Ohio, firm at the time of his 
appointment. 

Mr. Earhart will assist Sales Manager 
C. T. Ater in sales of the firm’s nitrofuran 
drugs to the feed industry from his new 
headquarters at Ashland. Mr. Earhart 
served Commercial Solvents Corp. for five 
years as an industrial representative. 


a 65 per cent increase in feed tonnage 


. from their first barbecue. Beef for the ini- 


tial event was provided by two Holsteins, 

which as calves had been on display in the 

firm’s mill to promote a milk replacer. 
Beef for the second barbecue came from 


_. a blue ribbon Future Farmers’ steer pur- 


chased at a county fair. Door prizes are 
given away throughout the day. 

The barbecues are held in the firm’s 
_ warehouse. The beef is prepared by a 


Bryan bakery. Thaman & Fox calls upon 


Ba 


Sales for Ohio Firm 


Inviting farmers to a beef barbecue two 
years ago proved so successful for Thaman 
& Fox, Inc., that the Bryan, Ohio, feed 
firm now holds these gatherings annually. 
Attendance was 500 at the second annual 
barbecue. 

Luke Thaman and Harmon Fox reported 
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vocational agriculture students to serve the 
beef. All the beef had been fed on Wayne 
rations, the brand featured at T & F. 


Farmers, local businessmen, and others 
receive personal invitations through the 
mail to attend the annual barbecue. 


@ PRODUCERS COOPERATIVE ELE- 
vator, Williamston, Mich., has purchased a 
new Blue Streak mill and two-ton mixer. 
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MILLIONS DOLLARS 


have been saved by the Chicken Feed Industry since we initiated this new revolutionary 
method of Vitamin D; feed fortification four years ago with this advertisement 


The only product 
approved for con- 
tinuous perform- 
ance by the Wis- 
consin Alumni Re- 
search Foundation 
where minerals 
are present in high 
concentration. 


The only Mineral 
Stable Product 
with a biologic his- 
tory of continuous 
stability month 
after month for 
four years. 


A product so 
widely accepted 
by the feed indus- 
try that it has often 
been imitated, but 
never equalled by 
other manufac- 
turers. 


We appreciate the 
loyalty of our 
thousands of 
steady users and 
the cooperation of 
N. V. Philips 
Roxane, The 
Netherlands, the 
world’s largest 


manufacturer of 


Vitamin D prod- 
ucts. 
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mixer. Second . . . 


SAVE PER TON 


BO-DEE 


MINERAL STABLE VITAMIN D, 


The most revolutionary development in the past 16 
yeors. The only Mineral Stable D with a history of 2 
years’ research with mixtures containing ground lime- 
stone, steamed bone-meal, calcium phosphate, magne- 
sium sulfate, ferrous sulfate, copper sulfate, manganese 
sulfate, cobalt sulfate, iodized sodium chloride. 


HERE'S HOW TO MAKE A FULL TON OF FRESH DRY D 
with the usual 10% margin of sofety! First . 
2,000 pounds of carrier (soybean meal, corn seta etc.) in your 
you add the contents of one hermetically 
sealed tin (16/2 pounds) of BO-DEE (Mineral) STABLE VITAMIN D3 
powder to the carrier. Then, mix until homogeneous. (Time 
varies with equipment—vusually about 20 minutes.) Finally, you 
sack in the usuol manner, offixing identification tags which ore 
furnished free with each tin, upon request. 


WHAT IS BO-DEE Mineral STABLE VITAMIN D3? 


It's @ free-flowing powder, guaranteed to be stable in the 

presence of most minerals for o period of 6 months. And remember 
this! When you make your own DRY D, you insure the quality of 

your product from start to finish—and, more important, you save up to 
$100.00 per ton!... 


Product of N. V. PHILIPS-ROXANE—The Netherlands 


PERCENT VITAMIN D 


. you simply put EFFECT OF MINERALS OW STABILITY 


OF ORDINARY VITAMIN D3 


Bo-Dee Mineral Stoble D3 with 


with the usual 10% margin of sofety! 


MAKE 
YOUR 
OWN 
‘DRY D’! 


Minerols 


Regulor Dry D3 in some Mineral 


Mixture os obove 


4 
IN MONTHS 


Above chart shows rapid and complete 
deterioration of Vitamin D3 in o miature 
of customarily used feed minerals 
ports minerals to | port Vitamin D in 
cereul carrier 
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Send for technical descriptive booklet. 


BOWMAN FEED PRODUCTS, Inc. 


HOLLAND, MICHIGAN 


THE BOWMAN GROUP. 

Arch Soles Company Kk. of tee. 

1406 E. 47th Ave. 3240 Peachtree Road Bidg 
Colorado Atlante, Georgia 

Chicago Office Crittendon- Smith, Inc. 

600 S. Michigan Ave. $14 Wallace S. Building 

Chicago, til. Tompo, Filo. 

K. S. Crittendon, inc. Durgin & Co., Inc. 

120 East Third St. 116 Foundry St. 

Charlotte 2, N. C. Wokefield, Mass 


Flour Exchange Bidg. 


M. A. McClelland Co 


ight Building 
Konsas City, Mo. 


Frank Seitz Soles Co. 


1510 31st Street 
Des Moines, lowa 


Standard Soles Co. 
202 Cochran Bidg. 
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By JOSEPH 


Spotted alfalfa aphids and pro- 
longed drought are the two principal 
factors which seem to indicate another 
year of lowered production of dehy- 
drated alfalfa products. 

Production for the eight months, 
April through November, is 19.9 per 
cent less than for the like period a 
year earlier and 10.1 per cent less than 
the like period two years earlier. The 
actual figures are 219,400 tons short 
of 1955 and 103,800 tons short of 
1954, 

This is not quite as serious as it 
might appear at first glance since car- 
ryover at April 30, 1955, amounted to 
82,200 tons and carryover last April 
30 was 111,400 tons, according to 
USDA reports. Nevertheless, a short- 
age of the product is almost inevitable 
before new production starts in the 
spring of this year. Should starting 


dates be delayed this year, as they 
were last year, a very serious shortage 
could exist in May and June. 


Cold and rainy weather in the Im- 
perial valley of California has resulted 
in short production in that area this 
winter. This weather condition also 
has resulted in elevated prices of baled 
hay and hence of standing alfalfa. 
This fact, coupled with freight rate 
increases, renders transcontinental 
shipment of California production al- 
most prohibitive in cost. 


Another factor entering that picture 
is the lack of lower grades in storage 
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Data 


CHRISMAN 


in the Midwest with which such west 
coast meal might be profitably blend- 
ed. Most of the stock on hand, east 
of the Rocky mountains, is in storage 
under inert gas and will need little, if 
any, boosting from high grade stocks 
to blend out at 100,000 I.U. vitamin 
A. Nevertheless, if stocks do appear 
later to be reaching the vanishing 
point, it is probable that some Cali- 
fornia or Arizona production will 
move east with some blending in 
transit. 

The drought at this time shows no 
signs of a let-up, and in fact, the area 
affected is expanding rather than con- 
tracting, Early spring production from 
such points as south Texas will not 
be in evidence this year. Three pro- 
ducers in that area have declared their 
intentions of not operating at all in 
1957 due to lack of crop, which in 
turn, is due to lack of soil moisture 
and water for irrigation. 

Some other areas in Texas and 
Oklahoma were so badly chewed up 
by aphids last year that in the face 
of drought the acreage was plowed 
under. 

The spotted alfalfa aphid has now 
spread from coast to coast and as far 
north as Minnesota and Wisconsin. 
How far north the insect will live 
through the winter depends a good 
deal on the sort of weather experi- 
enced. It would seem that the current 
cold spell might push the overwinter- 
ing line a little further south than last 
year. 

The speed with which this pest 
moves about and the remarkable rap- 
idity of reproduction poses a real 
threat at all times, even to areas in 
which overwintering is impossible. 

Stocks of dehydrated alfalfa had by 
mid-January been reduced to holdings 
by relatively few firms. Most of these 
stocks were committed on contracts 
so that not very much free material 
was available to either users or blend- 
ers, For the most part, stocks on hand 
are in preservation type storage; hence, 
fear of low quality shipments during 
the next few months need hardly exist. 
A few years ago it would have posed 
a serious problem with conditions 
what they now are in the far South- 
west. 


merican 
Ldehydrators 
Sssociation 


PASTURE IN THE BAG 


Storage under non-oxidizing atmos- 
pheres a year ago amounted to about 
200,000 tons capacity. At present this 
figure is up to about 270,000 tons and 
by new crop time will probably ex- 
ceed 300,000 tons, a 50 per cent in- 
crease in two years’ time. 


With this amount of space available 
when the production of 1957 dehy 
gets underway, the possibility of main- 
taining prices above the cost of pro- 
duction during the summer are greatly 
enhanced, 


Empty storage space makes no re- 
turn on the investment to the owner. 
Normally, the more times the space 
can be filled or the greater the turn- 
over the more likelihood of profit. 

If production in May, June, and 
July is of no greater magnitude this 
year than it was in 1956, and if dis- 
appearance during that period is not 
lessened, it seems likely that a steady 
flow of supplies into the available gas 
storage facilities would have a good 
effect in keeping distressed stocks 
from exerting as much depression on 
prices as has usually occurred in the 
past. 


Butler Will Erect Plant 
For National Alfalfa 


Butler Mfg. Co. has been contracted to 
erect an 18,042-ton dehydrated alfalfa stor- 
age system at Memphis, Tenn., for National 
Alfalfa Dehydrating & Milling Co. Both are 
Kansas City firms. 


Robert P. Rodemyer, bolted tank prod- 


-uct manager for Butler, said the new Ten- 


nessee system will be similar to the one 
built for National Alfalfa by his firm at 
Garden City, Kan. The Memphis plant will 
be erected on President island. 


Storage and processing facilities at Mem- 
phis will include 16 bolted steel tanks meas- 
uring 32 by 64 feet high. Inert gas is intro- 
duced into the tanks to prevent vitamin A 
and protein loss from the alfalfa. 

Short & Brownlee Co., Newport, Ark., 
is sub-contractor. The tanks will be erected 
by Talcott Tank Co., Great Falls, Mont. 


The wholesale feed operation of Crown- 
Centennial Milling Co. has been moved 
from Buckley, Wash., to Sumner, Wash. 
The retail feed operation formerly carried 
on at Buckley has been discontinued. 
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Flock owners are reading how 
starter and grower feeds are _@ 


made better with 


Powerful advertising tells the coccidiosis- 


fighting story of bifuran and its profit-making 
advantages to the farmers who buy your feed 


One of those lifesaving 


mitroturans 


germ killers that last 


HESS & CLARK, Inc. 


ASHLAND, OHIO 


AAR 


Farm Journai 
e 
Successful 
Farming 
Farm & Ranch 


American 
Poultry Journal 


Poultry Tribune 
e 


Everybody's 
Poultry Magazine 


New Jersey 
Farm & Garden 


The Poultryman 


you jure? 
as 


Put bifuran’s bonus sales benefits to work in your 
starter and grower feeds as well as broiler rations. 
“Get the payoff of increased sales and customer 
satisfaction. For complete information on bifuran 
and research results contact your Hess & Clark 
representative or the Feed Products Division. 
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Four Special Reports Are 
Pfizer Meeting Topics 


Four important subjects were discussed 
by technical staff members of Chas. Pfizer 
& Co. at a meeting held Jan. 23 in Chica- 
go’s Hotel Sherman. The audience was 
composed of nutritionists and sales and pur- 
chasing personnel from feed manufacturing 
concerns in Illinois, Indiana, and Wiscon- 
sin. More than 100 were present. 

The speakers and their themes were: Dr. 
Gail Hawley, Terramycin in Shipping Fe- 
ver; Dr. John Hare, Terramycin in Egg 
Production; Dr. Ralph Soule Jr., Control 
of Swine Leptospirosis; and Robert C. 
Wornick, Premixing Micro-Ingredients. In- 
troductions were handled by Dr. H. G. 
Luther, Pfizer agricultural research chief. 
Also taking part was Dr. Luther's assistant, 
Warren Reynolds. 

On hand to assist in welcoming guests 
were J. J. (Jerry) Thompson, head of the 
agricultural sales division, and Hugh Der- 
mody, national sales manager. 

Dr. Hawley traced the development of 
shipping fever and explained the symptoms 
which characterize each phase of the ill in 


MODERATOR HERB LUTHER 


calves. The ailment looks like many other 
ills, Dr. Hawley said, and it is important 
that early symptoms be recognized and ap- 
propriate steps taken to block further de- 
velopment. 

He pointed out that wide-open highway 
trailers usually are safer for calves than 
tarpaulin-covered rigs or those with side 
panels. Too often the animals are exposed 
to more heat or cold (depending on the 
season) in the latter vehicles than they 
would be in open trailers, he stated. Pfizer 
produces a premix, TM-10, which can be 
used by the feed manufacturer to make a 
medicated ration to prevent shipping fever 
or to treat its early stages. The product pro- 
vides one-fourth gram per pound of fin- 
ished feed. 

Dr. Hare discussed egg production in 
both chickens and turkeys. His conclusions 
were that the Pfizer antibiotic should be fed 
at a level of 50 grams per ton during the 
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first month of laying, then 10 grams per 
ton from the second through sixth to 
eighth months, and 50 grams thereafter, or 
when production tends to fall off. If a high 
disease level threatens, 50 grams per ton 
should be fed continuously, Dr. Hare de- 
clared. 

Ralph Soule noted that leptospirosis is a 
costly ailment to swine growers and also 
can affect other farm livestock. “Be careful 
that members of the farm family do not be- 
come infected,” he warned. 

The feeding recommendations for Terra- 

mycin as a control of leptospirosis in pigs 
are as follows: 500 grams per ton for 14 
days to pigs of all ages. Then switch to the 
nutritional level of 10 grams per ton. 
_ Bob Wornick reviewed his slide presen- 
tation before the recent Midwest Feed 
Manufacturers association production school. 
Mr. Wornick did another A-1 job and his 
material proved highly interesting to his 
feed manufacturer audience. 

It was a fast-moving, informative two- 
hour meeting and wound up with a buffet 
dinner. — B.W.S. 


Beaudette, Scientist in 


Poultry Ailments, Dies 


Dr. Fred R. Beaudette of Rutgers Uni- 
versity died last month at the age of 59. 
Dr. Beaudette was best known for his work 
in poultry disease. He was chairman of 
Rutgers’ animal pathology department at 
the time of his death. 

Credited for development of vaccines to 
protect poultry from Newcastle disease and 
laryngotracheitis, Dr. Beaudette in 1944 
won a $1,000 award from the Borden Co. 
for his work with the latter poultry ill. 

Dr. Beaudette in 1950 received the Tom 
Newman memorial award from the Poultry 
Association of Great Britain. A native of 
Wichita, Kan., Dr. Beaudette earned his 
doctorate from Kansas State College in 
1919. He joined Rutgers in 1923. 


Trucks Increase Use of 
Molasses for Feeds 


Tank trucks have contributed substan- 
tially to the increased use of molasses in 
livestock feed. The Agriculture department 
observed that this delivery method has 
made molasses available to smaller feed 
mixers and farmers. 

Railway tank car deliveries previously 
had necessitated large shipments. The 
USDA pointed out that rapid development 
of delivery of molasses by tank trucks to 
midwestern feed men was accompanied by a 
hundredfold expansion of shipments by 
water up the Mississippi river from 1949 to 
1954, 

Tank trucks can compete with railroads 
in costs of transporting molasses up to a 
distance of 250 miles. Major problems of 
the molasses industry include servicing of 
scattered users and overcoming dissatisfac- 
tion of users with present methods of meas- 
uring quantity and quality, the government 
said, 

@ FRANCIS POST, Mount Horeb, Wis., 
has installed a new Blue Streak mill and 
two-ton mixer. 


Johnson Sales Head for 
Purina in Alabama 


Appointed sales manager for the newly- 
created Alabama division of Ralston Purina 
Co. is Brice Johnson, who has been serving 
on the St. Louis firm's Pacific region sales 
staff. His appointment was announced by 
Vice President J. E. Streetman. 

Mr. Johnson, a 20-year veteran at Purina, 
since October, 1952, has been poultry 
feed sales manager on the west coast. The 
new appointee also had served Purina at 
St. Louis and as a district sales manager in 


Ohio. 


Canada Milk Output Is 
At Level Set in ‘55 


Canadians are estimated to have produced 
17.3 billion pounds of milk last year. The 
Agriculture department said this is only 0.1 
per cent more than the 1955 output. 

Early estimates of 1956 factory produc- 
tion of dairy products show cheese and 
canned milks ahead of 1955 output, a 900,- 
000-pound decline in dry whole milk, a four 
per cent drop in non-fat dry milk, and a 
10-million-pound drop in butter output. 


Livestock Prices in ’57 
Expected to Improve 


Hog producers will receive higher prices 
this year than last. That’s the opinion of 
Luther Pickrel, agricultural economist for 
the University of Minnesota, who based his 
prediction on a reduction in supply now in 
progress. 

Mr. Pickrel also expects cattle prices to 
average a little higher in 1957 than in 1956. 
He noted that cattle production is con- 
tinuing stable. Dairy income will be up if 
dairy price supports for the 1957-58 sea- 
son are roughly the same as the last season. 

Mr. Pickrel, however, predicted no sig- 
nificant improvement in prices for poultry 
and eggs because of no let-up in produc- 
tion. Cash receipts for crops, he said, may 
be somewhat lower this year than in 1956. 
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THIS IS THE DAWE’S VITAMELK 
RUMINANT PROGRAM: 

YOU Push One Button—WE Supply: 


1. Vitamelk—a comprehensive vitamin, trace 
mineral, and unidentified rumen factors for- 
tifier. Full fortification, in one package. 


2. Complete formulations for farm-tested live- 
stock feeds in each stage of growth and 
production. 


3. Tag information for today’s complicated 
feed tag requirements. 

4. Complete feeder-instructions on how to use 
Vitamelk-fortified feeds, to best take advan- 
tage of their great built-in power. 

5. Dawe’s quality control laboratory is a re- 
markable help in solving special problems. 

6. Merchandising and sales counsel. 


7. Complete and continuing responsibility for 
applying the latest nutritional knowledge to 
your feeds. 


COMPLETE PROGRAMS 
for Poultry, Swine, Dairy Cattle, 
Beef Cattle, Turkeys 
Let us figure the cost of Dawe’s 
Vitamelk delivered to your mill. 
Write us. 


WORLD’S OLDEST AND LARGEST SPECIALISTS IN VITAMIN PRODUCTS FOR: FEEDS 
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RUMINANT 
PROGRAM 


Do you want to step ahead of your 
competition in dairy feeds? To build your 
volume on the lasting foundation of a 
Ruminant Program based on results? 


You can, when you use the new Dawe’s 
Vitamelk Ruminant Program. 


Feeds based on this program bring dairy- 
men nutritional improvements on a par 
with those previously offered only for 
poultry and swine. Results are demon- 
strated in higher herd averages, steadier 
milk flow, better feed conversion, improved 
vigor and appearance. 


You retain the economy of local mixing, 
yet take advantage of Dawe’s big-scale, 
centralized, scientific nutrition research. 


ries, Inc. 


Chicago 32, Illinois 


4800 S. Richmond Street © 
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B. W. Fairbanks 


Feed Nutrition Digest 


By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


Comments concerning the com- 


C. W. Sievert 


Title: Effect of Type of Phosphorus Supple- 
ment and Fineness of Grinding Limestone 
on Mineral Consumption by Beef Cattle. 
Authors: J. L. Williamson, A. L. Neumann, 
W. W. Albert, and C. B. Ammerman 
(University of Illinois). 

Publication: Animal Science, Vol. 15 (No- 
vember, 1956) p. 1238. 

Digest: “Bone meal was most palatable 
when offered alone followed by soft phos- 
phate (colloidal clay) and one sample of 
dicalcium phosphate... Another commercial 
sample of dicalcium phosphate, Curacao 
(imported raw rock phosphate), and two 
defluorinated products were less palatable. 

“Each of the five lots of heifers con- 
sumed finely ground limestone at a con- 
siderably higher rate than medium or 
coarsely ground limestone when offered as 
either a 50-50 mixture with salt; a mixture 
of one-third limestone, one-third steamed 
bone meal, and one-third salt; or as lime- 
stone alone.” 

Comment: Some of this information on 
relative palatability of minerals alone or 
mixed with other minerals will be of in- 
terest, especially to mineral manufacturers. 
The information regarding the fineness of 
grind is also of value to the feed man. 

Title: The Comparative Value of the Phos- 
phorus in Phosphoric Acid, Mono- and Di- 
calcium Phosphates, Steamed Bone Meal, 
Curacao Island Phosphate, and Soft Phos- 
phate With Colloidal Clay for Growing 
Swine. 
Authors: C. E. Jordan, M. P. Plumlee, and 
W. M. Beeson (Purdue University). 
Publication: Animal Science, Vol. 15 (No- 
vember, 1956) p. 1241. 
Digest: A semi-purified basal ration was 
used, containing 0.035 per cent phosphorus. 
Each phosphorus supplement was added in 
sufficient quantity so that the test rations 
contained 0.30 per cent phosphorus. Cal- 
cium levels were also adjusted to a uniform 
basis. : 

“In Trial 1 the average gains were: di- 
calcium phosphate 1.41; monocalcium phos- 
phate 1.33; and ‘soft phosphate’ 1.15 
pounds. The blood phosphorus values for 
the ‘soft phosphate’ group were lower than 
any of the other treatments. 

“In Trial 2 the average daily gains were: 
dicalcium phosphate 1.38; monocalcium 
phosphate 1.36; bone meal 1.37; Curacao, 
1.24; ‘soft phosphate’ 0.84; and dicalcium 
phosphate plus fluorine (373 ppm equal to 
the level in the ‘soft phosphate’ group) 
1.44 pounds. Feed per unit gain was higher 
in the ‘soft phosphate’ group than any 
other group. Blood phosphorus values were 


THE FEED BAG—February, 1957 


lower in both the ‘soft phosphate’ and 
Curacao groups than the other treatments. 
Stiffness and weakness of the legs and back 
appeared earlier, more frequently, and be- 
came more severe in the ‘soft phosphate’ 
group.” 

Comment: The pigs used in these trials 
were six to eight weeks old, and they were 
fed ad libitum for 56 days. The experiment 
was designed to show relative values of the 
phosphorus sources that were compared. In 
order to do this, it is necessary to supply 
phosphorus at less than an optimum level, 
and that was done. The rations contained 
0.30 per cent P. 

The National Research council figures 
for swine show 0.6 per cent P for 25-pound 
pigs; 0.45 per cent for 50-pound and 100- 
pound pigs; and 0.33 per cent P for larger 
pigs up to market. The chances are that 
if these supplements had been fed in larger 
amounts then the differences would not 
have been so great. If these various phos- 
phorus sources are used in commercial feeds 
containing phosphorus levels up to or a 
little greater than the recommended N.R.C. 
requirements then the differences in results 
will not be as easily seen as in an experi- 
ment where it is necessary to feed at a 
suboptimum level in order to get clear-cut 
comparisons. 

Title: The Influence of Methionine Suppfle- 
mentation of 12, 14, and 16 Per Cent Pro- 
tein Corn-Soybean Oil Meal Diets Upon 
Nitrogen Balance of Growing Swine. 
Author: R. J. Meade (Nebraska Experi- 
ment Station). 
Publication: Journal of Nutrition, Vol. 60 
(December, 1956) pp. 599-608. 
Digest: In the experiments reported in this 
paper, diets containing 11.8 per cent, 13.8 
per cent, and 15.8 per cent protein were 
used. To the diets were added tryptophan, 
lysine, and methionine, and nitrogen reten- 
tion was determined. 

When 0.10 to 0.12 per cent tryptophan 
and 0.58 per cent lysine were added to a 
11.8 per cent protein diet made from corn 
and soybean oil meal, the addition of zero, 
0.0125, 0.05, and 0.10 per cent DL-methi- 
onine did not improve the ration. Lysine 
may have been inadequate. The ration also 
contained less than 0.7 per cent isoleucine. 

“Although nitrogen retention values for 
pigs fed a 15.8 per cent crude protein diet 
supplemented with several levels of DL- 
methionine and DL-tryptophan were great- 
er, on the average, than those values ob- 
tained for pigs fed at 13.8 per cent crude 
protein diet supplemented in an identical 
manner, there was some overlapping of 


mean nitrogen retention values for the vari- 
ous treatments on the two levels of dietary 
protein. The addition of zero, 0.025, 0.05, 
or 0.1 per cent of supplemental DL-methi- 
onine to a 13.8 per cent protein diet with or 
without 0.04 per cent of supplemental DL- 
tryptophan did not result in significant dif- 
ferences in nitrogen balances of growing 
swine. 

“The levels of 0.126, 0.25 to 0.27, and 
0.69 per cent tryptophan, methionine, and 
lysine contained in the 13.8 per cent pro- 
tein diet, when zero or 0.025 per cent of 
supplemental DL-methionine was added, ap- 
peared to be adequate to promote satisfac- 
tory nitrogen retention by growing pigs 
fed the diet at approximately four per cent 
of their body weights. 

“The 15.8 per cent protein diet used in 

these investigations appeared to supply di- 
etary nitrogen in excess of the needs of 
growing pigs, particularly heavier weight 
pigs, as evidenced by a marked tendency 
toward increased loss of nitrogen by urinary 
excretion.” 
Comment: The 13.8 per cent diet was ade- 
quate for the smaller pigs and a surplus for 
the larger pigs. The 15.8 per cent diet con- 
tained a surplus for all of them. 

The pigs varied in weight from 23.4 kg. 
to 66.5 kg. (55 to 145 pounds approxi- 
mately). 

Methionine addition is of value only 
when added to the protein level 11.8 per 
cent, which was inadequate for pigs of this 
size. 


Title: The Influence of L-Lysine Supple- 
mentation of 12, 14, and 16 Per Cent Pro- 
tein Corn-Soybean Oil Meal Diets Upon 
Nitrogen Balance of Growing Swine. 
Authors: R. J. Meade and W. S. Teter 
(Nebraska Experiment Station). 
Publication: Journal of Nutrition, Vol. 60 
(December, 1956) pp. 609-18. 

Digest: A 12.1 per cent crude protein diet 
was inadequate to support satisfactory nitro- 
gen retention by growing pigs, due in part 
to inadequate total nitrogen intake. This 
diet should have been adequate in trypto- 
phan, methionine, and lysine, after supple- 
mentation. This diet contained less isoleu- 
cine than has been reported to be required 
by growing pigs. 

“Nitrogen retention values ranging from 
0.96 to 1.23 gm. of nitrogen retained per 
unit of metabolic size resulted when a 14.2 
per cent protein corn-soybean oil meal diet 
containing 0.137 to 0.157, 0.62 to 0.84, 
and 0.63 per cent of tryptophan, lysine, 
and isoleucine, respectively, was fed to 
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growing pigs. 

“The use of higher levels of lysine in 
conjunction with a 12.1 per cent crude 
protein diet appeared to contribute toward 
a decrease in nitrogen retention of growing 
pigs, perhaps because lysine was pot in 
correct proportion to other essential amino 
acids in the diet. Supplementation of higher 
protein diets with additional lysine when 
these diets apparently contained adequate 
amounts of all other amino acids did not 
significantly influence nitrogen balance of 
growing pigs.” 

Comment: Evidently lysine additions to pig 
diets of this nature are not in the picture 
at present. 

* 


Title: Histidine Requirement of Baby Pigs. 


DRY product at rock-bottom cost. 


Always uniform and dependable in 
quality. No artificial flavoring of raw 


sugar. 


~/ DEHYDRATED ON 
SOYBEAN FEED 


Scotch O Lass gives you all the 
values of Cane Blackstrap Molasses in a 


Authors: M. Rechcig] Jr., J. K. Loosli, D. J. 
Horvath, and H. H. Williams (Cornell Uni- 
versity). 

Publication: Journal of Nutrition, Vol. 60 
(December, 1956) pp. 619-29. 


Digest: Three experiments were conducted 
using a total of 32 baby pigs. A diet low 
enough in histidine had to be developed. 

“In two experiments baby pigs were fed 
a semi-purified dry diet compounded to 
provide 10 per cent fat, two per cent fiber, 
and two different levels of protein, namely 
16 per cent and 20 per cent. The dietary 
nitrogen was supplied by dried whey, amino 
acids, and diammonium citrate. The data 
indicate that the optimum level is approxi- 
mately 0.2 per cent of L-histidine in a 16 
per cent protein ration. This requirement 


FREE FLOWING 
DEHYDRATED 


INGREDEE NT 


GUARANTEED ANALYSIS 


Scotch O Lass guarantees a blackstrap molasses potency of 85%. 


Provides the sweetness and aroma; the vitamins and trace minerals; 
and the high energy sugars available only in cane molasses. 


MADE BY THE MAKERS OF OMALASS 


Send For Complete Details : 


aclos 


BORATORIES, INC. 


901 East Euclid 
Des Moines 12 lowa 
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is equivalent to 1.2 per cent of the dietary 
protein.” 
Comment: Previous reports by various nu- 
trition workers have been higher, for ex- 
ample, 1.9 per cent and 1.7 per cent of the 
protein. 
In the last two experiments, 
on histidine level was very good. 
The D form of histidine is very poorly 
utilized. When the DL form was used the 
results were in line with the amount of L- 
histidine present. 


Calcium Carbonate Moves 


Headquarters to Quincy 


General offices of Calcium Carbonate Co. 
have been moved from Chicago to Quincy, 
Ill. The Chicago offices were closed early 
this month, leaving only a new branch 
office in the Board of Trade bldg. 

Ed Horst, feed division sales manager, is 
in charge of the new Chicago branch office. 
Leo Knapp, vice president and general man- 
ager, is in charge of the new Quiricy gen- 
eral headquarters at 520 S. Fourth st. 

Calcium Carbonate has its main plant at 
Quincy. The general offices now share a 
newly-remodeled building with the firm's 
research department and control laboratory. 


Lighter Cattle in Canada 


Now Receive Stilbestrol 


Weight requirements for cattle receiving 
stilbestrol feeds has been lowered by the 
Canadian department of agriculture. This 
was disclosed by Eli Lilly & Co., Indian- 
apolis, which has been marketing its Stil- 
bosol, diethylstilbestrol premix, in Canada 
since last March. 

The Canadian government now is accept- 
ing registrations of feeds containing stil- 
bestrol for 400-pound and up cattle. Pre- 
vious requirement was a 600-pound mini- 
mum cattle weight. 


Golden Meeting Held by 
Mill Mutuals Staff 


Engineers and field men of Mill Mutual 
Fire Prevention bureau celebrated the 50th 
anniversary of the organization's field men’s 
association at the 1957 meeting, held Feb. 
11-14 in Chicago. There were 100 in at- 
tendance. 

Featured speaker was C. R. McCotter of 
Grain Dealers Mutual Insurance Co., In- 
dianapolis. Mr. McCotter was present at 
the first annual meet. President of the field 
group is R. S. Castle of Columbus. 

Discussions covered a wide range of 
methods to prevent fire loss to mills and 
elevators. Subjects included contracts, cus- 
tomer education, underwriting, fertilizer 
storage and handling, electrical codes, and 
new equipment. 


agreement 


George McIntyre & Son of Columbiaville, 
Mich., has installed a new Bryant crusher- 
feeder. 


Swift & Co. has added bulk loading fa- 


cilities to its broiler and turkey feed plant 
at Portland, Ore. 
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YOU NAME It's Worth While 
NOPCOSOL HAS IT 


Nopcosols are blended supplements for fortifying feeds. They contain necessary 
vitamins, antibiotics, medicinals, trace minerals, and an amino acid 


Pre-Mixed for You 


Nopcosols are designed to be of real 
value to every feed manufacturer. Our 
customer list includes every type, large 
and small. Perhaps the majority are 
medium and small-size mills — those 
who do not have their own nutrition- 
ists and laboratory facilities, but never- 
theless want supplements that are 
absolutely trustworthy with respect to 
nutritional adequacy, vitamin stability, 
and compatibility. 


Potency Unimpaired 


That’s what you get with Nopcosols. 
They contain Micratized® Vitamins A 
and D, and every test has proved them 
stable beyond a question of a doubt — 
even in the face of trace minerals. 


Compatibility 

With Nopcosols, you get Nopco know- 
how — the expert services of trained 
nutritionists with a solid background 
of years of laboratory and field study. 


We helped pioneer the modern science 
of feed fortification, and Nopcosols 
are a fruit of this experience. 


Guaranteed 


As a matter of fact, we are so con- 
fident of the value of Nopcosols that 
we give you an unprecedented guaran- 
tee. Nopcosols are guaranteed stable 
when made, when mixed, when fed — 
the only such guarantee in the industry! 


Ultramodern Fortification 


Stability isn’t the only advantage of 
Nopcosols. The formulas are continu- 
ally reviewed in order to make sure 
that they do not ever lag behind the 
advance of progress. As a result, you 
can depend on Nopcosols to include 
whatever new ingredients have proved 
their value. 


Convenience 


Nopcosols are not only nutritionally 
sound, they are also mighty conven- 
ient. Each Nopcosol is packed in 


batch-sized bags. Just empty a bag 
into a batch of feed in the mixer and 
pull the switch. Each mixer load is 
accurately and economically fortified. 
The greenest mill hand can do an 
expert job. No overfortification — just 
right every time! 


You Name It... If It’s Worth While 
Nopcosol Has It! 

There’s a nutrition-packed Nopcosol 
for every need — for starters, broilers, 
growers, layers, and breeders; for 
turkey starters, breeders, and growers; 
for swine, cattle, sheep, and goats. 
Have a talk with your Nopcosol man. 
He can simplify your fortification 
problems and help you build up a list 
of permanently satisfied customers. 


NOPCO CHEMICAL COMPANY 
Harrison, N.J. and Richmond, Cailif. 


Basic producers of Micratized Vitamins A and D, niacin, calcium pantothenate, choline chloride, and other products 
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None Better 


for Storing and Shipping Feeds/ 
Th 
4 BAG fete 
PASTED OPEN » 
HASE 
BAG 
SEWN OPEN MOUTH © 
a MULTIWALL BAG 
e 
QUALITY 
that Costs NoMore 
< 


m/w MULTIWALL PAPER BAGS 


Multiwall Bags, like everything else, should be right 


by 
for the job—right for you. Anything less wastes your 
hese A p= time and dollars, means loss and inconvenience to 
customers. 


That’s why Chase supplies Multiwalls in such 
wide variety, in so many types and constructions 
. .. why the many Chase options—in papers, tapes, 
sewing—permit precise, money-saving selection. 

Chase recommendations are backed by 110 years 
of bag-making progress . . . of service and satisfac- 
And look to Chase, too, for burlap bags, tion. It’s wise to specify “Chase” for dependable 
cotton bags, smart pretty-prints. Make - Multiwalls—for uniformity, durability, attractive 
Chase your bag-packaging headquarters. bag printing . . . reliable shipment. 


CHASE BAG COMPANY 
General Sales Offices: 309 W. Jackson Bivd., Chicago 6, Ill. 


32 Coast-to-Coast Bag Plants and Sales Offices—a Nationwide Staff of Bag Specialists 
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sales are 


ruidoso downs 


This April will mark the first anni- 
versary of Branum’s Feed at Green- 
tree, N. Mex. In just 11 months the 
firm has established itself as a depend- 
able supplier of horse feed, a profit- 
able specialty in this area. 

From the loading platform in front 
of his hilltop building C. A. Branum, 
owner and manager, looks down 
across U. S. Highway 70 to the horse- 
man’s entrance to the famed Ruidoso 
Downs race track, which provides a 
market for 95 per cent of his feed 
sales, 

Greentree is a community of 500 
located 240 miles southeast of Albu- 
querque, N. Mex., and approximately 
eight miles east of Ruidoso, N. Mex., 
from which the race track gets its 
name. 

Fruit crops and Hereford cattle re- 
present the chief year-around econ- 
omy of the region. Mr. Branum is 
optimistic at the close of his first busi- 
ness year. 

He said, “The future of the feed 
business looks good. I plan to put a 
trailer park near my business for race 
horse persons in time for the 1957 
season, Racing is becoming more pop- 
ular here each year and is an asset to 
this territory.” 
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Horses are in Mr. Branum’s blood 
and race tracks are familiar places to 
him. He doesn’t like to be too far from 
them. His parents have a ranch at 
nearby Carrizozo, N. Mex., and he is 
at home with horses. Manager Branum 
has been associated with race tracks 
for the past eight years and helps the 
leading trainer at Ruidoso Downs, 
Jimmy Curry, work with horses. 

First-hand acquaintance with race 
track personnel helps build profits for 
Branum’s Feed. Race horse feed is the 
firm’s best seller. Weekly sales aver- 
age 1,520 bales of hay and three tons 
of horse feed, which includes sweet 
feed, oats, and bran. Mr. Branum’s 
sister, Veda Lou Branum, takes orders 
at the race track. 

C. A. Branum was discharged from 
military service March 1, 1956, and 
began construction on his building a 
month later. He designed the building 
himself and supervised every phase of 
the construction 

The building is made of corrugated 
steel and is 60 by 40 feet. In this build- 
ing, 800 of the 2,400 square feet of 
space has concrete flooring for the 
salesroom area. A 30-foot long loading 
platform made of wood and of truck- 


BRANUM'S FEED, SOON ONE 
YEAR OLD, HAS RACE TRACK 
MARKET SHOWN ABOVE. 


bed height is located in front of the 
building. 

The building occupied by Branum’s 
Feed has four skylights made of plas- 
tic, good lighting for handling of feed 
and supplies. 

At the rear and west of the building 
on a hillside are 30 race horse stalls. 
Each is 10 by 12 feet. The stalls are 
rented to Ruidoso Downs horse own- 
ers for $10 a month. This New Mexi- 
can feed man furnishes electricity and 
water for his equine charges. 

Feed is secured by truck from Col- 
orado and other southwestern states. 

Mr. Branum stated, “I handle the 
brands of horse feed the owners want. 
Whatever trainers specify I try to have 
for them. The appreciate this and our 
ability to recommend a good veterin- 
ary service when it is needed.” 

Dr. Joe M. Miller, veterinarian serv- 
icing Ruidoso and Alamogordo, 
N. Mex., heads Feed Man Branum’s > 
list of qualified veterinarians. 

Nutrena and Gold Medal horse 
feeds are handled by Mr. Branum. 
Oats come from Ranchway Feed Mills 
at Monte Vista, Colo., 400 miles north 
of Ruidoso; timothy hay from Alamo- 
sa, Colo., and Chama, N. Mex.; straw 
from New Mexico, Arizona, and Tex- 
as; oat hay from the Hondo valley; 
alfalfa hay from the Pecos valley. 


Larro poultry feed is purchased 
from a firm at Carrizozo, N. Mex., 
50 miles north of Ruidoso, and hauled 
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Cc. A. BRANUM 
New Mexican horseman 


in by truck. Much of the feed sold by 
the firm comes from Worley Mills at 
Clovis, N. Mex. 

Popular, items at Branum’s Feed in- 
clude salts, Nutrena dog food, Vit-A- 
Way mineral supplement, sprays, 
Shellbuilder oyster shell, scratch 
grains, and broiler starter feed. Mr. 
Branum makes up his own formula for 
feed for anyone who desires it. It is 
custom mixed through arrangements 
with the Artesia Alfalfa Growers as- 
sociation at Artesia, N. Mex. 

Four men make up the staff at Bra- 
num’s Feed in addition to the owner 
and his sister. A delivery man also is 
employed. An unloading crew of four 
men is kept busy in the operations of 
the firm. 

The firm uses the slogan, “You call 
— we haul,” and to carry out this 
service, three semi-trailers, a diesel and 
a gas General Motors vehicle are used 
to deliver. 

A geographical area over a 12-mile 
radius is covered by the firm. Carl 
Baker, sales clerk, knows customers by 
their first names, can talk their lan- 
guage, and is a lover of horses. 

Owner Branum observed, “Carl has 
a good personality for sales work and 
a wonderful memory for the individu- 
al needs and likes of horse owners and 
trainers.” 

In the immediate area of the busi- 
ness, deliveries are made in a Chevro- 
let pickup and no minimum purchase 
is required. 

Advertising is carried out in the 
Ruidoso News. 

Circulars highlighting specials of- 
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fered by the firm are released from an 
airplane, operated by a local flying 
service, over the surrounding trade 
territory of Greentree, Hollywood, and 
Ruidoso, 

Mr. Branum stated, “I get good re- 
sults from this form of advertising 
and rely on it all through the year. It 
really moves merchandise for me and 
gives me good publicity.” 

Branum’s Feed has enjoyed a steady 
increase in business. Private horse 
owners, operators of pack horses for 
use by tourists, chicken and cow rais- 
ers all provide a source of profits for 
Owner Branum. 

This young operator is publicity and 
good will conscious. He is alert to the 
needs and likes of the horseman and 
considers this one of the chief reasons 
for his success. 

At the end of the racing season, he 
puts on a barbecue at Ruidoso Downs 
for those men who have dealt with 
him from May until September. 

Enterprising C, A. Branum, owner 
of Branum Feed at Greentree, N. 
Mex., may well be congratulated as his 
first business year draws to a close, for 
he is building a successful feed opera- 
tion in the Southwest by catering to 
the needs of race horse owners. 


Literature Literally 


FEED 


TIMOTHY HAY .. . . $2.00 
OATHAY ....... $1.95 
BEDDING ..... . $1.10 
SWEET FEED . . . . $4.50 
Black Strap MOLASSES, Gal. 35¢ 
VITA-WAY, 100 Lbs. . . $7.00 
OATS .. . .~. $4.00 & UP 


BRANUM'S FEED 


Highway 70 — Opposite Ruidoso Downs 
We Deliver Dial Ruidoso 2825 


Bombards Peeders 


Alabama Mill Is Bought 
Unfinished by Purina 


A partially completed feed mill at 
Guntersville, Ala., has been purchased by 
Ralston Purina Co. from Botkins Grain 
& Feed Co., Botkins, Ohio. The new mill 
is expected to be completed by May 1. 

Raymond E. Rowland, president of the 
St. Louis firm, said the mill will be capable 
of producing 100,000 tons of feed yearly. 
Purina’s complete line of feeds will be 
manufactured at the mill. 


Bemis Sales Development 


Headed by E. G. Muir 


Named to head a newly-designated sales 
development section of Bemis Bro. Bag 
Co.'s general sales department at St. Louis 
is E. G. Muir, who has been serving the 
firm since 1953 as sales manager for the 
Omaha division. 

Mr. Muir joined Bemis in 1949 as a 
salesman at Omaha. Mr. Muir now will 
report to H. V. Howes, vice president and 
director of sales, in his new capacity as 
supervisor of sales management methods, 
promotion, and sales personnel selection 
and training. 


Wood Fed in Search for 
Purified Calf Diet 


Dairy calves are being fed powdered 
wood in a search for a purified diet by 
researchers at the University of Illinois 
college of agriculture. The wood is said 
to be 99.2 per cent pure cellulose. 

Dairyman J. H. Byers said in addition 
to the wood, ingredients in the experi- 
mental diet include soybean protein, min- 
erals, corn oil, sucrose sugar, and corn 
starch. 

A purified diet that will cause calves to 
gain normally, Mr. Byers said, would per- 
mit complete analysis of hay and other 
ingredients of a calf ration. The present 
test purified diet in which some factors are 
missing will produce one pound daily gain 
in calves. 


Feed Value Retained in 
Three - Year-Old Barley 


Barley can be stored for at least three 
years without significantly losing its feed 
value, according to tests with swine com- 
paring stored barley with new-crop barley 
conducted at Kansas State College. Animal 
Husbandryman Berl A. Koch said swine 
performed the same on both. 

Mr. Koch reported’ the barley feeding 
results at the 12th Kansas formula feed 
conference, held last month at Manhattan. 

J. T. Reid of Cornell University told 
those attending the meet that preliminary 
studies suggest that the amount of food 
provided dairy cows from birth to first 
calving does not affect production levels 
during the first lactation period. How- 
ever, cows fed a high level ration as calves 
may yield:less milk and fat than cows fed 
at medium and low levels as calves in sub- 
sequent lactation periods. 
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Narrated by Walter Cronkite, 
famous news commentator... 
with on-the-spot interviews 

with prominent cattlemen 
throughout the U. S. and Canada. 


Now ready for showing to everyone interested in 
the cattle industry is a new, full-color, 38-minute, 
16 mm. motion picture: “Design for Better Beef.” 


In dramatic sequences, this film shows how up-to- 
date feeding methods can reduce staggering disease 
losses in cattle and produce healthier, better- 
gaining, more profitable cattle. 


To complete this picture, a six-man crew traveled 
more than 27,000 miles in the United States and 
Canada to expose some 44% miles of film. The pic- 
ture illustrates cattle feeding methods employed 
in snow-covered areas where temperatures plunge 


— CYANAMID 


AUREOMYCIN 


| 
| 
CHLORTETRACYCLINE 


... for cheaper gains in Beef Cattle 


NEW full-color motion picture 
on modern cattle feeding 


“Design for Better Beef” 


to sub-zero as well as those used in hot, arid sec- 
tions of the southwest. 


Nationally-known cattlemen, average farmers who 
raise only a few head of cattle, and scientists—in 
the field and at Cyanamid laboratories — tell why 
AUREOMYCIN® in cattle rations leads to cheaper 
gains and more dollar returns. 


Prints of “Design for Better Beef” are available 
to feed manufacturers, feed dealers, county agents, 
Future Farmers of America and 4-H Club leaders, 
college and university extension personnel, 
vocational-agriculture teachers and others inter- 
ested in showing it in classrooms or at meetings 
and symposia. To reserve your print, mail the 
coupon below. 


| Animal Feed Department, Room 1220 j 
Farm and Home Division, 

| AMERICAN CYANAMID COMPANY l 
I 30 Rockefeller Plaza, New York 20, N. Y. | 
l Please reserve a print of “Design for Better I 

j Beef” for loan to: 
NAME 1 
TITLE | 
I STATE 
DATE OF SHOWING ; 
| ALTERNATE DATE | 
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“This is one of a series of ads featuring 
good businessmen who have doubled their 
tonnage on the Honegger Program.” 


SMOLEK Feed & Farm Supply 


FEED FERTILIZER DELIVERY SERVICE 


The men at Smolek’s review 
some new Honegger 
literature. From left to right, 
Roy Mcllvain, Joe Smolek 
and Clarence Hagen. 


PHONE 
NORTH JUDSON. INDIANA 


e 
Jemuary 10, 1957 


Honeggers’ offer a complete lineof feeds and complete 
feeding programs that help increase your tormage. The 
line is a “profitepack: age” backed by continuous 
reseavth and a rapidly increasing wumber of enthusiastic 
users. 


Honeggers' & Co., Ince 
Pairbury, Illinois 


HONEGGERS’ ““EGG FACTORY’’ 
Gentlemen: 
ano dealer receives a franchise to sell Honeggers’ 
exclusive “Egg Factory” program in his area. This is a Sane 
oa Honegger Poultry Howe | and other Farm Buildings @ Honegger dealer four years ago. 
and Honeggers’ feeds for all livestock and poultry. What 
a natural for increasing tonnage and profits! Remember, The whole Honegger program practically sells itself --< 
in only a year’s time, 500 birds will eat a carload of feed. for it includes National Champion Honegger Chix, the finest feed 


and equipment available, and a poultry house second to none. 


ponse to dep name like HONEGGERS? 
HONEGGER FARM BUILDINGS makes my selling job both easy and profitable. 
Honeggers’ fine of ‘pre-built farm buildings are an extra i I owe much of my own business success to Honeggers’ 
profit phas.: There's: no additional investment onzyour ta 
part perlect te-ta for your and repid growth as an outstanding national leader in agriculture. It 
pony feed business, : is a pleasure to grow right along with such a fine company. 


Sincerely yours, 


LEK PEED & sup. 
HONEGGERS’ LIVESTOCK AND POULTRY EQUIPMENT 
With Honeggers’ wide variety of dependable livestock see" Guslek 
and poultry equipment, and a panying farm 


Honegger dealers have a source of supply which features 
unequalled dealer service. Your customers will come to 
depend on you as their one-stop dealer for all poultry 
and livestock program. 


Honeggers’ modern feed mill near Fairbury. The 600 acre Honegger Research Farm, where 


tlinois, features electronic controls for speed practical feeding, management and disease 
and accuracy, with “‘push-button’’ ingredient control practices are developed and demon- 
selection and all bulk handli throughout strated. Dealers find that a tour of Honeggers’ 


the plant for top efficiency and economy. by customer prospects really helps sell them. 


Yes, you can triple your profit with 


WRITE, PHONE OR WIRE COLLECT 
FOR COMPLETE DETAILS 


; Sour 
with THE HONEGGER procram 

4s 
Exclusive territory franchises still available in 
some areas. Some aggressive dealer will double 
his tonnage in your area with Honeggers’ Big “H” 
Feed Franchise. It might as well be you ! 
. = 
wet); 
«BREEDER HATCHERY, FORREST, ILL. FEED AND MILLING DIVISION, FAIRBURY, ILL. * 
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Shortly after World War II, our 
government decided to win friends 
and influence people in Europe by 
doles and handouts of staggering sums 
of hard-earned American cash. While 
it is possible that a certain few of the 
recipients were grateful for the hand- 
outs, many of our dollars ended up in 
the pockets of those who were envi- 
ous of our ability to be so extravagant 
and lavish with our gifts. This same 
situation developes whenever and 
wherever you try to buy a friend for 
a price. 

Cutting price to a potential buyer 
produces identically the same results. 
Instead of becoming a new-found 
friend, the customer senses a weakness 
in the salesman which, in reality, dis- 
gusts the buyer although he may out- 
wardly show signs of pleasure in his 
ability to “beat down” the established 
price. It is only human nature to try 
to bargain for a price below the estab- 
lished list but after the battle is won 
contempt for the salesman gradually 
displaces the thrill of winning the 
battle. 

Mental Attitude Important 

Any salesman’s belief that there is 
ever an exact basis for price compari- 
son is an illusion rather than reality. 
The ingredients of competitive prices 
are never exactly the same, however 
much we would like to self delude 
ourselves into thinking this is so. 

From your customer's viewpoint 
price contains several ingredients: 

1) The mental and physical benefits 
of what you are selling. 

2) The service you and your com- 
pany will render with the sale. 

3) Your personality and attitude. 

4) Your responsibility and depend- 
ability, 

5) Your service following the sale. 

6) The “plus” differences between 
your company and your competitor. 

From your company’s viewpoint, 
price is made up of the following in- 
gredients: 1) cost of the goods, 2) cost 
of operating, 3) cost of selling, and 
4) net profits desired. 

It should be easy to see that there 
are two different viewpoints existing 
in price. A salesman’s problem begins 
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to develop, however, when he starts 
looking at the wrong side of the pic- 
ture. How easy it is to grouse about 
the home office having so many of 
those loafing “so and so’s” who do 
nothing but take two-hour lunches, 
consequently adding to the price of 
the goods he sells! How easy it is for 
a salesman to get in the position of 
thinking his company wants to make 
excessive net profits so the stockhold- 
ers can bathe in milk and roll in mink 
with the dividends! 


Be Proud of the Price 
Believe implicitly that no other com- 


pany can offer all that your company 
is providing in product, service, and 
dependability for the money you are 
asking. 

Remind yourself that your com- 
pany has set a price on its goods to 
make a net profit, out of which you 
are offered an opportunity to make a 
good living, and be proud of it! 

Believe that your price is morally, 
ethically, and economically right and 
be proud of it! 


It is easy to whittle the thin margin 
of net profit your company needs and 
lose the sale in the bargain. But you 
lose more than the net profit even if 
you do make a sale. You lose the re- 
spect every salesman needs to keep 
selling day after day at a price that is 
fair to everyone concerned. Besides, 
unless your company keeps making a 
fair net profit, sooner or later they 
will be out of business and you will be 
out of a job. 

It has been said that the difference 
between an optimist and a pessimist is 
quite droll — the optimist sees the 
doughnut while the pessimist sees the 
hole. Any good salesman knows that 
he must think, act, and be an optimist 
if he is to enjoy the thrilling career of 
selling. 

So ask yourself the question: “Am I 
looking as I should, at price through 
the viewpoint of my customer or am I 


Ralph Everett 


Ralph Everett Sales Clinic 


Potential buyers offered a cut price by a 
Salesman do not become new-found friends; they 
sense a weakness in the salesman which disgusts 
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them. | 
Everett lists six ingredients of price as | 
Ssalesman's company. | 
The salesman should be proud of his company's | 
price, believing that no other firm can offer as | 
much for the same price. | 
THE FEED BAG Feed-Dex FEBRUARY, 1957 | 
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STONEMO STARTS 


from quality feeds 


4 If you watch feed costs 
You are interested in selling your top 
" here’s a money-saving tip: brand poultry feeds. Stonemo advertis- 
| SEM A Ing is helping you. We are telling your 
’ customers they can get more eggs or 
" meat from quality feed with Stonemo 
Granite Grit. 
‘ Millions of poultrymen and farmers will 
I be told this Stonemo story in the press 
ms and on television. It will be told dramati- 
= cally to catch the eye and the ear. Note 
' the appeal of Stonemo’s low cost and its 
é benefits. It’s an educational campaign 
- that will pay out for you. 
, You are interested in each of your poul- how muclf of your costly feed nutri 
, try customers using good management. are your birds discarding as waste? 
Good management means enough feed 
. hoppers and grit hoppers. We are telling 

a the story that at least one grit hopper is 
r needed for every watering station. We 

believe that Stonemo Granite Grit is a 

of part of good management. Gizzards 


never become clogged with litter, 
feathers, fiber. There is ample room for 
the feed you sell to produce eggs or 
meat. Feed nutrients are better pro- 
cessed with Stonemo for production— 
less are discarded as waste. 


STONEMO The Grit with the 
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CAMPAIGN: 


ore eggs or meat 
less cost! 


You are interested in having your top What happens in a chicken’s gizzard 


brand of poultry feed used more effi- . Within 6 hours of each feeding 

. ciently. That’s Stonemo’s interest, too. often determines egg or meat production 
You want your customers to get more 
eggs or meat from every bag of feed at ee i ae 
less cost. That’s Stonemo’s formula, 
too. Such a formula makes your cus- 
tomers prosper, makes business good 
for you as well as for us. 


Weare selling Stonemo’s extra grind- 
ing surfaces—how they help poultry 
process feed within the 41% to 6 hour 
period it is in the gizzard—how your 
good feed can be better used—less 
wasted. 


FREE RECORDING 


Through the cooperation of the Granite 
Grit Institute of America, Inc., you can 
have from Stonemo a good story with 
sound of a chicken’s gizzard grinding. 
" It dramatizes the advantages of good 
s feed and Stonemo Granite Grit. This 
record is offered Stonemo dealers free. 
Yours will be mailed if you will drop us 
a line. It is one of the most convincing 
ways to sell your quality feeds as well 
as Stonemo. 


PTO JE MOUNTAIN GRIT COMPANY, INC. 


Lithonia, Georgia 


GRINDING SURFACES” 
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looking at factors over which I have 
no control anyway? 

“Can I justify my price with the 
benefits I have to offer, the service 
Ill render, my helpfulness, my ‘respon- 
sibility and dependability and the little 
plus differences of what I have to 
sell?” 

When a buyer sees a salesman stick 
to his price and refuse to chisel, his 
admiration for the salesman increases. 
Even though the salesman has to walk 
out the door without an order at that 
particular time, you can bet your last 
dollar it will be easier for him to come 
back and try again if the salesman has 
stuck to his guns in the first place. 

Remember, a so-called friend you 
have to buy through price-cutting is 
never worth the price. 


Pfizer Elects Greene to 
Administrative Post 


Election of Allan J. Greene as admin- 
istrative vice president, a newly-created 
post, and as a member of the executive 
committee has been announced by Chas. 
Pfizer & Co., Inc., Brooklyn. Mr. Greene 
has been with Pfizer for 18 years. 

Elected to the board in 1955, Mr. Greene 
has been director of commercial develop- 
ment since 1954, Mr. Greene is a chemi- 
cal engineering graduate of Yale University. 


Chickens Inherit Ability 


To Resist Coccidiosis 


Resistance to coccidiosis can be bred 
into chickens, according to two University 
ot Wisconsin poultry breeders. Karl Young 
and W. H. McGibbon said that coccidiosis 
resistance is hereditary. 

The Wisconsin researchers reported that 
selective breeding and testing have pro- 
duced a line of chickens moderately resis- 
tant to coccidiosis and one line highly 
susceptible. Field trials showed that chicks 
from resistant lines gained better than 
from the susceptible line. 


Martinson in New Sales 
Post at Strong - Scott 


Promotion of A. K. Martinson to sales 
engineer for its grain processing equipment 
division has been announced by Strong- 
Scott Mfg. Co. Mr. Martinson will serve 
the Minneapolis firm in Wisconsin and 
Illinois. 

The new sales engineer has been a mem- 
ber of the firm’s sales service staff at 
Minneapolis for the past year. Mr. Mart- 
inson, a native Iowan, attended Drake 
University. 


@ MARTIN'S FEED MILLS, New Paris, 
Ind., has purchased a plant at Leesburg, 
Ind. 


@ HAMEL FEED & SUPPLY, Hamel, 
Minn., has installed a new Blue Streak 
mixer. 
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A New Slant on Collections 


Year after year, the feed man looks for ways to collect his accounts receiv- 
able. With money tighter, we can expect that accounts receivable will grow 
substantially unless something is done to reduce the balances. 

Ray Jonas, owner of Ray’s Elevator, Allenton, Wis., tried a new approach 
in December, 1956, and the results were so good that he sat down to write 
The Feed Bag details, because he reasons they may help some other firm. 

“What could do a businessman’s heart more good than to reduce his accounts 
receivable?” writes Mr. Jonas. “But that is just what we did with a friendly 
letter, a copy of which I enclose. Maybe you don’t believe it, but I now 


believe in Santa Claus!” 


RAY'S ELEVATOR 


Dear Customer, 


Allenton, Wis. 


We are fast coming to the CLOSE of another 
YEAR. What has this year brought YOU? I suppose 
you will ask yourself that question many times 


and wonder. WE ALL DO. 


be "I DID NOT MAKE A DIME!" 


Our first answer will 
Yet, when we 


summarize it all, we did gain a wealth of 


experience. 


Perhaps a SON or DAUGHTER, GRANDSON 


or GRANDDAUGHTER were added to the family... 


maybe just a friend. 


In short, 


"THE WORLD DID NOT STAND STILL." 


As for myself, I have a problem. 


"MONEY !" 


This is a very TICKLISH subject to mention. It 
usually strikes a SOUR NOTE, but one must face 


reality. 


"IT TAKES MONEY TO STAY IN BUSINESS!" 


My ACCOUNTS RECEIVABLE are getting rather 
HEAVY, and I am asking you to help me lighten 
this LOAD by making a SPECIAL effort to pay all 
or at least a good part of your account by the 


year's end. 
appreciated. 


ANY effort you make will be greatly 


Credit is the "LIFE BLOOD OF OUR ECONOMY." 


"LET'S KEEP IT ALIVE!" 


I hope you will receive this letter in the 
Spirit in which it is written. 


Yours truly, 


Ray dlonas 


The letter which did the trick is reproduced with this article. Look it over 


—- maybe it could do the same for you. 


Mr. Jonas said that he sent this letter on Dec. 10 to 56 customers, These 
included those who could pay and don’t, slow payers, and dead beats. By 
Dec. 31, the letter had brought him payment on 30 per cent of the total out- 
standing. Others came in and promised to pay in January. Altogether, 38 
out of the 56 either paid or made a definite promise. 

The total result by Jan. 3? Mr. Jonas had reduced his accounts receivable 
by 48 per cent with more money coming in. It might be worth a try in your 


- 


business! 


STOCK SPLIT 
A five-for-one split in common. stock 
of Ralston Purina Co. was approved last 
month by stockholders. The split reduces 
the par value from $25 to $5 per common 
share and increases the number of author- 
ized shares to eight million. 


MURPHY AGENCY 
Aubrey, Finlay, Marley & Hodgson, Inc., 
Chicago, has been named advertising agency 
for Murphy Products Co., Burlington, Wis. 
Vice President Thomas C. Burchard, in 
charge of Murphy advertising, disclosed 
the appointment. 
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Fast, Dependable Service... Quality and Uniformity Assured 


Coronet’s dicalcium phosphate at Texas City, Texas, creates new conveniences, 
particularly for southwestern, midwestern and west coast feed manufacturers. 


Faster, more dependable service and assured uniform quality are 
obvious advantages, but there are many other reasons why it 
is important for you to investigate this new Coronet product. 


For instance, Coronet’s reputation for quality and service assure 


you a continual supply of this accepted quality phosphorus supplement, 
when you want it...in any quantity you desire. 


Guaranteed Uniform Analysis 


Phosphorus | Calcium Fluorine 


18.0% min. | 23.0% min. | 0.11% max. 


Let us figure the cost of Dikal delivered to your plant 


NORFOLK 1, VIRGINIA 


te’ f=, 
° 
of 
coron DOUGL 
A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED : 
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OIL FEED 


nesota 


Processed exactly like Minnesota Linseed 
Oil Meal, this 22% oil feed is from 

broken flaxseed and other oil seeds. To 
mix into your own dairy and cattle 
formulas, we recommend a mixture of 
10% to 30%. You can expect almost the 
same results as pure linseed meal—and 
the savings are substantial. 


It’s Efficient! 


It’s Mildly Laxative! 


It’s Nutritious! 


It’s High Protein! 


Write... 
Wire... 
Phone for 


LINSEED COMPAN Y 


MINNEAPOLIS 21, MINNESOTA e@ SUnset 8-9011 
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Eldon Roddis Knows Where Hes Going 


Plan 


our-Point Profit 


By THEODORE P. THERY 
The Feed Bag Photos 


Any feed man will have a successful 
business if he has faithful employes, 
exercises sound management, makes a 
good feed, and puts forth a commend- 
able selling program. 

That’s the belief of one Minnesota 
feed man, who operates his Rochester 
firm on the basis of that four-point 
program for profit and enjoyment. 

D. Eldon Roddis, owner of Roddis 
Feed Co., does not let himself nor his 
employes deviate from his clear-cut 
business success formula. 


From his office at Roddis Feed, lo- 


EMPLOYES at 
Roddis Feed Co. 
share the enthusiasm 
of Owner D. Eldon 
Roddis, right, in 
following a four- 
point program of 
continued success. 
Harry Vroman, left, 
is a 16-year veteran 
of the Minnesota 


feed business. 


cated near downtown Rochester, Mer- 
chant Roddis directs his four-pronged 
program, which last year brought the 
firm a million dollars in sales. 

Rochester, population 35,000, is the 
home of the famed Mayo clinic, which 
draws 350,000 visitors to the city an- 
nually. 

“We feel having top-flight, content- 
ed employes is most important to our 
business,” Mr. Roddis stated. “The 
work program we have set down for 


EQUIPMENT at Roddis Feed Co. 
is designed for efficiency. 

Top photo shows twin dumps 
for custom mixing. Lower is 

the sewing machine elevated 
for easy bag handling. 


our employes is considered excellent 
by them and held in the same light by 
the firm.” 

Here, in brief, is how Eldon Roddis 
carries out his four-point success for- 
mula: 


Employes 

A unique working schedule is fol- 
lowed. Each employe works seven con- 
secutive work days with the eighth 
day off. One hour is allowed for lunch. 
Two 15-minute coffee breaks are 
granted daily. Time-and-a-half is paid 
for time worked over a 40-hour week. 


A time clock is used to accurately re- 
cord working hours. 

The firm grants paid absences in 
the event of death or serious illness in 
the employe’s family, with considera- 
tion to the employe’s length of service 
and efficiency. 

Leave of absence is granted for jury 
duty with the firm paying the differ- 
ence between regular salary and jury 
pay. Roddis Feed Co. provides sick 
leave pay on the basis of four hours 
pay for each month worked during 
the year. Full salary is paid for the 
first 48 hours any established employe 
is absent because of sickness during 
the year. 

Employes not using all of their sick 
leave during the year are paid the 
balance of the amount at the first of 
the new year. Employes also are en- 
titled to six paid holidays a year. 

Paid vacations are provided all em- 
ployes who have had six months or 
more of continuous service with Rod- 
dis Feed Co, 

An excellent insurance program is 
furnished to employes. The firm’s hos- 
pitalization plan pays for coverage for 
the employe and his family, with in- 
dividual policies having total potential 
benefits of $6,992. A weekly income 
insurance for disability. also is fur- 
nished that provides up to $25 a week. 


Each employe also has $1,000 worth 
of life insurance fully paid by Roddis. 
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Many cattlemen and dairy farmers have always fed their 
cattle some Urea. Alfalfa, oats, wheat mill feeds and even 
oilmeals contain a small percentage of nitrogen in the form 
of Urea. This concentrated source of protein provides as 
much as 344% of the nitrogen in sun-cured alfalfa, and as 
much as 444% of the nitrogen in oats. Urea and other 
nitrogen compounds, as well as complete protein, are used 
by the rumen organisms of cattle and sheep for economical 
and profitable feeding results. 


ROCADIAN UREA 


When you buy additional Urea, it provides the same 
benefits in rumen digestion as the Urea of natural feed- | 
stuffs. PROCADIAN Urea, manufactured from ammonia | 
and carbon dioxide, provides a pure, economical, concen- 
trated source of protein for making high-value concentrates 
and mixed feeds. Freshly made, conditioned for easy mix- 
ing, and packed in moisture-resistant bags, PROCADIAN | 
Urea is ideal for use in all ruminant feeds. See us now for : , 
prompt shipments by rail or truck. 


*Trade-mark for PROCADIAN UREA Feed Mixture 
—the quick source of protein in mixed feeds. 


NITROGEN DIVISION Allied Chemical & Dye Corporation 


P.O. Box 166, Omaha 7, Neb. Bellevue 1464 1203 Gervais St., Columbia 1, S. C. Columbia 3-6676 
P.O. Box 98, Ironton, Ohio Ironton 8-4366 P.O. Drawer 131, Hopewell, Va. Cedar 9-6301 
6060 College Ave., Indianapolis 20, Ind. Clifford 5-5443 45 N. Snelling Ave., St. Paul 4, Minn. Midway 5-2864 
P.O. Box 188, Columbia, Mo. Gibson 2-4040 2999 West 6th St., Los Angeles 5, Cal. Dunkirk 8-3201 
P.O. Box 869, Kalamazoo, Mich. Kalamazoo 5-8676 606 Capital Club Building, Raleigh, N.C. Temple 3-2801 
235 Montgomery St., San Francisco 4, Cal. Yukon 2-6840 40 Rector St., New York 6, N. Y. Hanover 2-7300 


127 Peachtree St., N.E., Atlanta 3, Ga. Jackson 2-7805 Export Sales Office, New York 6, N. Y. Hanover 2-7300 
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‘An annuity savings plan is followed 
where the firm shares premium costs 
equally with the employe. An employe 
electing this savings plan is in full pos- 
session of the policy. 

All employes have a detailed state- 
ment of what they may expect from 
Roddis Feed Co. and what is expected 
of them. The firm employs 15 men. 
Two work in the office, one is truck 
driver, and 12 are termed mill hands. 

Bookkeeper Burrill Heil has been 
with the firm for 12 years and has no 
intention of leaving, a sentiment re- 
flected by the entire staff. Harry Vro- 
man, a 16-year veteran of the firm, 
handles the office in Owner Roddis’ 
absence. 

Roddis Feed Co. was established in 
1938 at its present location by Mr. 
Roddis’ father, who purchased a mill 
that had been in business in downtown 
Rochester since 1929, 

Eldon Roddis’ father, David, was 
working for the predecessor firm when 
it was purchased by the family team, 
who operated Roddis Feed Co. as a 
partnership until David Roddis re- 
tired. 

Eldon Roddis’ son, David, last Jan- 
uary entered the University of Minne- 
sota. The army veteran had worked 
the preceding semester at the mill. 

Harold Liebenow, who started with 
the predecessor firm in 1929, now 
serves Roddis Feed Co. as mainten- 
ance man, his sole function. 

Mr. Liebenow holds a highly re- 
sponsible position with Roddis, for the 
firm believes strongly in preventive 
maintenance. Elger Hasley, nine years 
with Roddis Feed, is foreman. 

A card file system on equipment, 
containing cost, depreciation, mainten- 
ance, and machine-check data, is being 
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RODDIS FEED CO. 


Manufacturer of Roddis feed 


Owner D. Eldon Roddis operates his feed 
business on the basis of a four-point program for 


profit and enjoyment. 


relationship, management, 
top-flight business builder as evidenced in the 


mill and books. 


Employes are well satisfied with the working 
arrangements outlined in writing by the firm. 


THE FEED BAG 


set up. Mr. Liebenow, when the sys- 
tem is completed, will conduct peri- 
odic checks on the equipment, with a 
permanent record of repairs made and 
unit efficiency. 


Management 

Good management is first reflected 
in the excellent relationship with em- 
ployes. 

Eldon Roddis, who for 18 years pri- 
or to launching his Rochester business 
was a credit and collection manager for 
International Harvester, has set high 
standards for himself and his firm. 


LOADING bulk feeds, right, is done 
at the rear of the Minnesota feed 
firm. At left is the front of 
Roddis Feed Co., located near 
downtown Rochester. 


| 
| 
| 
| 
| 
| 
| The four-pronged plan of good employe 
| 
| 
| 
| Feed-Dex 


ROCHESTER, MINNESOTA 


feed, and selling is a 


Credit accounts are referred to as 
“courtesy accounts” by Roddis Feed 
Co. A definite policy is followed. 
Courtesy accounts must be paid by 
the 15th of the month or future pur- 
chases can be made for cash only until 
the account is in a current position. 

A six-point letter mailed recently to 
charge account customers explains the. 
firm’s credit position in full: 


““1) Customer accounts have increased 
more than $20,000 over the large amount 
we carried last year. 

2) We have to pay cash for all grain 
bought from farmers; all cars of feeds are 
cash before we open the railroad car door. 

3) We must buy in quantity in order to 
be able to sell at the lowest possible price. 

4) We at all times want to give good 
service by having adequate supplies of feed 
on hand and up-to-date machinery in which 
to grind and mix your home grains. 

“5) To accomplish our aim of good serv- 
ice and continue with the highest quality 
feeds at the lowest possible costs; it is nec- 
essary that the courtesy accounts be paid 
promptly by the 15th of each month. In 
case the account is not paid by the 15th 
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Ask the 
MERCK MAN 


Whether your problem is inmixing microingredi- 
ents or giving your formulations the advantages of 
recent discoveries, the Merck man is a good man 
to know. He can place at your disposal Merck’s 
vast research and production facilities—and hun- 
dreds of man-years of technical service experience 
with micronutrients and therapeutic agents in 
feeds. Get the Merck man in on your problem 
next time he calls, or contact him through the 
Merck sales office nearest you. 


ATLANTA BOSTON CHICAGO DALLAS 
KANSAS CITY - LOS ANGELES - MINNEAPOLIS - NEW YORK 
PHILADELPHIA ° ST. LOUIS . SAN FRANCISCO 


High energy rations require more 
NIACIN 
to convert extra calories into pounds of gain 


Modern broiler rations supply more calories 
per pound of feed. So, today’s broilers make NIACIN in Grams per ton 
greater and faster gains on less feed. With the. 


greater energy content of these new rations, 
overall feed intake is decreased. Therefore, to 
assure the required vitamin intake, these ONLY FOR ff. 
rations must contain higher vitamin levels. pirosncegl 4 %9 fi 
Take advantage of latest research by add- RATION if LE 
ing Merck NIAacin or one of the Merck multi- 
vitamin mixtures containing niacin. These 
are available for all types of poultry and live- te. = 
stock rations—designed for precision in han- Ala» 
dling and economy in shipping and storing. 30 FS 
RECOMMENDED 
N AC N RATION 
MERCK 
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Research ana Production for 


MERCK & CO., Inc. 
Better Poultry and Animal Nutrition 


RAHWAY, NEW JERSEY 
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of the month, future purchases must be 
paid in cash until account is in a current 
position. 

_ “6) With your cooperation in the above 
we promise to give you the best possible 
service and price on our feeds.” 


Sales 

Adrian Clark, outside salesman, 
constantly is visiting farmer-feeders in 
Roddis Feed Co.'s sales area to follow 
up on the excellent promotion pro- 
gram carried out by the firm. Roddis’ 
selling methods consistently provide 
Mr. Clark with new and factual sell- 
ing points, 

Visualize an oval with Roddis Feed 
Co. at the southern arc and the north- 
ern arc 25 miles distant and you will 
see the sales-target area aimed at by 
the firm. 

Promotion darts in the form of di- 
rect mail, radio, and feeder meetings 
are striking the sales target constantly. 

Direct mail material is sent monthly 
to the 1,100 farmer-feeders on D. EI- 
don Roddis’ mailing list. The firm’s 
“Always Fresh” slogan appears on 
each promotion piece sent. 

Rochester radio station KROC de- 
livers Roddis Feed Co.’s sales message 
on the early morning program, “Farm- 
er’s Trading Post,” broadcasted from 
6:55 to 7 a.m. Merchant Roddis writes 
the spot commercials used on the pro- 
gram, 

Farmers and their wives in Roddis 
Feed Co.'s sales area are invited year- 
ly to attend a dinner sponsored by the 
firm. These dinners are held in one 
of the more popular dining spots in or 
near Rochester. Guests are invited by 
township. 

“One of our more recent dinner 
meetings,” Mr. Roddis recalled, “at- 
tracted 125 persons. We don’t feel 
these meetings should be heavily com- 
mercialized, and at that meeting we 
first showed slides of our plant, fol- 
lowed by slides taken of a visit to 
Florida.” 

With the support Salesman Adrian 
Clark receives from his firm, he gen- 
erally is warmly welcomed at each 
farm on his route. 


Feed 

Manufacturing good feed, a major 
point in Roddis Feed Co.'s success for- 
mula, requires knowhow and proper 
equipment, 

When Harold Liebenow completes 
his preventive maintenance card file, 
this equipment will be included: 

Howell horizontal mixer, two-ton 

Strong-Scott horizontal mixer, 

two-ton 
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Strong-Scott horizontal mixer, 
1Y4-ton 
Wenger 600 molasses mixer 


Two Jacobson hammer mills, 
75-horsepower 


Attrition mill 
Sprout-Waldron pellet mill 
Richardson E-50 scale 
Hess corn drier 

Howe scale, 50-ton 


Three Union Special sewing 
machines 


Hyster fork truck 


Jacobson drag stops recently were 
installed on grinders along with an 
automatic stop on the molasses pump. 
Roddis Feed maintains a complete seed 
plant, installed in the late 1940's. 

The firm has two trucks for deliver- 
ies, a bulk truck and a two-ton dump. 

In addition to Roddis Feed Co.'s 
equipment records, a detailed apprais- 
al for insurance and other purposes 
has been made and is kept up-to-date 
by a Rochester appraisal firm. 

Roddis feed, a private label, is the 
only brand carried by the firm. Feed 
sales are divided equally between poul- 
try, dairy, and hog feeds. 

Roddis feeds are stored on wooden 
pallets in the warehouse forming part 
of the main plant and in the 50 by 80- 
foot warehouse located across the 
street. Use of the pallets and a fork 
truck keep feeds moving efficiently. 

Fifty tons of custom mix daily move 
out of the 25 by 40-foot mixing room. 
Bulk storage capacity at the plant to- 
tals 180 tons, with alfalfa meal and 
soybean meal the main lines stored. 
Soybean and linseed meal are sacked 
under the Roddis brand. The full 
basement under the mill is used for 
seed storage. 

Roddis Feed Co.’s elevator holds 
15,000 bushels of grain. 

Eldon Roddis and his capable staff 
all are quick to seize every opportunity 
to make improvements at the plant. 
Personal initiative is evidenced in the 
method used to heat the mixing room, 
in which heat is derived from spent 
steam from drying corn. The pellet 
mill has been elevated that the cooler 
may be placed underneath. The sew- 
ing machine and conveyor also have 
been elevated, in this case, permitting 
easy feed bag handling 

Located on the Chicago Great 
Western railroad, Roddis Feed Co. 
can accommodate one car at a time. 
A concrete truck loading platform 
runs the length of the building, with 


bulk loading facilities at the rear of 
the plant. 


Farmers also unload their trucks un- 
der cover at the rear of the mill. 

Eldon Roddis is a past president of 
the Northwest Retail Feed association. 
Further recognition of Mr. Roddis’ 
leadership abilities is seen in his du- 
ties as a director of the Northwestern 
National Bank and as a member of 
the county fair board. 


Visitors to Roddis Feed Co. in the 
bustling city of Rochester, Minn., will 
find evidence in the mill and in the 
books of how a four-point program of 
good employe relationship, manage- 
ment, feeds, and selling can build 
profits for any firm led by a man 
possessing the capabilities of Owner 
D. Eldon Roddis. 


Cyanamid Awards Scrolls 


To Eight Salesmen 


Outstanding sales records in 1956 earned 
Star club achievement awards for eight 
sales representatives of the farm and home 
division of American Cyanamid Co., New 
York City. Leather-bound scrolls were pre- | 
sented to the winners by A. B. Clow, di- 
vision general manager, at a sales meeting 
held recently at Hot Springs, Va. 

Winners in the animal health sales de- 
partment were Omar Patton, Hamilton, 
Ohio; Elgin Rudd, Phoenix, Ariz.; Roy 
E. Tryhus, Mankato, Minn.; Norman A. 
Alton, Gainesville, Ga.; Leo D. Graves. 
West Point, Neb.; and George Williams, 
Claremont, Calif. 

Rex M. McCullough of Denver was top 
salesman in the animal feed sales depart- 
ment. George Mette of Baltimore was win- 
ner in food industry sales. 


New Union Bag Mill Is 


Planned at Savannah 


A new hardwood pulp mill expected to 
cost several million dollars is planned by 
Union BagCamp Paper Corp., New York 
City, for its plant at Savannah, Ga. Board 
Chairman Alexander Calder said the ex- 
pansion program will start immediately. 

The new facilities, expected to be com- 
pleted in three or four years, will boost the 
plant’s daily pulp capacity by 300 tons. 
The working force at the Savannah plant, 
now totaling 5,300 persons, will be in- 
creased by several hundred, the firm said. 

A new paper machine that can produce 
light weight kraft papers at speeds up to 
2,500 feet per minute will be installed in 
the new mill. Union Bag now has six paper 


machines at its Savannah plant. 


@ FARMERS COOPERATIVE, Milligan, 
Neb., has installed a new grain aeration 


system. 


@ UHL-SNIDER MILLING CO., Conn- 
ersville, Ind., has installed a new Blue 
Streak mixer, hammer mill, and drag feeder. 
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YOU AND TURKEY GROWERS BOTH BENEFIT FROM 


Disease 


During: : BROODING: -offer Feeds Containing 


Unique Multi-Chemical Feed Medicant Helps Prevent 
Coccidiosis, Hexamitiasis, Bluecomb, Pullorum, 
Typhoid, Worms, and Overcome Many Stresses. 


For Birds ON RANGE: -offer Feed Containing 


DR. SALSBURY’S 


brand of 4-Nitrophenylarsonic acid 


For Prevention of BLACKHEAD 


.- For Better Turkey Finish 


DR. SALSBURY’S 


, FEED PRODUCTS DIVISION LABORATORIES 
Charles City, lowa 


NATION-WIDEB| 
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Polystat 


Only Polystat provides all these benefits! In addition to 
broad-range disease protection, Polystat helps give poults a faster, 
healthier start... and they keep on growing, faster. Polystat 


minimizes sub-clinical diseases ... birds utilize feed better, 
feather better, have preferred skin coloring, higher market value! 


Simplify your feed additive program, reduce your flock service 
work costs .. . offer turkey raisers superior starter and growing 


feeds containing DR. SALSBURY’S Polystat. Write for 
Feed Manufacturers Guide No. 7-A. 


Offer growing feeds containing Histostat at range time... 
for birds 8, 10, 12 weeks old . . . or earlier, if there’s been 


Blackhead in the brooder in prior years. 


Histostat has proven safe on millions of birds of all ages— 
causes no set backs: Palatable—turkeys like it; Economical — 
two birds saved from Blackhead pay for treating 100; Effective— 


the most effective Blackhead preventive on the market! 
Cut your own service work costs, make your disease prevention 


program for turkey raisers complete, with feeds containing 
Histostat. Write for Feed Manufacturers Guide No. 12. 
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Tax court decisions can be a very 
helpful guide in preparing your 1956 
income tax returns and recording your 
1957 income and expenses. 

In 1956 many taxpayers entered in- 
to agreements to lease land, buildings, 
or equipment. As a special inducement 
these taxpayers were given options to 
buy which at some future time they 
could exercise or where title would be 
automatically transferred when the 
final rental payment was made. 

This question immediately arises: 
Are the payments deductible as a busi- 
ness expense? 

Code Section 162 (A) (3) of the 
internal revenue code reads, “Rentals 
or other payments required to be made 
as a condition to the continued use or 
possession, for the purposes of trades 
or business, of property to which the 
taxpayer has not taken or is not taking 
title or in which he has no equity, is 
allowable as a business expense.” 

Very often what a taxpayer may 
consider a rental agreement may turn 
out to be a sales contract. If the Treas- 
ury department regards it as a sales 
contract, the so-called rental payments 
will not be deductible by the taxpayer. 
He will be required to capitalize these 
payments and will be required to de- 
duct only depreciation. 

The strongest case for treatment of 
a lease with option to purchase as a 
sales contract is one in which title will 
be transferred to the user automatical- 


TAX DECISIONS AND YOU 


erald Burke Business 


Tax Decisions and You 


ly when the final rental payment is 
made or in which title will be trans- 
ferred at the expiration of the lease 
on payment of a nominal purchase 
price. (Two decisions that bear this 
out were rendered in the cases of Mar- 
vin Berry 11TCM Dec. 18, 882 (M) 
and Helser Machine & Marine Works, 
Inc. 39 BTA644 Dec. 10, 630). 

Since the intent of the parties is 
not always controling, the greatest 
care must be exercised. The determin- 
ing factor is whether or not the user 
of the property has an equity. 

Another problem that often arises 
is the reasonableness of salaries in a 
small corporation. Very often pay- 
ments by these corporations to its 
stockholders are on the corporate 
books as additional compensation for 
services rendered. Unfortunately the 
Treasury department has often been 
of the opinion that these payments are 
actually dividends. The case of Hat- 
field packing Co, (14TCM 1048 Dec. 
21, 250 (M) T.C. Memo 1955 — 
264) is very enlightening. 

In this case, the officers were broth- 
ers who owned all the stock of the 
corporation and were its sole directors. 
Besides their stipulated salaries the 
total of which amounted to less than 
five per cent of sales, amounts were 
paid to them in accordance with the 
bonus provisions of a resolution. It 
was concluded that a portion of the 
alleged compensation paid to the of- 


Gerald Burke 


Gerald Burke on Business 


Tax court decisions can be a helpful guide in 
preparing your income tax returns and recording 


your income and expenses. 


court decisions on agreements to lease land, 


buildings, or equipment. 


Covered also are the problems 


- 


arising from 


salaries in a small corporation and in switching 
from a sole proprietorship to a partnership to a 


corporation. 
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ficers was intended as (a distribution 
of earnings) dividends. In another 
case, Holmes & James, Inc. (30 BTA 
74 December, 8470) payments by the 
corporation to its stockholders desig- 
nated as additional compensation for 
services rendered, redistributed by the 
stockholders among themselves so that 
each retained for his own use an 
amount exactly in proportion to his 
stockholdings, was not deductible. The 
court decided these payments were 
dividends. 

If salaries are reasonable the cor- 
poration has little to worry about. 
Salaries paid by a corporation to stock- 
holders are subject to special attention 
on the part of the government in or- 
der to make sure that profits are not 
distributed in the guise of salaries. In 
some cases, where amounts paid were 
reasonable, deduction as compensation 
was allowed, even though the salaries 
were in relation to stockholdings. 

This might be the case where a cor- 
poration has two or three stockholders 
who render equal value in services. 
Salaries were ruled reasonable in the 
case of Dils Bros. & Co. (2BTA 170 
December, 579) and Sloan Oil & Gas 
Co. v. Jones ( (DC) 49-1 U.S.T.C.). 

Can taxable income be reduced by 
assigning income to someone else? 

Income-splitting among family mem- 
bers has been a common device for 
reducing taxes practically since the 
enactment of the first income tax act. 
While the device was still fairly new, 
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JAY BEE Hammermill Model UX 
For Custom Grinding—25-60 H. P. 
A rugged light model for greater 
capacity with less power. Flat belt, 
V belt, or direct motor drive. 


JAY BEE Hammermill Model SW 
For All Around Mill Work —30-100 
H.P. A high capacity, general 
purpose mill with medium power 
requirements. Flat belt, V belt, or 
direct motor drive. 


JAY BEE Hammermill Model W 
For Heavy Grinding Jobs—60-200 
H.P. Perfectly balanced for troubie- 
free performance and low operating 
cost. Flat belt, V belt, or direct 
motor drive. 


JAY BEE Molasses Mixer 
A smooth-running mixer with ex- 
clusive features that produce a 
thorough, even mix without lumps or 
balls—puts molasses into feed 
instead of feed into molasses. 


THE FEED BAG—February, 1957 


| FOR 


HIGH CAPACITY ... LOW OPERATING COST... 
TROUBLE-FREE PERFORMANCE LONG LIFE 


Whatever the job, there’s a Jay Bee unit to fit your need. Rugged, 
precision engineered Jay Bees will give you top performance year after 
year—reduce costs—increase 


| Nn “2 


FEEDS 


JAY BEE All-in-One Feedmaker—A complete custom mill on wheels—for 
high capacity grinding, mixing, and molasses blending. Complete barn-yard 
service means TREMENDOUS SAVINGS to your farmer-customer, MORE SALES 
and BIGGER PROFITS for you. 


Mail this coupon for complete in- 
formation about the JAY BEE line. 


"HH ER 
J. B. SEDBERRY, Inc. 
Dept. FB, Franklin, Tenn. 


Please send me full details on: 


—. JAY BEE “All-in-One” Feedmaker 
_. JAY BEE Hammermill Model UX 


~~ JAY BEE Hammermill Model SW 
— JAY BEE Hammermill Model W 
—_— JAY BEE Drag Chain Feeder 


JAY BEE Drag Chain Feeder 

A sturdy, efficient feeder, size 14’ x 
20”, with 1144 HP, 220/440 volt, 
1800 RPM motor. Automatic trip 


relay switch for continuous operation. — JAY BEE Puritan Batch Mixer 


Name 


JAY BEE Puritan Batch Mixer 
An exacting mixer to meet the de- 
mands of exacting formulas—mixes 
all ingredients thoroughly regardless 
of specified weights. In 4, 1, 1%, 
and 2 ton capacities. 


J. B. SEDBERR 


Compary. 


Street or Box 


City State 


# ~.. JAY BEE Molasses Mixer 

Y 


Inc., Franklin, Tennessee 
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a Supreme court decision (Lucas v. 
Earl 2 U.S.T.C.) made it clear that 
income could not be split merely by 
assigning the income itself; the assign- 
ment would be disregarded for tax 
purposes unless the taxpayer assigned 
income producing property. This still 
holds true. In the case of Wareham C. 
Seaman (14 TCM 1123 December, 
21309 (m) T.C. Memo 1955-292) it 
was held that a purported gift of prop- 
erty to taxpayers’ parents amounted to 
nothing more than an assignment of 
the right to collect the income and 
therefore the rental income was tax- 
able to taxpayer. In this case taxpayer 
owned the property, paid the taxes, 
and deducted depreciation on his re- 
turn. 

Tax on income from property may 
be avoided if a valid gift or assign- 
ment of the property is made. This is 
true even though tax avoidance is the 
principal or the sole purpose of the 
gift. 

Taxpayers can unknowingly walk 
into a tax trap when changing from a 
sole proprietorship to a partnership or 
from a partnership to a corporation if 
assets are not properly valued. An in- 
teresting case that should prove help- 
ful is the case of R. M. Gunn et al v. 
Commissioner. Five partners and their 
legal advisor transferred partnership 
assets to a corporation controlled by 
these individuals. The former partners 
retained the same proportionate inter- 
est which they had in the partnership. 
No gain or loss was recognized on the 
transfer because the assets transferred 
retained the same basis for deprecia- 
tion for the corporation as they had in 
the hands of the partnership. 

In many cases the taxpayer may fail 
to report a gain where he has advised 
his attorney to use market value on 
assets he has transferred. It is easy to 
understand why the Treasury depart- 
ment would pick him up on this. He 
might, for example, have a building 
that cost him $15,000 20 years ago, 
depreciated to a book value of $7,500, 
and valued in the new entity at a pres- 
ent market value of $25,000. If he sold 
this building at $25,000, he would 
have a long term capital gain of $17,- 
500 and this amount of gain that he 
would have to report on the transfer. 

Before getting too involved in deals 
of this nature it is advisable to get ex- 
pert advice from your accountant as 
well as your attorney. 

We have a good example of how 
disastrous innocent mistakes can be: 

One of our clients decided to change 
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from a partnership to a corporation. 
He discussed various aspects of this 
with us. We told him he would have 
to employ a good attorney because 
there were a great many legal prob- 
lems involved. We presumed when he 
was ready he would call us in to dis- 
cuss it with his attorney but he failed 
to do this, 

The partnership had always report- 
ed on a cash basis. In the beginning, 
accounts receivable never ran very 
high and since he was on a cash basis, 
he reported them only when the cus- 
tomer paid. Then they were treated as 
cash sales. Over the years accounts re- 
ceivable grew bigger and bigger but 
he still handled them the same way. 

At the time he decided to change 
from a partnership to a corporation ac- 
counts receivable ran over $100,000. 

The attorney was not aware that 
these receivables were never reported 
as income when they were put on tax- 
payer's books. The taxpayer had one 
of the best attorneys available and he 
presumed that the attorney would 
know how to handle all the problems 
including this one. 

The attorney issued capital stock for 
the accounts receivable giving each of 
the former partners his proportionate 
share. 

A couple months later we were 
called in to set up a new set of books 
for the corporation. We realized al- 
most immediately what had happened. 
We pointed out that setting up the 
accounts receivable as an asset on the 
corporate books might mean adding 
another $100,000 to partnership prof- 
its in the year the partnership was dis- 
solved. Of course, taxpayer never in- 
tended that to happen. 

A couple years later the Internal 
Revenue department did question this 
transaction and taxpayer spent a very 
uncomfortable two months trying to 
convince the internal revenue depart- 
ment that this was an unintentional 
mistake which nobody profited by. 

After considerable difficulty we 
were able to persuade the agent mak- 
ing the review that the taxpayer was 
still picking these receivables up as in- 
come when collected and it was very 
obvious he had no intentions of de- 
frauding the government. The agent 
finally consented to give his superior 
the facts as we presented them and 
they were accepted. 

We report this incident only to em- 
phasize how important it is to be thor- 
oughly familiar with the tax law be- 
fore making a major decision. 


Jerry Gentsch New Head 
Of Borden Field Sales 


Promotion of E. H. (Jerry) Gentsch to 
field sales manager, a newly-created post 
for the feed supplements department of its 
special products division, has been an- 


JERRY GENTSCH 


nounced by the Borden Co., New York 
City. Mr. Gentsch has served 15 years in 
Borden sales. 

Direction of all field sales activities now 
is the responsibility of Mr. Gentsch, who 
will be under the supervision of Walter H. 
Kenlan, sales and marketing director. 

Borden said the new post was created 
because of expanding sales activities to the 
feed manufacturing industry. 


Warns Against 
Breeding Gilts Early 


Southeastern hog raisers have been 
warned against breeding gilts too young 
by Dr. G. E. Combs of the Florida agri- 
cultural experiment station. Dr. Combs 
said this practice will impair growth so that 
the gilts will not become prolific, healthy 
mothers. 

Well-developed gilts should be bred so 
they will farrow at about one year, Dr. 
Combs advised, although young females 
come into first heat at five to seven months. 


@ HAZELTON FARM SUPPLY, Hazel- 
ton, Ind., has installed a new Blue Streak 
mixer. 

@ HOWARD SMITH SR., Leesburg, Ind., 
has purchased Honest John’s Farm Center 
and has renamed it Smith Grain Co. 

DANNEN MEET 
Seven states were represented by 300 

feed merchants attending the 1957 “Dealer 
Days” sponsored by Dannen Mills, Inc., 
St. Joseph, Mo. The two-day event, held 
in late January, featured Gordon B. Nance 
of the University of Missouri as speaker. 
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Shelly is holding this oyster 
shell to remind you always to 
keep plenty of Shellbuilder on 
hand for your customers. 
Shellbuilder is made from 

reef oyster shell, oyster shells 
laid down centuries ago. During 
the years the natural action of 
the sea has softened the shell, 
made it better. Shellbuilder 

is pure crushed reef oyster shell. 
Make sure your customers 

can buy the best from you. 
Shellbuilder does increase 

egg production. 

Order some today. 


Shellbuilder 


Shellbuilder Co. 
Melrose Building 
Houston, Texas 


Territories open for qualified brokers. 
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You can’t tell the difference in antibiotics here 


You can’t tell the difference in antibiotics here 


BUT YOU CAN TELL THE DIFFERENCE IN DOLLARS! 


You save*3 per feed with 
BACIFERM 


The high-level feed in one scoop 
contains Baciferm, the other a com- 
petitive antibiotic. One bird got 
Baciferm, the other the competitive 
material. But you can’t tell the dif- 
ference! Both gave the same good 
results. 


Selective activity —the key to 
effectiveness! Selective activity is 
the ability of an antibiotic to fight 
secondary invaders, reduce mortal- 
ity, speed up recovery — by concen- 
trating on the dangerous bacteria 
without harming the beneficial ones. 
Baciferm is the key to practical 
effectiveness because it provides 
this selective activity. 


Bacitracin patrols the full length of 


the intestinal tract! Scientific evi- 
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dence indicates that antibiotics do 
their most important work in the 
intestinal tract. Baciferm, contain- 
ing the antibiotic bacitracin, safe- 
guards the entire length of the 
intestinal tract where it does its 
highly selective job. Other antibi- 
otics do not provide full length 
protection. 


Keep your eye on your profits! 
With a sharp eye on profits, look at 
some down-to-earth arithmetic. 
Bacitracin costs $3 to $6 per ton 
Jess than the tetracyclines, an aver- 
age saving of $4.50 per ton. If you 
produce 100 tons of high-level feed 
per month, this saving totals $450.00 
per month. Or $5,400 per year — 
sayed with Baciferm. 


CSTD veer, COMMERCIAL SOLVENTS CORPORATION 


Baciferm — bonus value, too! 
Baciferm is a natural, fermentation 
product that contains the best-buy 
antibiotic plus a bonus of values — 
B-vitamins, high protein, vitamin K 
and unidentified growth factors, 


When you put Baciferm in feeds 
for broilers, layers, turkeys and 
swine, your customers are getting 
full measure of antibiotic perform- 
ance — and you’re saving the big 
difference in dollars. When you see 
your customers, say “Bass-a-ferm.” 


FOR HIGH-LEVEL FEEDING 
AT LOW-LEVEL COST... 


BACIFERM 


BACITRACIN ANTIBIOTIC SUPPLEMENTS 
260 MADISON AVE., NEW YORK 16, N. Y. 
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Business Companions Help 
Texas Feed Man Profit 
Shifting Wichita Falls 


Business companions of Feed Man 
Ira Krottinger are in unrelated enter- 
prises but nonetheless are vital to 
keeping Wichita Feed & Hardware 
grossing upwards of $400,000 yearly 
in sales. This Wichita Falls, Tex., feed 
firm permits moving companies, oil 
field equipment firms, and other bus- 
inesses to have access to its truck 
scales, 

Truck drivers and owners of Wichi- 
ta businesses pass along favorable com- 
ments about Mr. Krottinger and his 
feed to prospective and steady cus- 
tomers of Wichita Feed & Hardware. 

Mr. Krottinger owns and manages 
Wichita Feed in a city of 100,000, 
located 150 miles northwest of Fort 
Worth, Tex. 

Merchant Krottinger established 
the business in its present location 
22 years ago. Gross sales now exceed 
$400,000 a year and there are 10 em- 
ployes. Mr. Krottinger’s sister, Mrs. 
Frieda Tiner, serves as secretary and 
bookkeeper. A. L. Meek is mill fore- 
man. 

The firm makes its own brand of 
dairy feed under the name of Wichita 
Best, producing 15 tons a day. Red 
Chain feed is received from Fort 
Worth, Superior feed from Oklahoma 
City, 150 miles north of Wichita Falls. 

Swift minerals, fertilizers, Dr. Sals- 
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bury’s and Le Gear’s remedies, seeds, 
Stonemo poultry grit, and salt are 
profitable sidelines. 

Wichita Feed & Hardware does not 
have a railroad siding and approxi- 
mately half of its feed is secured by 
truck and the remainder by railroad 
through the Fort Worth & Denver 
facilities one block from the plant. 

An eight-foot square loading plat- 
form is located north of the building. 
The store is located on the corner of 
a busy block in the warehouse and 
trucking section of Wichita Falls. The 
building is of brick with the windows 
in front fitted with metal awnings. 

To the right of the feed salesroom, 
which measures 40 feet square, is the 
hardware store containing a complete 
line of farm and ranch hardware, gar- 
den supplies, seeds, poultry equip- 
ment, and chicks. 

Behind the 75 by 150-foot brick 
and wood building is the efficient mill. 
Machinery in the plant includes a bag 
loader which loads bags directly from 
the mill to trucks. This machine has: 
a capacity of 250 bags an hour. 

The plant also is equipped with the 
following: 

Blue Streak mixer, 1!/2-ton 

Kelly Duplex mixer 

Kelly Duplex corn cracker 

Hammer mill 


Other Businessmen Mid This Firms Owner 


AWAITING delivery are these bags 
of Wichita Best and other brand feeds 
piled neatly in the warehouse 

of Wichita Feed & Hardware, 
Wichita Falls, Tex. 


Seed cleaner 

Crimper 

Fairbanks Morse platform scale, 50- 

ton 

The fleet of trucks operated by the 
firm is comprised of two Chevrolet 
two-ton trailer trucks, one General 
Motors bobtail, and one Ford three- 
quarter-ton pickup. 

Glenn Melton and Harold Bishop 
handle the truck driver chores. De- 
liveries are made on a regular route 
plan each Thursday. A 60-mile radius 
is covered and no minimum purchase 
is required if the order is delivered 
within the city during a regular route 
run. 

Sixty per cent of the firm’s sales 
are in the form of credit on the basis 
50 per cent of the Hunter feed vol- 
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TEXAN KROTTINGER 


of 30 days net. Mr. Krottinger con- 
siders a credit policy profitable when 
it is handled properly. It is a direct 
responsibility of the merchant to issue 
credit only within the firm’s means 
to extend it and the customer’s ability 
to pay, Mr. Krottinger believ 

Most popular in the feed line at 
Wichita Feed & Hardware is poultry 
feed and sales average eight tons a 
day. Dog food, hay, hardware, farm 
supplies, and chicks represent prof- 
itable lines for the concern. 
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This successful feed man is a mem- 
ber of the Texas Grain & Feed Deal- 
ers association. 

The raising of Hereford and Hol- 
stein cattle in the area is the chief 
livestock activity engaged in by farm- 
ers and ranchers. 

Advertising in the Wichita Daily 
Times and the Wichita Record News 
is used to promote the firm’s products 
and services. Hours are seven a.m. to 
six p.m. at Wichita Feed. 

Mr. Krottinger reported, “In the 


Sam Lander Is Cited at 
Salsbury’s Sales Meet 


O. S. (Sam) Lander received a key 
service award at a year-end meeting of the 
sales and service force of Dr. Salsbury’s 
Laboratories, Charles City, Iowa. Mr. 


feed business you have to give the 
customer service. We have been able 
to build up a sizeable custom mixing 
volume. The customer brings in his 
own formula, we mix it and deliver 
it. 

One of our best sales-boosters is our 
platform scale, In this region there 
is much oil field activity. Many fam- 
ilies are moving in and out of Wichita 
Falls and the weighing of loads is a 
necessity. We have a reputation for 
weighing at any hour. This helps us 
to be better known in the area and 
to sell more feed.” 

Ever-changing Wichita Falls pro- 
vides an avenue to effective feed sales 
promotion for Texan Ira Krottinger, 
who is building profits for Wichita 
Feed & Hardware by service to his 
fellow businessmen in the Lone Star 
state. 


Lander’s retirement as southeastern district 
sales manager was announced at the four- 
day meet, held at Mason City, Iowa. 

Shown here is Dr. J. E. Salsbury, pres- 
ident, presenting an engraved gold watch 
to Mr. Lander during the meeting. Dr. 
John G. Salsbury, vice president, and H. 
G. Bos, sales and advertising director, look 
on. 

Vice President Salsbury awarded silver 
plaques for 25 years of service to A. V. 
Amet, Kansas City; F. W. Fisher, Leacock, 
Pa.: and F. G. Kean Warren, Ohio. Mr. Bos 
presented gold 20-year service pins to A. 
F. Achilles, W. J. Carstens, Leon B. Cole, 
S. E. Davidson, Earl T. Landing, and 
Fernley H. Runchey. L. H. Abbott was 
awarded a pin for 10 years of service. 

Harold A. Lamphere, T. C. Rothbauer, 
and Charles B. Walls, who joined the firm 
in the last year, received their first service 
pins. Speakers included G. Herbert True, 
assistant professor of marketing at Notre 


Dame. 


@ KAYTON & SON FEED CO., Gordon, 
Neb., has installed a new 47-foot elevator 
leg. 

@ LAIRD FEED MILL, Prentiss, Miss., has 
purchased a new Prater drag feeder and 
hay and grain grinder. 


Merrick District Manager 
For National Alfalfa 


Don E. Merrick has jomed National 
Alfalfa Dehydrating & Milling Co. as east- 
ern district manager for the Kansas City 
firm. Mr. Merrick, who had been execu- 
tive vice president of Saunder Mills, Inc., 
Toledo, will continue to headquarter in 
the Ohio city. 

One of the organizers of the American 
Dehydrators association, Mr. Merrick served 


DON MERRICK 


as the group’s first president in 1942-43. 

Mr. Merrick became executive vice pres- 
ident of Saunder Mills in 1953 when the 
firm purchased Central Mills. Central Mills 
was established in 1935 by Mr. Merrick at 
Dunbridge, Ohio. 

Vice President A. R. McFadden said the 
naming of Mr. Merrick as a district man- 
ager is another step in eastern expansion 
planned by National Alfalfa. National ex- 
pects to complete a new gas storage plant 
at Toledo by May 1. The firm also is 
planning to construct a new plant at Mem- 
phis, Tenn. 


Bob Coleman Is District 
Head for Peter Hand 


Robert Coleman has joined Peter Hand 
Foundation, Chicago, as district manager 
for the Southeast. Vice President Wiley 
Akins said Mr. Coleman will headquarter 
at Charlotte, N. C. 

The new district manager was sales man- 
ager for Pratt Food Co., Chicago, when 
he joined Peter Hand. Mr. Coleman served 
eight years with Pratt. 


@ HOOSIER GRAIN CO., Keystone, 
Ind., has installed a new two-ton Blue 
Streak mixer, hammer mill, and drag feeder. 


KENT NUTRITIONIST 
Max Churchill has been appointed as- 
sistant nutritionist for Kent Feeds, Inc., 
Muscatine, Iowa. Mr. Churchill, who 
joined the firm in 1955, has been serving 
in the sales department. 
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Springtime 


j the need for animal health products 
z reaches its biggest peak of the year. 
Here are Pfizer’s plans for making 
your 1957 spring sales the biggest ever 


Arthur 
Godfrey 
ime 


and other top-rated radio 

and TV time spots, America’s 
best personal salesmen will be 
telling all your customers... 


time for 


Now’s the time to get ready 


for this big, timely 


sales-building program. 
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BRAND OF OXYTETRACYCLINE 
‘ 


Here’s why will pay have 


Your customers will be stepping up their buying to meet 
e vastly increased seasonal needs 


Upwards of 50 million pigs, 3,500,000,000 baby chicks to 382,000,000 laying hens need Many of the 35,000,000 dairy 
and the millions of dairy be started this year should Terramycin Egg Formula to cows now on farms will 


calves and lambs to be born have Terramycin Poultry maintain and extend the pe- freshen or be put on pasture 
this spring all should get Formula the first two weeks of riod of maximum production. during the next few months 
Terramycin Animal For- life. Widest range of disease- One teaspoonful in each 10 —increasing the need for 
mula for first 3-4 days after fighting effectiveness of any gallons drinking water gets Terramycin for Mastitis. 
birth. drinking water treatment. up to 25% more eggs. 


Terramyein 


Now! Combination of i 


Now get up to \, more eggs 
Terramycin' & Anti-Germ 77"! without adding a single hen! 


MORE DISEASE-FIGHTING 
PROTECTION THAN ANY | 
New Way to Save i OTHER WATER TREATMENT! | TERRAMYCIN 


Geer, 


HERE'S WHY LIQUID TERRAMYCIN 


Faster 


Terramycin 


SOLUBLE POWDER 


It’s time for Terramycin Biggest lineup of magazine ads 
2. after each of these @ fells how Terramycin prevents end 
springtime stress periods controls diseases, boosts profits 


e When disease strikes or threatens. Full-page ads, 2-page spreads and 4-page inserts te 
e After birth of animals. _| about the fast results that make Terramycin you 
e During damp, chilly weather. fastest selling Animal Health line. Ads appear in: 


e After vaccination, altering, dehorning. ‘Cid «Paling 
e After worming. 


e After shipping, on arrival of new stock on farm. 
e After animals or birds are moved outside or onto 
range. e Progressive Farmer e Turkey World 


e Any time feed intake falls off. e Everybody’s Poultry ¢ Many other magazines 


e Hoard’s Dairyman Broiler Growing 


\A 
PROBLEMS IN MA TREATMEN 
\ 
gives your birds =| 
Pfizer 


Terramycin animal health items 


| On radio and TV these top salesmen will be 
“ Ce selling Terramycin Animal Health Products for you 


AVE LIVINGSTON ARTHUR GODFREY EDWARD R. MURROW DON MeNEILL’S 


on TV for Terramycin Ani- on CBS Radio Network for on CBS Radio Network for Breakfast Club on ABC 
mal Formula and Terra- Terramycin Egg Formula. Terramycin Egg Formula. Radio Network for Terra- 
mycin for Mastitis. mycin Egg Formula. 


And for all products— Harry Campbell on WLS, Cincinnati; Bill McDonald, KFAB, Omaha; Harry 
Chicago; Cedric Adams on WCCO, Minneapolis; Andrews, WIBC, Indianapolis, plus many others 
Deacon Doubleday on WGY, Schenectady; Smitty on local and clear-channel stations throughout 
Schmitz, KFEQ, St. Joe; Bob Miller, WLW, the country. 


me Plus this big red 
barn display for 
your store 


~ 


Terramyein 
TABLETS 


| 


TABLETS 


erramyeiy 


} TABLETS 


Real! stops the customers, gets your 7 
full" vramycin line out where they can see 


am 
it. Ti 1s lookers into buyers. Gets record dollar bs b n e 
Volur and profit from 14 square yard space. a y Chicks Starting ii" 


j 
( 
SOLUBLE PQ Terramyein \ -" 
When YOU Want Whe, EGG FORMULA FoR 
QS, Calva. 
POults 


MAKE YOUR OWN 
FROM THE ITEMS THIS PAGE 


This is the best time of the year to balance your stock 
of Terramycin Animal Health Products. Anticipate 
your needs for the important selling months ahead. 
How many extra packages will Arthur Godfrey, 
Edward R. Murrow, Don McNeill, and Dave Living- 
ston help you sell? Check your requirements on this 
page, attach it to your want list. 


Chas. Pfizer & Co., Inc. 


630 Flushing Ave., Brooklyn 6, New York 
6460 W. Cortland St. 
Chicago 35, Ill. 
7600 Ambassador Row 
Dallas 7, Texas 


1151 Chattahoochee Ave., N.W. 
Atlanta 2, Ga. 


1500 16th St., 
San Francisco 3, Calif. 


TERRAMYCIN 
EGG FORMULA 


Y% 1 Ib. 5 Ib. 

Product Number 845 846 847 
% Ib. jars Dealer Price $2.63 $10.52 $42.50 
packet’ Suggested Retail 4.38 15.75 70.83 
Dealer Profit 175 5.23 28.33 


___(with Anti-Germ 77) 30.00 50.04 20.04 
6 1-Ib (4 %-lb. jars) Terramycin 

____Egg Formula 63.12 105.12 42.00 
carton, 10 pkgs. Terramycin Tablets 9.78 


You make ‘121% profit 


ON THIS TYPICAL ASSORTMENT 


This is the kind of assortment needed in a general farming area. If you are is: 
an area where there are large producers, 5- and 10-Ib. canisters of Poultry 
Egg and Animal Formulas should be stocked. 


COST RETAIL PROFIT 
6 10-tube cartons Terramycin for Mastitis $28.20 $47.40 — $19.20 


‘1 1-lb. Terramycin Animal Formula = «15.16 6.06 
6 '4-lb. Terramycin Animal Formula 28.14 46.92 18.78 
6 %-lb. Terramycin Animal Formula 25.02 10.02 


12 %-lb. TM Poultry Formula. 


$181.28 $303.16 $121.88 


TERRAMYCIN 
ANIMAL FORMULA 


%lb. Yilb. 5lb. 
Product Number 781 782 783 786 784 
Dealer Price $2.50 $4.69 $9.10 $39.50 $78.13 
Suggested Retail 4.17 7.82 15.16 65.84 117.19 
Dealer Profit 167 3.13 6.06 26.34 39.06 


TERRAMYCIN 


TERRAMYCIN 


tube display 


LAR 
POULTRY FORMULA POULTRY FORMULA ““S™ 
Y% Ib. Lib. 5 Ib. 10 Ib. _ 
jar jar canister canister Y Ib. 
Dealer Price $2.50 $9.10 $39.50 $78.13 cil 
1.67 6.06 26.34 39.06 Dealer Profit 300 
FOR MASTITIS TABLETS 7 
Y% oz. 10 tube Counter Cartor: of 


Display 10 pack >ges 


Holding (20 tabi>’s 
corton 6 Packages _per car’) 
Product Number 6971 6971XI0 
Dealer Price $.47__ $4.70 Dealer Price $4.63 $7.) 
Suggested Retail Suggested Retail (ea.pkg.) 1.35 12: 
Doster = Dealer Profit 3.47 
SUSPENSION IN OIL OINTMENT 
500 cc. bottle : 10 
Product Number 69346934 
Dealer price $11.73 Dealer Price $60 
Dealer Profit 5.86 


Dealer profit 40 4.0 
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New Cob Disposal Shed 


Part Unique Layout 
Buckeye Custom Mill 


Unique in its design and construc- 
tion, the cob disposal shed at Hunter 
Feed & Supply Co., Coshocton, Ohio, 
features a drive-under arrangement 
which makes unloading the shed a 
simple gravity operation. The shed 
was planned by Owner Dewey G. 
Hunter and Kenny Fishbaugh of Fish- 
baugh Construction Co., Greenwich, 
Ohio. 

Inside, the shed is crib-shaped. A 
truck can be drived directly under 
the shed, the bottom shed doors 
opened, and the truck is loaded with 
cobs by gravity. Cobs are blown from 
the feed mill into the cob shed 
through an overhead pipe. 

Elsewhere in its layout, Hunter 
Feed & Supply demonstrates other 
examples of ingenuity. Many of them 
reflect Owner Hunter’s 30 years’ ex- 
perience in the feed business, 16 years 
of which he has been in business for 
himself. 

Dewey Hunter formerly was in bus- 
iness at Walhunding, Ohio, Then he 
took over Dresden Mill at Dresden, 
Ohio, and operated it from 1940 to 
1955. Now the Dresden unit is man- 
aged by Mr. Hunter’s son Willis, 
who's been in business with his fa- 
ther since the end of World War II. 

Why did Mr. Hunter decide to 
move into a new trading center and 
build a new mill? Why did he move 
from a town where he had almost 


By BRUCE W. SMITH 
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a monopoly of the feed business to 
a city where competition was stiff? 

“Because,” he explained, “I felt Co- 
shocton could support a modern cus- 
tom mill. I did not think the other 
feed firms here were doing the job 
they could be doing in custom grind- 
ing and mixing. 

“So in 1954 I decided to go ahead 
with this plant. Fortunately, this ideal 
location was available: We are on the 
road which farmers must travel to 
reach either the Coshocton stockyards, 
the local Carnation condensery, or the 
big grain elevator,” he continued. 

“What I wanted to build was what 
I have built — a modern custom feed 
mill. I didn’t want to handle grain 
and so could utilize this excellent 
location even though it had no rail 
facilities. Most of our traffic is by 
truck, anyway,’ Mr. Hunter ex- 
plained. 

Hunter Feed & Supply Co. spent 
$75,000 on its new mill and from all 
appearances it’s worth every cent 
spent on it and probably considerably 
more. That it was planned carefully 
before construction was begun is 
plainly evident. The handsome struc- 
ture fronts southward and faces a big 
General Electric Co. plastics plant halt 


GRAVITY 


unloading of the 


cob disposal shed 


at Hunter Feed & 


Supply Co., 


Coshocton, Ohio, 


is possible because 


of a simple drive- 


under arrangement. 


WILLIS & DEWEY HUNTER 
Veteran feed family 


a mile away, There are no structures 
in between. 

The main mill structure is built of 
concrete block, steel, and frame. The 
warchouse features a sloped roof and 
is airy and well-lighted. The mill itself 
measures 30 by 36 feet, the warehouse 
35 by 80 feet, and the salesroom 20 
by 35 feet. The arched roof is built 
on Rilco rafters, prefabricated units 
which are manufactured in Minne: 
sota. Contractor Fishbaugh made good 
use of the prefab units in laying out 
the mill. 

In equipment, Hunter eed & Sup- 
ply has planned for the future. Its 
floor plans and machinery layout re- 
flect that Owner Dewey Hunter ex- 
pects to expand in years to come. 
Here’s his equipment inventory: 

Blue Streak hammer mill. 7+-horse- 
power 

Wenger molasses mixer, Model 600 

Zip corn sheller and cob blower 

Blue Streak mixer 

Prater 18-foot double-chain drag 
feeder 

Hunter's dust collector is mounted 
on the outside of the building. In its 
lower level, Hunter Feed has a 4.500- 
gallon molasses tank and a_ftully-en- 
closed electrical control room, In the 
upper section of the mill is storage 
for 4,000 bushels of grain. 

The mill has two loading docks at 
the rear and another pair on the east 
side. The separate cob house. 14 feet 
high, is situated at the rear of the 
plant. A truck drive-through flanks 
the west side of the mill. 

Hunter Feed & Supply handles Me- 


Millen feeds and concentrates. Some 
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50 per cent of the Hunter feed vol- 
ume is custom processed through the 
firm’s grinder and mixers. The other 
half is in complete feeds and specialty 
products from the McMillen plant at 
Marion, Ohio. 

“Hog feeds set the pace here,” 
Dewey Hunter stated. “They make 
up some 40 per cent of all the feed 
we sell. Beef feed also is popular and 
so are poultry rations. The latter two 
each account for about 30 per cent of 
our feed business, 

“Of course, sidelines are profit- 
makers, too. We stock poultry and 
hog equipment, American Cyanamid 
and Pfizer animal health products, 
roofing paper, Morton’s phenothia- 
zine salt, and many other products,” 
he continued. 

“That's why we want to keep our 
plate-glass-front salesroom neat and 
tidy around the clock. Farm wives do 
a lot of the sideline shopping and 
they vote enthusiastically for clean 
surroundings.” 

Dewey Hunter is justifiably proud 
of the clean, modern restroom facili- 
ties which he provides for his custom- 
ers and also of the forced-air heat- 
ing system which keeps his display- 
room and office comfortable in all 
temperatures. Pine paneling and is- 
land-type displays make the salesroom 
eye-appealing from every angle. 

The warehouse displays are equally 
pleasing. Under Hunter Feed & Sup- 
ply Co.’s own brand name, Hunter’s, 
the firm produces five poultry rations 
and one label each of dairy and pig 
feed. The Master Mix varieties han- 
dled include Dogburger, rabbit pellets, 
dairy concentrate, cattle and sheep 
wormer, chick starter, sweet, breeder 
concentrate, and horse feed. Some 75 
per cent of the beef feed sold contains 
stilbestrol, according to Buckeye 
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FARMERS in a 20-mile radius 
of Coshocton, Ohio, are 
served by the new $75,000 
custom mill shown here. 
Hunter Feed & Supply Co. 
keeps its displayroom | 
comfortable with a forced-air 
heating system. 


Hunter. 


“Farms in this area are getting big- 
ger and fewer,” he commented. “Our 
customers are well-educated, well-read 
businessmen. They read the news: 
papers and the farm publications and 
they aim to keep up with the times. 
Often they ask us about new feed 
ingredients about the same time we 
first hear about them. But they cer- 
tainly keep us on the ball.” 

Hunter Feed has many large-volume 
customers. One cattle feeder has a 
standing order for six tons of feed 
every week. Buyers qualify for a dis- 
count on orders for half a ton or more 
of feed. Deliveries are offered on a 
route system. A 1'/-ton truck and 


HUNTER FEED & SUPPLY CO. 


three smaller units make up the de- 
livery fleet, 

Practically all the output at Hunter 
Feed & Supply Co. is packed in multi- 
walls, the local farmers’ preference in 
feed packaging. (By contrast, the new 
Everson, Pa., mill of Allied Mills, Inc., 
only 150 miles from Coshocton, is 
packing almost all its output in bur- 
lap.) 

“We serve about a 20-mile radius,” 
Mr. Hunter calculated. “This and our 
Dresden business mean that we cover 
the community pretty thoroughly. 
And that’s our aim—to grow through 
service in custom milling to the farm- 
ers around Coshocton.” 

Hunter Feed & Supply Co. does 
extensive promotion by direct mail 
and has 250 farmers on its prospect 
list, Future advertising is being plan- 
ned in the local Coshocton Tribune. 
Allen Jones, Hugh Spiker, Mrs. Doro- 
thy Bowers, and Dewey Hunter plan 
to make 1957 a big year for their 
company.: 

In his new $75,000 mill, Dewey 


COSHOCTON, OHIO 


Manufacturer of Hunter's Feed 


An efficient mill layout reflects the 30 


years' 
feed business. 


experience of Owner Dewey G. 


Hunter in the 


The firm's cob disposal shed 


features a drive-under arrangement for unloading. 


management felt area could support a modern custom 
mill, believing other feed firms were not stressing 


this service. 


The new $75,000 mill is designed to fill the 
needs of the farm population in a 20-mile radius. 
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Morton T-M Salt can help you sell more livestock 
feed . . . and putting it to work as your “‘salesman” 
is simple. Just sell your customers on the idea of 
feeding Morton T-M Salt to all their livestock, free 
choice. When they do, your feeds will give your 
farmers better results . . . and that is what brings Z pe © 

them back as steady customers. 


Morton uses all the top quality compounds that ‘ = | 

, research has shown are the best nutritionally avail- Morton is the name that sells salt for 

able sources of trace minerals. And only Morton YOR! Fownsfel Masten Salt advertising 
F y : tells farmers about Morton T-M Salt. They 

T-M Salt has Propylene Glycol added—a superior _ pear Morton sales messages every Saturday 

anti-dusting, anti-segregating agent patented for use 


noontime on Alex Dreier’s radio show 
by the Morton Salt Company. It keeps the trace “Topic for Today.” Thus, when you recom- 


minerals evenly distributed in the salt. mend Morton T-M Salt to any customer, fi 
Sell Morton Trace-Mineralized Salt and you’ll sell 
more feed. You will gain extra profit both ways. 


Do you also mix feed? If so, ask your Morton salesman MORTON SALT COMPANY 
about Morton mixing salts, the finest available. Chicago 3, Illinois 
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CUSTOM grinding 
and mixing is the 
backbone of this 
Ohio feed business. 
Owner Dewey 
Hunter is shown 
standing behind 


his hammer mill. 


Hunter of Coshocton, Ohio, is demon- 
strating that a willingness to equip a 
plant to fill the needs of the nearby 


farm population almost certainly will 
bring a feed merchant a substantial 


earnings return. 


Borden $100,000 Contest 


To Name Elsie’s Twins 


A $100,000 contest is being sponsored 
by the Borden Co., now in its 100th year, 
in which names of twin calves are to be 
picked. The twins, a bull and a heifer, are 
new additions to the family of Elsie and 
Elmer, well-known’ Borden living trade- 
marks, 

The contest will run through March 30 
in Canada and the United States and its 
possessions. Nearly a million entries were 
received for Borden’s 1947 contest in which 
Beauregard was selected as the name for 
Elsie’s bull-calf son. 

The New York City firm said that an 
extensive merchandising campaign will be 
tied in with the contest. Promotions will 
aim at purchases of two products as a 
“twin” tie-in. 


Canadian Soya Shipments 


Increasing This Year 


Canadian exports of vegetable oil and 
meal this year may surpass slightly exports 
of the marketing year ending last Sept. 30. 
Department of Agriculture officials, how- 


ever, expect a decline in soybeans ex- 
ported, chiefly because of a smaller crop. 

Exports of soybeans from Canada dur- 
ing the 1955-56 marketing year totaled 
1.7 million bushels, two-thirds more than 
a year earlier. Imports of soybeans last 
year were up slightly to 8.1 million bushels. 

The United Kingdom is taking the bulk 
of Canadian soybeans, oil, and meal. Small- 


er quantities are going to west European 
countries. 


Release Seed of New Oat 


Varieties in Illinois 


Limited quantities of seed of three new 
oat varieties will be available this year, the 
University of Illinois has reported. They 
are Logan, Newton, and Garry. 

Newton is a medium-season variety de- 
veloped in Indiana and is similar to Clinton 
in maturity. Logan, developed at Illinois, is 
three days earlier than Clinton. Garry, a 
Canadian type, matures 10 days later than 
Clinton. 

@ FAIRVIEW FEED & SUPPLY CO., 
Yakima, Wash., has installed a new Blue 
Streak hammer mill. 


Tell Urea Profitable for 
Kentucky Dairy Calves 


Urea proved profitable as a protein 
source for dairy calves in tests conducted 
recently at the University of Kentucky. 
Thirty-six calves were fed a low protein 
diet, a low protein diet plus urea, and a 
normal protein diet. 

The ration containing urea and the nor- 
mal protein diet produced equal gains. 
Calves on these diets outperformed those 
on the low-protein diet. 

Leonard Brown, Kentucky researcher, 
said the study showed that calves’ rumen 
bacteria can and will convert urea into 
usable protein. He added that urea feed- 
ing is advantageous when corn or other 
energy source is cheap and regular protein 
supplements high. 

The school reported that 100 pounds of 
corn and 14 pounds of urea are equal to 
100 pounds of soybean oil meal on a pro- 
tein and energy basis. 


Five-Year Plan to Cost 
Borden $150 Million 


A five-year expansion program expected 
to cost 150 million dollars is being con- 
sidered by the Borden Co. The cost was 
estimated by President Harold W. Com- 
fort at a luncheon, held recently in the St. 
Regis hotel to mark the start of the New 
York City firm’s centennial year. 


Mr. Comfort said the major portion of 
the expansion and modernization of physi- 
cal facilities will be provided by deprecia- 
tion accruals and out of retained earnings. 
The remainder will be by leasing arrange- 
ments. 

An all-time high was predicted by Mr. 
Comfort in sales and profits for his firm 
in 1957, expecting to hit 940 million dol- 
lars in sales. Sales last year are approxi- 
mated at 875 million dollars and profits at 
23 million, equal to $5 a share. 

Borden noted that since Gail Borden 
established the company in 1857, the firm 
has grown from three owners to nearly 
49,000 stockholders and from 10 employes 
to 33,000. 


Part of New 14-Building 
Lilly Research Center 


Part of the 14-building agricultural re- 
search center planned by Eli Lilly & Co., 
Indianapolis, is shown here in model form. 
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The center, expected to be completed in 
1958, will be located at Lilly’s biological 
laboratories, Greenfield, Ind. 

Model buildings shown here from the 
left are to be used for veterinary science, 
administration, and plant science. Green- 
houses will be at the rear. 


Other units to be constructed on the 
410-acre site include a feed plant and cattle, 
swine, and poultry research quarters. Lilly 
noted that the center will permit a speed- 
up of its investigations in plant and animal 
disease and nutritional work. 
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SEED IN YouR Mist-O-Matic,} 
SLURRY OR DUST TREATER ff 


Manur, 
PANOGEN INS 


Ys, whether your seed treating equipment is liquid, slurry, or 
dust treatment, this year you can switch to PANOGEN. 


Liquid PANOGEN can be used straight from the drum for ' 
direct treatment if you have a PANOGEN or Mist-O-Matic 
treater. It “takes the worry out of slurry” for those who own s 
slurry treaters, mixing readily with water to form a stable solu- = 
tion which will not settle out, and PANOGEN costs you no more 
than old-fashioned treating materials. 


PANOGEN AUTOMATIC TREATER 


And now your PANOGEN distributor can provide a special low 
cost (less than $40) attachment for dust treaters which quickly 
converts them for the modern PANOGEN PROCESS of seed treating. 
You apply PANOoGEN directly to seed as in direct treatment. 


This versatility makes PANOGEN available to all custom 
treaters. There’s no unpleasant mercury dust, no hard-to-clean- 
out sediment. There’s far less work when you treat seed with 
PANOGEN liquid... but substantially increased business. 


Yes, more business and more profit because farmers want 
Panogenized seed. They know that PANOGEN is the only liquid 
seed disinfectant that’s widely recommended by agricultural 
colleges from coast to coast. It controls many seed and soil borne 
diseases in cotton, wheat, oats, barley, flax, rice, and other 
crops... gives better germination, healthier stands, better yields. 


So... you’ll treat more bushels when you switch to PANOGEN 
(because more farmers ask for Panogenized seed) and you'll 
make a better profit margin (because PANOGEN dosages are so 
accurate). This year, treat with the 18-years proven PANOGEN 
liquid seed disinfectant. 


DUST TREATER 


For further information write: 


Ringwood. Illinois 


| Now You can 
SEED DISINFECTANT 
“% 
MIST-O-MATIC TREATER 
SLURRY TREATER ‘ 
Panogen INC. 
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Methionine-cystine need of the young pig, 
Jan., 41 

Mineral interrelationships in parakeratosis of 
swine, July, 34 

ae acid requirement of the baby pig, 

ec., 

Quantitative relationships of tryptophan and 
nicotinic acid in the baby pig., Sept., 27 

Saccharin and dried cane molasses in swine 
rations, Jan., 41 


Turkeys 


Effect of arsonic acid derivatives and a high 
level of Aureomycin on the performance of 
turkeys to 24 weeks of age, Dec., 43 

Effect of day length on rate of growth, feed 
consumption, feathering, and market quality 
of turkeys, Aug., 33 

Effects of varying protein and fat levels in a 
finishing ration for turkey broilers, July, 33 

Incidence of an abnormal hock condition in 
male turkeys as influenced by genetic 
differences and by hatch, Oct., 41 

Protein and lysine requirements of turkeys at 
various ages, July, 33 

Studies on the nutrition of breeding turkeys — 
I. Evidence indicating a need to supplement 
—- turkey rations with vitamin 

ct., 42 


COMPANY BIOGRAPHIES 
Canada 
Ontario, Toronto Elevator Co., Ltd., Sept., 25 


Arizona 


Glendale, Glendale Feed & Co. 
Glendale, Southwest Flour & Feed C 

March, 4 
Mesa, Vita-Gro Feed Mills, Feb., 45 


Phoenix, Capitol Feed & Seed Co., ore. 69 
Phoenix, Phoenix tg & Feed Co., Oct., 
Phoenix, Quick Seed & Feed Co.,” May, 62 
Phoenix, Valley Feed & Seed Co., Jan., 80 
Florida 
Hialeah, Tindell Feed & Supply Store, 
arch, 


Homestead, Acker Hardware Co., July, 86 
Miami, Joe Blair, Aug., 70 

Orlando, Rice Feed Store, Sept., 

South Miami, O. K. Feed Store, pol 41 


Georgia 
Athens, Athens Milling Co., March, 81 


Illinois 


Eureka, Eureka Farmers Cooperative. July, 57 

Galesburg, Stock Yards Feed Store, June, 6 

Orangeville, Farmers Marketing 
Co., Sept., 43 

Springfield. “Sweet & Canterbury Seed Co., 
May, 66 


Indiana 


Brazil, Girton Feed Store, March, 55 
ae ig Hoosier Grain & Supply Co., Inc., 
pri, 


Iowa 


Ames, Ames Reliable Products Co., Feb., 49 

Ankeny, Farmers Supply Co., Jan., 57 

Baxter, Al Nuzum Dec., 69 

Marshalltown, Young Feed Grain Co., Inc, 
March, 

State Center, Goodman & Mead, April, 77 


Maine 


Livermore Falls, Turner & Ridley, Inc., April, 50 
Norridgewock, Hilton Grain Co., Oct., 85 
Skowhegan, Neil Grain Co., May, 57 


Massachusetts 


Newburyport, Knight Grain Co., Dec., 49 
Winchester, C. H. Symmes & Co., March, 64 
Woburn, Jacquith & Co., Inc., Feb., 1 
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sifters 


separators 


| Whatever your problem in classifying by particle 


size or in separating troublesome elements from 
- materials, Sprout-Waldron’s BIG PLUS can give 
you the one best answer. 
Sprout-Waldron provides sifters, graders, 
magnetic and air separators, gyrating and 
shaking screens, reels, scalping shoes and 
cylinders, and all auxiliary equipment for almost 
all applications .... 
PLUS unequalled ability to adapt this equip- 
ment and to plan installations to meet your 
specific needs 


PLUS engineering, sales, service, and manu- 
facturing facilities that can save you money on 
first costs and minimize your production and 
maintenance expenses year after year... 

PLUS 100% reliability. 

These BIG PLUS factors can save you 
money, time, and work, yet they cost you 
nothing extra. To be assured of unbiased 
recornmendations and the exact machine or 

- comtination of machines to do your job best, 

always deal with Sprout-Waldron. Write for 

details about the equipment that interests you. 


RICHMOND / SPROUT-WALDRON 
GYRO-WHIP SIFTERS 


A _Gyro-Whip provides the sure, economical way to 
eliminate lumps, oversize particles, strings, and refuse 
from mash and dairy feed, cracked corn, scratch 
grains, alfalfa meal, and other feeds. It dresses and 
finishes feeds to meet the growing demand for cleaner, 
more uniform products. Simplified design assures the 
utmost in sanitary operation with reduced maintenance 
and cleaning time. Dress up your feeds for greater 
profits with the famous Gyro-Whip. Write for Bulletin 
135A. 
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SPROUT-WALDR 
Beal (Milling Eqgugpment Since (866 —— 


Exclusive Canadian Distributors: Strong-Scott, Limited, Winnipeg 


RICHMOND / SPROUT-WALDRON 
GYRO -WHIP 
Cracked Corn Grader with Aspirator Tips 
This unit incorporates the screening perfection of 
Gyro-Whip Sifters with added provision for air sepa- 


ration of light materials from graded coarse products. 
Write for Bulletin 171. 


PELLET MILLS «+ 
STONE MILLS + 
CONVEYORS « 
AND FEEDERS «+ 
BULK FEED TRUCKS * A. O. SMITH PERMAGLAS STORAGE 
UNITS © BUHLER BROS. FLOUR MILLING EQUIPMENT 


HAMMER, ROLLER. ATTRITION, AND BURR 
MIXERS « SCREW, BELT, AND PNEUMATIC 
BUCKET ELEVATORS * CUTTERS. CRUSHERS, 
REELS SEPARATORS, AND ASPIRATORS 


PROCES 
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Mississippi 
Forest, Calhoun Feed & Seed Co., Aug., 37 


New Hampshire 
Concord, Winslow & Keniston, Inc., Dec., 55 
oe E. C. & W. L. Hopkins, Inc., 
Aug. 
City Grain Co., Jan., 34 , 


New Mexico 

Aztec, B & M Supply Co., Dec., 57 

Hollywood, Lincoln County Feed, Jan., 88 

Las Feed & Equipment Co., 
March, 

Loyingtn. Farm & Ranch Supply, 
ept 

ineaall, Mitchell Seed & Grain Co., Feb., 37 

Roswell, Ranchers’ Supply Co., Dec., 33 


New York 


Cassadaga, Cassadaga Farmers Cooperative, 


May, 47 
Central Bridge, E. A. Howard & Son, Dec., 63 
Chili, Higbie Farm Supplies, Inc., July, 33 


Delmar, Schurr & Wood, Dec., 52 
East Randolph, Randolph Feed & Supply Co., 
June, 33 
=F George T. Smith & Son Feed Mill, 
ept., 72 
Mow Sook City, Animal Feeds, Inc., Nov., 48 
Schenectady, lenry W. Brown, Oct., 
Voorheesville, O. B. Vunck & Son Mill, 
Nov., 55 


Ohio 
Wooster, Wooster Equity Co., Dec., 45 


Oklahoma 

Ardmore, Ardmore Milling, Aug., 63 
Ardmore, Bob’s Produce & Feed, Dec., 63 
Ardmore, Gable’s Superior Feed Store, Nov., 51 
Healdton, Beall’s Big Country Store, Oct., 17 
Lawton, Lawton Feeders Supply, May, 43 
Lawton, Mount Scott Produce, June, 73 
Ringling, Dale Allen Feed Store, Sept., 62 
Temple, Farmers Elevator, Inc., April, 102 


Oregon 
Porta’, Scott-Palitzsch Feed Mills, March, 72 
Salem, Vista Feed & Seed Store, Dec. | 


Pennsylvania 
East Earl, Daniel W. Hoover, Feb., 77 
Hershey, Irwin K. Curry & Sons, Aug., 25 
Lebanon, egg Mills, Sept., 41 
Palmyra, John K. Curry & Sons, July, 74 
Philadelphia, J. f Noonan, Nov., 67 
Shafferstown, Horst’s Mill, Dec., 74 


Texas 

Bowie, Winn & Son Feed & Seed, Oct., 72 

Bridgeport, Bridgeport Mill, April, 46 

Decatur, Burress Feed Co., Dec., 73 

Fort Worth, H. T. Bibb Co., July, 42 

Fort Worth, Temple Grain & Hay Co., Sept., 69 

Groves, Central Feed Store, June, 82 

Jacksboro, Peacock & Brumbelow Warehouse, 
May, 70 

Jasper, Tex-La Feed Mills, jae 42 

Lampasas, Wieser Mill, Feb., 

Saginaw, Saginaw Feed Mill, a 39 
Vermont 

Danby, E. C. Crosby & Sons, Jan., 67 

Westminster Station, Community Feed Store, 
Aug., 39 


Wisconsin 
Avalon, Avalon Farmers Supply Co., Inc., 
Aug., 17 
Belgium, Belgium Elevator, Inc., 
Edgar, O & H Feed & Food Market, July, 39 
Merrill, Consumers Cooperative Exchange, 
June, 78 


Jan., 52 


Wyoming 
Jackson, B & W Market, Oct., 46 


DISEASE 
Effectiveness of anthelmentics, May, 7 
Mortality in laying flocks, Nov., 7 
Turkey coccidiosis, April, 74 


CONVENTIONS 

American Dehydrators association,, Feb., 53 

American Feed association, 
June, 11, 51; Oct., 

American Poultry & = federation, 
Aug., 11 

Association of American Feed Control Officials, 
Nov., 9, 16 

Grain & Feed Dealers National association, 
Aug., 7; Sept., 18 

Grain Processing Machinery Manufacturers 
association, March, 

Illinois Feed association, May, 77; Dec., 37 

Indiana Grain & Feed Dealers association, 
Feb., 65; July, 72 

Michigan Feed & Grain association, Nov., 25 

Midwest Fecd Manufacturers association, 
March, 45 

National Mineral Feeds association, 

Northwest Retail Feed association, Feb., 
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Oct., 69 
117 


Ohio Grain & 
March, 18 
Western Grain & Feed association, Dec., 11 


INDUSTRY PROFILES 
yonn E. McKeen, Aug., 13 
ohn Stuart, Oct., 45 


GOVERNMENT 
Eisenhower is Saepaans choice of feed 
industry, Oct., 
Ike, Estes “best qualified, ”* May, 27 
There will be no retreat, April, 29 


MARKETING 
Cattle and feed numbers down, Sept., 7 
Farmers’ net income, Sept., 36 
Producers of livestock heed wishes of house- 
wives, Sept., 51 


MANAGEMENT 
Abortion of feedlot heifers, April, 7 
Reproduction in dairy cows, April, 59 
Self-help may be the answer, June, 7 
Uptrend in livestock numbers, April, 90 


MANAGEMENT 
What do you know about credit?, July, 7 
How to increase your profit, June, 91 
How you can cut credit losses, June, 45 


INDUSTRY 
Automation in Midwest, Dec., 29 
Benson lays it on the line, June, 16 
Checking a downturn demand, July, 27 
Getting ready for tomorrow, Nov., 43 
How you can help flock owners, guy. 70 
Let’s be real big-leaguers, Feb., 
Surpluses and the dairyman, aby 26 
The men from the boys, Feb., 94 
Tomorrow can be bright, Dec., 7 
Tomorrow’s life in America, March, 7 
What’s ahead for business? Jan., 9 
Working with veterinarians, Jan., 27 


NUTRITION 
A summing-up on medications, Feb., 11 
Dehy’s role in fertility, Dec., 92 
Distillers up feeds research, March, 26 
Formulating feeds for mink, April, 9 
Medications in feeds today, Feb., 39 
Milk making tomorrow, June, 62. 
New views of timely problems, July, 11 
No wavering in popularity, Feb., 17 
Nutrition for us through them, Dec., 7 
Pepsin for baby pigs, Axg., 91 
Protein for turkey fryers, a3 59 
Protein needs of layers, Jan., 8 
Refuse of cotton is being fed, i 80 
Strict regulations are vital, Feb., 7 
Take a look at antioxidants, Jan., 7 
Turkey marketing, April, 108 
Use your coarse screen, Sept., 16 
Utilization of alfalfa, Dec., 39 
What do we need in feeds? Dec., 24 
What pet food research —_— Oct., 20 
Which ingredients? Aug., 5 
Wonderful world of ron Oct., 56 


Hawkeye William Hale Is 


New on Pfizer’s Staff 


Dr. William H. Hale of Iowa State Col- 
lege has joined the development staff at 
Chas. Pfizer & Co.'s agricultural research 
center near Terre Haute, Ind. Dr. Hale 
was an assistant professor of animal hus- 
bandry at Iowa State. 

The new Pfizer appointee served on the 
animal husbandry department staff at the 
University of Illinois before joining Iowa 
State. Dr. Hale received his doctorate in 
biochemistry in 1950 from the University 
of Wisconsin. 


t Feed Dealers association, 


Minnesotan Tops Pfizer 


Calf-Judging Event 


Top prize of 1,000 silver dollars in a 
calf-judging contest sponsored by Chas. 
Pfizer & Co., Inc., was copped by a 24- 
year-old Minnesota farmer. Donald Esterly 
of Luverne received his winnings at a ban- 
quet, held in mid-January at Sioux City, 
Iowa. 

There were four teenagers among the 
eight runnerups in the contest, part of 
Pfizer's program called Beef Project 57. 
Mr. Esterly purchases his feed from Tom 
Dysow of Hills Feed Mill, Hills, Minn. 


Ostermeyer Sales Chief 
For DPI Feed Products 


Edward T. Ostermeyer has been ap- 
pointed sales manager for feed supplements 
produced by Distillation Products Indus- 
tries, a division of Eastman Kodak Co. Mr. 
Ostermeyer is considered well-versed in the 
feed industry. 

At the time of his new appointment, Mr. 


EDWARD OSTERMEYER 


Ostermeyer was an area manager for the 
feed ingredients department in the phos- 
phate chemicals division’ of International 
Minerals & Chemical Corp., serving in 
northeastern and eastern United States. 
Ostermeyer was with Chas. Pfizer 
& Co., Inc., as a district representative for 
Pfizer's agricultural sales division prior to 
joining International Minerals. He will 
headquarter at DPI's headquarters at 
Rochester, N. Y., in his new assignment. 


Robert Day Dies, Was 
Wayne District Head 


Robert E. Day, a veteran in feed sales, 
died last month at Omaha. Mr. Day was 
a district sales manager for Allied Mills, 
Inc., Chicago. He had sold Wayne feeds 
for 20 years. 

Mr. Day joined Allied Mills in 1937 
in an eastern sales assignment. Mr. Day 
represented Ralston Purina Co. in the Den- 
ver area after graduation from Purdue Uni- 
versity in 1924. 

@ AGRICULTURAL EXPERIMENT 
Station, Ennis, Mont., has purchased a two- 
ton Blue Streak mixer. 


@ PAUL W. HOPPE, Pierceton, Ind., has 
been named manager for Wayne Feed & 
Supply Co. 
BARTON NAMED 

New field sales engineer for Pillsbury 
Mills, Inc., is M. W. Barton, formerly 
chief engineer for a construction firm at 
Sioux City, Iowa. Mr. Barton is a graduate 
of the University of South Dakota. 
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free-flowing 
non-dusting 
non-caking 


Now it is easier than ever to protect 
the sensitive vitamin content of the 
feeds you produce against deteriora- 
tion from oxidation. By simply 
blending Eastman’s new Tenox BHT- 
Agricultural Grade with your other 
ingredients, you protect the nutri- 
tional value of your feeds all the way 
from bagging to actual use. 

What’s more, Tenox BHT-Agricul- 
tural Grade helps growers improve 
chick pigmentation and guards 
against deficiency diseases such as 
encephalomalacia at the same time. 


that protects 


your feeds 


Your feeds produce better results — 
and therefore sell better. 

You'll find Tenox BHT-Agricul- 
tural Grade has been especially de- 
signed to meet your needs. In fact, 
this new form of Tenox BHT was de- 
veloped only after Eastman talked to 
feed manufacturers, learned their 
specific requirements, and combined 
this information with our own years 
of antioxidant experience. 

As a result, Tenox BHT-Agricul- 
tural Grade is supplied as a free- 
flowing, non-dusting powder, in-a 


particle size comparable to that of 
other feed components. It blends 
rapidly and homogeneously in mix- 
ing operations, and does not separate 
during handling or storage. It meets 
all the requirements outlined by feed 
men in our talks with them. 

Since this form of Tenox BHT is 
new, be sure you specify “Agricul- 
tural Grade” when ordering. For 
additional information, write to 
EASTMAN CHEMICAL PRODUCTS, INC., 
subsidiary of Eastman Kodak Com- 
pany, KINGSPORT, TENNESSEE. 


SALES OFFICES: Eastman Chemical Products, Inc., Kingsport, Tennessee; New York City, 260 Madison Avenue; Framingham, 
Massachusetts, 65 Concord Street; Cincinnati, 1813 Carew Tower; Cleveland, 13212 Shaker Square; Chicago, 360 North Michigan Avenue; St. Louis, 
10 South Brentwood Boulevard; Houston, 1300 Main Street. West Coast: Wilson Meyer Co., San Francisco, 333 Montgomery Street; Los 
Angeles, 4800 District Boulevard; Portland, 520 Southwest Sixth Avenue; Salt Lake City, 73 South Main Street; Seattle, 821 Second Avenue. 
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EXPECTANT 

“What floor, please?” questioned the 
elevator operator in a hospital. 

A soft, anxious voice from the rear of 
elevator answered, “Ladies ready-to-bear, 
please.” 


PATRIOTISM 
A British diplomat and his eight-year- 
old son returned to England for a vacation 
after they had served three years in the 
United States. While in England they heard 
the band strike up “God Save the Queen.” 
The little boy sang a loud and penetrat- 
ing “My Country “Tis of Thee,” letter 
perfect, from beginning to end. 
“My word!” a shocked British voice 
rang out when the music stopped. “The 
boy has been brain washed!” 


why profits rise with a 


Costs go down and profits go up with 
a Schutte Hammer Mill! Whether 
grinding feed, grain, hay, alfalfa or 
meat scraps, its rugged, efficient per- 


formance saves both tume and power, 


giving you greater tonnage output at 
ower milling cost. 


Schutte’s profit-making performance 


Kracked 


I DO 
Wife: “You told me before we were 
married that you wouldn’t look at another 
girl!” 
Hubby: “I always considered that as 
sort of a campaign promise.” 


Doc Anklam: A salesman tried to sell 
Ti Tolliver an encyclopedia. Ti said he’d 
like one but the pedals hurt his feet. 


is achieved by an unrivaled combina- 
tion of features: 
% Screens are changed instantly, while the 


mill is running, without exposure to whirl- 
ing hammers. 


*% Variable clean sweep suction provides 
proper air flow for most efficient grinding. 


%* Special steel construction, welded at every 
stress point, gives trouble-free operation 
under the heaviest work loads. 


% Downright simplicity eliminates lost time. 
All parts are quickly accessible. 


% 10 working surfaces on Schutte Pat. Adjust- 
able Hammers assure long cutting life and 
low hammer cost. 

Built in a wide range from 30 to 125 
hp, Schutte Heavy Duty, Instant- 
Screen-Change Hammer Mills are 
available in belt-driven or direct- 
connected models. Request free litera- 
ture for full details. 


SCHUTTE PULVERIZER COMPANY, INC. 


Schutte Hammer Mills, Feed Mixers, Molasses Blenders, Crusher Feeders, Baggers, 
Dust Collectors, Portable Bulk Scales. 


878 BAILEY AVE., BUFFALO 6, N. Y. 
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YOUTH 
Guest: “How old are you, Johnny?” 
Johnny: “I’m at the awkward age.” 
Guest: “Why do you say that?” 
Johnny: “Too old to cry, too young to 
swear. 
* 
WET TRACK 
Father happened to take his eyes off the 
racing news long enough to glance at the 
baby in his stroller. 
“Baby's nose is running again,” he com- 
mented to his wife. 
His wife snapped, “Don’t you ever think 
of anything except horse racing?” 


THE SHAKES 
Veterinarian: “What seems to be 
wrong?” 


Kangaroo: “I really don’t know. I just 
don’t feel jumpy.” 
* 

Now that Matt finally understands 
women, his wife won’t let him out of the 
house at night. 

IT’S MUTUEL 

The race track patron came upon a four- 
year-old boy in the track throng. The 
youngster was sobbing and was obviously 
lost. 

Inquired the sport, “Who've you lost, 
little boy?” 

“My daddy,” the child replied. 

“Well, now, don’t cry,” the man re- 
assured him. ““What’s he like?” 

The little boy brushed away a tear and 
retorted, “So far as I know, only Shining 
Knight in the fifth.” 

* & 
GREEN THUMB 

A lovely Hollywood starlet of question- 
able braininess one day visited some friends 
who showed her through their new green- 
house. Pausing before a plant, she asked 
its name. 

“It belongs to the Begonia family,” was 
the host’s reply. 

“Oh!” gushed the actress. “How sweet 
of you to look after it while they’re away!” 


LOGIC 
Orv: “Hunger certainly is hard to 
endure.” 


Dick: “Yeah, especially on an empty 
stomach.” 

UPSET 

“Easy now, Roger. Steady boy. It’s all 
right, Roger,” the young father was mur- 
muring gently as he pushed a baby car- 
riage in which an infant was screaming as 
loud as he could. “Keep calm, Roger. Take 
it easy,” he continued. 

A mother passing by paused to com- 
ment, “You certainly know how to talk to 
an upset baby — quietly and gently.” She 
leaned over the carriage and said, “What 
seems to be the trouble, Roger?” 

“Oh, no,” the father said. “His name is 
Paul. I’m Roger.” 
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HAMMER MILL 
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INSTANT SCREEN CHANGE 
= 


_ You can get uniform 
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VITAMIN 


distribution 
in your feeds! 


Millions of FIDY Particles 
Make Dispersion Easy! 


The above photograph shows the minute particle 
size of FIDY Irradiated Dry Yeast—a rich source 
of Vitamin D2 for four-footed animals—as com- 
pared with ordinary fine table salt. 


This small particle size, coupled with FIDY’s 
free-flowing qualities, makes possible easy, uni- 
form dispersion of Vitamin D2 throughout feeds, 
minerals, and concentrates. 


You will appreciate these other FIDY advan- 
tages: rat-assayed, guaranteed potency; ease of 
use; low cost—all of which contribute to the wide 
acceptance of Fleischmann’s Irradiated Dry 
Yeast by the feed trade. 


For a sample of FIDY and a copy of the proce- 
dure used by a feed manufacturer to show good 
distribution of FIDY in feed, address Desk FB-2, 
STANDARD BRANDS INCORPORATED, 
Agricultural Department, 595 Madison Avenue, 
New York 22, N. Y. 


Qu pity CONTROL 
be gure Yo" get 
\ A product easy *° use and with 
goot 
‘4 2 controlled quality: gssvtind de- 
pendobily: 
3 product packet by constant 
yeseore™ 
A service helps fot poth you and | | | 
your eusromers: 
b psouree og ar low cost. 
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Dairy Situation Seen 


As Similar to 1956 


The 1957 dairy picture will resemble 
closely the situation of 1956, according to 
the Department of Agriculture. Continued 
high milk production is expected for this 
winter. 

Total milk production this year likely 
will rise about two billion pounds above 
the 1956 total of 127 billion, USDA said, 
noting that the gain is somewhat less than 
the 3\4-million-pound gain of 1956. 

Milk output each quarter of 1956 was 
greater than in the corresponding period 
of 1955. Department spokesmen pointed 
out that the smaller relative gain toward the 
close of the year may reflect less imrove- 
ment in conditions over a year earlier than 
in the first quarter of 1956. 

A large dairy output is favored by the 
relation between prices of milk and feed. 
Supplies of feed concentrates are at record 
levels. The milk-feed price relationship at 
1.36 pounds for the year as a whole was 
the highest since 1946. 

Department spokesmen observed that 
general improvement in income for the 
typical dairy enterprise encouraged farmers 
to keep about the same number of cows 
in 1956 as a year earlier. More concentrate 
feeds were fed last year than in 1955. 

Little change in the pattern of milk use 


was reported for 1956. Butter and cheese 
outturn was up two per cent from 1955. 
Most of the increase in milk output appar- 
ently was used in fluid products. 

A four per cent increase in average price 
received by farmers for milk last year from 
1955 was reported by government officials, 
who attributed the increase to higher prices 
for both fluid and manufacturing milk com- 
ponents plus larger use of milk in fluid -ailk 
outlets. 

Farmers’ receipts last year from sale of 
dairy products were second highest on rec- 
ord, only slightly exceeded by the 1952 
figure. A slight rise was reported in the 
milk equivalent of Commodity Credit Corp. 
purchases of dairy products from 1955. 

At the start and mid-1956, the number 
of milk cows on farms was down one per 
cent from a year earlier. A reduction in 
number of farms with milk cows apparently 
continued through 1956, USDA said. 

From April, 1950, to the fall of 1954, 
the number of farms with milk cows 
dropped 20 per cent. However, the num- 
ber of cows kept per farm has increased 
enough to.offset the drop in number of 
farms. This means that the total number of 
milk cows has shown relatively little change 
for several years. 


Name Severance, Lantis 
New VyLactos Salesmen 


Appointment of two field sales repre- 
sentatives for VyLactos Laboratories, Inc., 
Des Moines, has been announced by Dean 
F. Foster, general sales manager. New sales- 
men are Charles Severance Jr. and Wayne 
Lantis. 

Mr. Severance of Battle Creek, Mich., 
will represent VyLactos in Michigan. Mr. 
Lantis of Lawrenceville, Ill., will serve in 
Indiana. The new salesmen will work under 


John Goeders, regional sales manager at 
Bloomdale, Ohio. 


First Dikal Is Shipped 
From Texas City Plant 


First shipments of Coronet dicalcium 
phosphate were made early this month 
from Texas City Chemicals, Inc., managed 
by Coronet Phosphate Co., Norfolk, Va. 
Shown here is the multi-million-dollar plant 
at Texas City, Tex. 

Production of the phosphate, Dikal, is 
expected to increase at Texas City through- 
out 1957, Coronet President R. S. Rydell 
said. The Texas City firm was reorganized 
last October. 

Sales Manager Henry Highton said that 
Texas City Chemicals, which completed a 
large dicalcium phosphate plant in 1953, 
will serve feed manufacturers in the South- 
west, Midwest, and on the west coast. 


Globe Milling Co. of Watertown, Wis., re- 
cently entertained at an open house at its 
newly-acquired Hubbleton Feed Mill, Hub- 
bleton, Wis. 


Plastic Silos Practical 
For Extra Farm Storage 


Plastic silos have proven to be practical 
for supplementary storage in tests conduct- 
ed last year at the University of Minnesota 
Waseca experiment station. Agronomist 
Rodney Briggs said storage costs were only 
15 cents more per ton than with a concrete 
stave silo. 

Silage loss was cut from 14 per cent 


from the concrete silos to five per cent 
with the plastic bags, Mr. Briggs reported. 
He added that plastic covers for conven- 
tional silos will help prevent spoilage. 


St. Regis Net Reaches 
$22", Million in ‘56 


Sales and net income rose substantially 
in 1956 from a year earlier for St. Regis 
Paper Co., New York City. Net sales are 
indicated at 330 million dollars, compared 
with 257 million in 1955. 

Net income for 1956 was reported at 
2214 million dollars, equal to $3.15 per 
common share. This compares with a net 
of $19,047,755 a year earlier, equal to 
$2.95 a share. 


Tamms Suffers $100,000 
Fire Loss to Building 


Fire last month caused $100,000 damage 
to a building owned by Tamms Industries, 
Inc., Chicago. The building is used in part 
as a warehouse for paints and non-metallic 
materials. 

Vice President Preston Fox said the fire 
apparently started from a stove used by 
dock workers to keep warm, spreading to 
the building from four freight cars on an 
adjoining spur track. 


Staley’s Mile-Long Belt 


Is New Corn Conveyor 


A mile-long grain conveyor belt will be 
installed by A. E. Staley Mfg. Co., Decatur, 
Ill., in time for the 1957 crop. The 30- 
inch wide belt will travel a distance of 
2,630 feet, Staley said. ; 

Corn will be transported from the Staley 
terminal elevators to a holding elevator in 
its corn processing area, eliminating trans- 
shipping corn by rail. Stephens-Adamson 
Mfg. Co., Aurora, IIl., will install the belt. 


Edwall Grain Growers has completed con- 
struction of its new feed mill at Daven- 
port, Wash., at a cost of about $35,000. 


Marion County Farm Bureau of Indian- 
apolis has added a new 105-horsepower 
Bryant ‘hammer mill and No. 30 Bryant 
sheller. 


: 
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Strong-Scott offers the first 
Hammermill with the new 
long-life, quick-change 
screens. The long-life screens 
are guaranteed under normal 
grinding conditions, to last 
up to TEN times as long as 
ordinary screens, and at the 
same time afford higher 
capacities by maintaining 
sharper screen edges. 

This Hammermill can be 
furnished with as many as 
FIVE sets of quick change 
screens, which allow immed- 
late selecting and changing. 
These can be changed from 
the floor above while the mill 
remains in operation .. . 
another factor which assures 


Equipment Designed 
for Better Processing 
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increase your grinding profits by 
reducing shut-down time 90% 


steady, high capacity output. 


Reversible rotation 
through a simple electrical 
switch arrangement... 
another PLUS feature, elim- 
inates manual turning of 
worn hammers. This reduces 
maintenance cost and mini- 
mizes shutdown time. The 
new style, sectional screens 
offer replacement at low cost. 


For your convenience, 
Strong-Scott maintains a 
Customer Service Labora- 
tory, complete with full line 
of grinding, mixing and sep- 
arating equipment. Write to 
Strong-Scott for full details 
of this no-cost service for you. 


Mfg. Co. 


Dept. FB-02 
451 TAFT STREET N.E. 
MINNEAPOLIS 13, MINN. 


E i 
The FEEDER MAGNETIC SEP- 
ARATOR magnetically removes 
scrap metal from grain, assuring 
safe operation of grinding mills 
and uniform flow of material. 


i 
d 


The ATTRITION MILL manufactured by Strong- 
Scott is a high capacity, heavy duty mill. Ideal 
for grinding, shredding, fluffing or granulating 
fibrous or brittle products. Uses standard motors, 
open, totally enclosed, or Class Il Group G. 


FREE color brochure 
Please send me the following brochures: 


Hammermill [| Attrition Mill ] 
Feeder Magnetic Separator {_| 
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LABORATORY 
SERVICES 


PRACTICAL 
CHICK FEEDING STUDIES IN 
BATTERIES OR ON LITTER 


DETERMINATIONS OF: 
@VITAMIN Bi2 @ANTIBIOTICS 
@ARSENICALS 


A.O.A.C. vitamin D3 chick assays 
U.S.P. vitamin D rat assays — 
results in 8 days 
U.S.P.or A.O.A.C. vitamin A assays 
Other vitamin assays 
Amino acid assays 
Biological protein evaluations 
Proximate analyses and mineral 
determinations 
Insecticide Testing and Screening 
Other biological, chemical and 
microbiological services 


PROJECT RESEARCH AND CONSULTATION 


Write for price schedule 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P.O. Box 2059-M 
MADISON 1, WISCONSIN 
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Happy Birthday 


The seventh of March is the natal 
date of Harold A, Swanson, our Hap- 
py Birthday standard-bearer this 
month. Mr. Swanson is vice president 
of Nopco Chemical Co., Harrison, 
N. J., and heads the firm’s vitamin 
division. 

A graduate attorney and chemical 
engineer, Mr. Swanson has been with 
Nopco since 1937. His first assign- 
ment was to set up the company’s legal 
and patent department, Later, Mr. 
Swanson became general counsel and 
in 1950 was named general sales man- 
ager. 

His assignment to officer status 
came a year ago. Mr. Swanson’s hob- 
bies are photography and golf. - Here 
is the March Happy Birthday con- 
tingent: 

MARCH 1—E. C. Christel, Froedtert Grain 
& Malting Co., Minneapolis; Carl A. 
Sandell, Sea Board Supply Co., Phila- 
delphia. 

MARCH 2-—-Onne A. DeWall, Forreston 


Grain & Feed Mill, Forreston, Ill.; Ken- 
neth Lawson, Pillsbury Mills, Inc., Min- 


BRINGS YOU IN TOUCH WITH 


WORLDWIDE RESOURCES 
FOR FEED INGREDIENTS 


FISH MEAL* ANIMAL FEED SUGAR 
BEET PULP * BONEMEAL « VEGETABLE PROTEINS 
BRAN & POLLARDS * ANIMAL PROTEINS 
BREWERS GRAINS 
DICALCIUM PHOSPHATE 


w0d-601 


1460 SOUTH PENN SQUARE, PHILADELPHIA 2, PA., U.S.A. 
TELETYPE PH109 PHONE LOcust 4-5600 


BANGKOK. .HAVANA.. MADRID. MANILA... SEOUL TOKYO... WASHINGTON, D.C. 
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HAROLD A. SWANSON 


neapolis; A. W. Lohry, Kay-Dee Feed 
Co., Sioux City, Iowa; S. J. Meyers, Ar- 
cady Farms Milling Co., Chicago; J. J. 
Wickens, Specialty Food Products Co., 
Plymouth, Mich.; Milton B. Wittig, 
Archer-Daniels-Midland Co., Milwaukee. 

MARCH 3—Carl G. Orsinger, Waterloo 
Mills Co., Waterloo, Iowa. 

MARCH 4—Joe Sinaiko, Iowa Milling Co., 
Cedar Rapids, Iowa. 

MARCH 6 — Jay Dusek, Arcady Farms 
Milling Co., Chicago; J. F. Tomms, C. O. 
Bartlett & Snow Co., Cleveland; Donald 
Winks, Communications Associates, Inc., 
New York City. 

MARCH 7—H. E. Bradt, Sunset Feed & 
Grain Co., Buffalo; John R. Clements, 
Raymond Bag Corp., Middletown, Ohio; 
Richard Furman, J-M Trading Corp., 
Chicago; S. E. Geasey, Solubles, Inc., 
Chicago; Harold A. Swanson, Nopco 
Chemical Co., Harrison, N. J. 

MARCH 8 — Roy H. Gravnik, Meyerink 
Milling Co., Clymer, N. Y.; Frank Rabb, 
Heywood & Rabb, Inc., Chattanooga, 
Tenn. 

MARCH 9—L. M. Brown, R-Way Feed 
Co., Santa Rosa, Calif.; Sam R. Hon- 
egger, Honeggers’ & Co., Forrest, Ill. 

MARCH 11—Harold W. Grassl, Tanvilac 
Co., Des Moines. 

MARCH 13—W. G. Hottensen, W. M. 
Bell Co., Milwaukee; Leo J. Knapp, Cal- 
cium Carbonate Co., Quincy, Ill.; E. H. 
Sather, Blue Ribbon Feeds, New Rich- 
mond, Wis.; C. L. Struven, Twin Supply 
Service, Baltimore. 

MARCH 14—Donald F. Crane, E. J. Crane 
& Sons, Chippewa Falls, Wis.; Clyde H. 
Hendrix, Clinton, Iowa; Lewis B. Stuart, 
Ralston Purina Co., St. Louis. 

MARCH 15—Forest W. Lipscomb, Lips- 
comb Grain & Seed Co., Springfield, 
Mo.; C. Robert Myers, Myers-Sherman 
Co., Streator, Ill.; Floyd M. Wilson, La- 


mar, Colo. 
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MARCH 16 — Willard D. Cunningham, 
Cereal By-Products Co., Chicago. 

MARCH 17—Joseph Bozis, International 
Minerals €& Chemical Corp., Chicago; 
G. H. Christian, Chase Bag Co., Minne- 
apolis; Joseph F. Heinzen, Farmers Co- 
operative Exchange, Marshfield, Wis.; 
Carl B. Melander, Pittsburgh Plate Glass 
Co., Milwaukee; John W. Miller, Bryant 
Engineering Co., Port Huron, Mich. 

MARCH 18—George F. Barrett, Chicago 
Feed Ingredient Co., Chicago Heights, 
Ill.; Wan D. Hodges, Russell-Miller Mill- 
ing Co., East St. Louis, Ill. 

MARCH 19—Louis Y. Horton, Mallinck- 
rodt Chemical Works, St. Louis; E. K. 
Ludington Jr., Chase Bag Co., New York 
City; Karl H. Nagel, Herman Nagel Co., 
Chicago. 

MARCH 20—John C. Adourian, Buffalo 
Feed & Supply Co., Inc., Buffalo. 

MARCH 21—Jerald Denbo, Albers Milling 
Co., Los Angeles; Ernest I. Sargent, Sar- 
gent & Co., Des Moines. 

MARCH 22—George A. Spencer, Oakes 
Mfg. Co., Inc., Tipton, Ind. 

MARCH 23 — Harry Hunter, Milwaukee; 
Gladwin A. Read, Gladwin Read Co., 
Evanston, IIl. 

MARCH 24—Stanley L. DeSmidt, Penick 
& Ford, Ltd., Cedar Rapids, Iowa; How- 
ard F. Roderick, International Minerals 
& Chemical Corp., Chicago; C. W. Sie- 
vert, C. W. Sievert & Associates, Chica- 
go; P. L. Ullmann, Chase Bag Co., Kan- 
sas City; Harwood N. Vredenburg, Mun- 
cy Mill Machinery Co., Muncy, Pa. 

MARCH 25 — James W. Brooks, Pabst 
Brewing Co., Milwaukee; Harry R. Cald- 
well, Archer-Daniels-Midland Co., Min- 
neapolis; R. E. Green, Standard Brands, 
Inc., New York City; A. H. Nunn, Chase 
Bag Co., New York City; John R. Stuart, 
Reliance Feed Co., Minneapolis. 

MARCH 26 — Harry F. Franke, Franke 
Grain Co., Milwaukee; Jerry Sotola, Ar- 
mour & Co., Chicago. 

MARCH 27 — J. S. Morris, Hardeman- 
King Co., Amarillo, Tex. 

MARCH 28 — Paul W. Mattson, Morton 
Salt Co., Chicago; H. Marshall Soars Jr., 
Sprout, Waldron & Co., Inc., Muncy, Pa. 

MARCH 30 — Eugene G. Berry, B. F. 
Gump Co., Chicago; John H. Gillen, 
Pittsburgh Plate Glass Co., Pittsburgh, 
Pa. 

MARCH 31—Earl J. Brubaker, Borden Co., 
New York City; Fred J. McCann, Jersee 
Co., Minneapolis. 


McCabe Names Mayhall 
Star-Hi Division Head 


The McCabe Co. has appointed James V. 
Mayhall general manager of its newly-or- 
ganized Star-Hi feeds division. Ben C. Mc- 
Cabe, president of the Minneapolis firm, 
said the division was formed to serve feed 
merchants in Minnesota, Montana, and the 
Dakotas. 

Mr. Mayhall was general manager for 
Dover (Ohio) Milling Co. at the time of 
his new appointment. He was vice president 
of production and sales for Union National 
Mill, Springfield, Ohio, before joining Do- 
ver Milling five years ago. 
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WANT EXTRA SALES AND PROFITS? .. . SELL 


for over 30 YEARS I’ve been 
happy with steady profits by selling 


NATIONAL 


No-Mitk 
CALF FOODS 


CHESS 


NATIONE 


Dealers who have sold National No-Milk Calf 
Food for decades (many for over 30 years, some 
for over 40 years) know that dairymen demand— 
and get—results feeding National No-Milk. Time 
and time again dealers tell us their customers 
raise better calves at lower cost .. . refuse to take 
any substitute . . . and they’re happy over the 
steady profits they get from National. No matter 
what brand you now sell, you can add or switch 
to National No-Milk with complete confidence. 
Get the facts. You'll be glad you did! 


NATIONAL DOG FOOD 
(Canned or Packaged) 


Here’s a way to bring in extra sales 
volume! National Dog Food comes in 
cans (chicken by-products; 18% protein); 


packages of meal, or pellets. Write for 


full information today! 


NATIONAL FOOD 


D DU 


Since 1885 
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TRACE MINERALS 


for feed concentrates 


COBALT CARBONATE 
COBALT SULFATE 
COBALT SULFATE 
MONOHYDRATE 
COPPER CARBONATE 
COPPER HYDRATE 
COPPER SULFATE 


IRON OXIDE 
IRON SULFATE 
MAGNESIUM SULFATE 
MANGANESE CARBONATE 
MANGANESE SULFATE 
ZINC CARBONATE 

ZINC SULFATE 


Uniformity and good quality are characteristics 
of all Harshaw Trace Mineral Compounds. These de- 
pendable necessities enable you to maintain the correct 
percentages of essential elements in your concentrates 
and furnish a complete mineral supplement to the feed 
industry. Let Harshaw supply your requirements from 
convenient stock locations. 


SEND FOR YOUR COPY OF 
“Functions and Requirements of Cobalt Livestock Rations” 


ue HARSHAW CHEMICAL co. 


1945 East 97th Street, Cleveland 6, Ohio 


CHICAGO CINCINNATI CLEVELAND DETROIT 
LOS ANGELES NEW YORK PHILADELPHIA 


HOUSTON 
PITTSBURGH 
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Sprout - Waldron Holds a 
General Sales Meet 


Here are the district sales representatives 
from the United States, Canada, and Latin 
America who attended a general sales con- 
ference, held Jan. 13-19 by Sprout, Wald- 
ron & Co., Inc., Muncy, Pa. The seven-day 
meet was held at a lodge in the Pocono 
mountains of Pennsylvania. 

Those attending included personnel from 
Strong-Scott, Ltd., a Canadian affiliate of 
Sprout-Waldron. Speakers included Presi- 
dent H. M. Soars and Vice President Har- 
old J. Alsted. Frank Allen, territorial sales 
director, served as meeting chairman. 

From the left are, first row, Emery Metz- 
ger, K. Habeck, L. E. Thompson, J. K. 
Rutherford, Messrs. Allen and Alsted, J. M. 
Spangler, D. E. Smyth, B. C. Lee, and 
R. D. Waldron. Second row, R. M. Cox, 
R. D. Whitcomb, T. L. Gunn, O. G. Mor- 
gan, H. C. Lee, A. W. Bolay, A. P. Moore, 
E. E. Garnsey, Arlo Eade, and G. E. 
Stiffler. 

Third row, Rex Wagner, W. H. Mehaf- 
fey, B. Harris, R. W. Maddock, V. S. 
Behan, C. W. Johnson, R. L. Hubbard, 
P. B. Kinzer, J. W. Dickinson, G. Shipman, 
and M. L. Skinner. Fourth row, John Mees, 
Bruce Brown, Donn Doerr, Erskin Good, 
R. Gailbraith, J. J. Woods, and W. H. 
Holtzman. 

From Canada were Messrs. Eade, Me- 
haffey, Harris, Maddock, Shipman, and 
Gailbraith. Mr. Kinzer is from Mexico City. 


Study Roundworm Control 
In 10 Western States 


Scientists in 10 western states and Hawaii 
are cooperating in investigations of intesti- 
nal roundworms in cattle. The University 
of Wyoming explained that present con- 
trols for roundworms are not fully  satis- 
factory. 

Current controls involve drenching cattle 
with copper sulfate or phenothiazine. Re- 
searchers to date have found 15 kinds of 
intestinal roundworms in Wyoming cattle. 
Infected cattle may fail to gain weight and 
show ‘feneral unthriftiness, although death 
is rare. 

Cattle pick up newly-formed or immature 
roundworms from feed, the school reported. 
The worms later develop in the animal, 
producing setbacks and unthriftiness. 
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Uebeles Complete 
Hectic Half-Century 


A cumulative 75 years of service to 
Wisconsin dairy farmers is being ob- 
served this year by the Uebele family’s 
Burlington Feed Co., which has plants 
at Burlington and Zenda in the ex- 
treme southern section of the Badger 
state. The firm was founded by Wal- 
ter Uebele Sr., its president, in 1907 
and the Zenda operation was estab- 
lished 25 years later, 

Thus, Mr. Uebele and his sons, 
Walt Jr. and Alfred, can show a com- 
bined total of three-quarters of a cen- 
tury in the feed business. The trade 
was a great deal different back in 1907 
when Mr. Uebele Sr. launched Bur- 
lington Feed Co. 

“T was born on a farm near Burling: 
ton,” he recalled. “Then I moved 30 
miles north to Menomonee Falls, near 
Milwaukee, and took a job clerking in 
a grocery store. In 1907, with my life 
savings of $750 and some borrowed 
money I opened up my own feed store 
here in Burlington. 

“I paid myself a salary of $60 a 
month. My first employe earned $7.50 
for a 60-hour week, and that was by 
no means the lowest pay in Burling- 
ton,” Mr. Uebele continued. 

“A new brick house cost me only 
$15 a month rent. And my inventory 
in those days included a good business 
in groceries, flour, bran, and wood. 


By BRUCE W. SMITH 
The Feed Bag Photos 


Later on, we added coal and sold a lot 
of it.” 

Walter Uebele’s feed mill is the 
oldest retail business in busy Burling 
ton still operated by its original found- 
er. The thriving southeastern Wiscon- 
sin city of 7,000 is best known to the 
feed industry as the home of Murphy 
Products Co, It is situated 40 miles 
southwest of Milwaukee. 

During World War I, Mr. Uebele 
Sr. served as a war food administrator 
in Racine county. This brought end- 
less headaches but the feed and gro- 
cery man did a capable job. However, 
he sometimes felt mighty frustrated at 
the red tape involved, he admits. 

Mr. Uebele Sr. discontinued his 
grocery department in 1941. “I had 
enough headaches during World War 
I with edibles,” he remarked. 


HEART of the thriving southern 
Wisconsin feed operation is the 
newly-expanded mill at Burlington. 
Production capacity recently was 
doubled through the addition 


of new equipment. 


GRAIN-FEED SEE 


Near the end of the first World 
War, Walter Uebele moved his fledg- 
ling feed outlet to its present site, 
which is serviced by the Milwaukee 
Road and Soo Line railroads. Then in 
1919 he took a dramatic step when he 
purchased one of the first Model T’s 
driven in Burlington. 

Ful-O-Pep is the major feed fran- 
chise handled by Burlington Feed Co. 
today. The company’s contacts with 
Quaker Oats Co., which produces Ful- 
O-Pep rations, dates all the way back 
to 1910 when Mr. Uebele first worked 
with the Chicago firm. 

“Frank Perrine was my first contact 
at Quaker,” Mr, Uebele recalled. “I 
believe he is still active with the con- 
cern.” 

In the 1920’s, Walter Uebele pro- 
moted his business through the medi- 
um of the Burlington Eye-Opener, a 
miniature newspaper which he mailed 
out every month. He recalls that cer- 
tain issues were mailed with copies of 
the then-new magazine The Feed Bag. - 
One of Mr. Uebele’s early contacts 
during this period was with Gerald 
Stutz, secretary of National Food Co., 
Fond du Lac, Wis. 

“Jerry wanted to be a good sales- 
man,” Mr. Uebele reminisced. “He 
used to ask for tips on making a good 
sales presentation and is just as con- 
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REPORT TO THE FEED INDUSTRY 


“I never had daily gains like 
these heifers gave me’”’ 


53 heifers average 2% lbs. daily gain 
for 225 days—although on full feed 
only 75 days. Cost of gain only 15¢ 
per lb. over all, 19¢ while on full. feed. 


by Eugene S. Hahnel 


Leslie Larson, who farms 600 acres near 
Erwin, South Dakota, likes to feed 150 head 
of cattle a year. Usually, about two-thirds 
of them are heifers. 


During the 1955-56 feeding season, Larson 
ran 53 heifers on stalks and stubble plus 3 to 
4 pounds of grain (per head per day) from 
November 1 to mid-December. From then 
until April 1, they were in drylot getting the 
same amount of grain and all the silage and 
alfalfa-brome hay they would eat. 


Starting April 1, they went on full feed of 
ground ear corn, cracked shelled corn, 
alfalfa-brome hay, and ‘Stilbosol’-fortified 
supplement. Larson says that his heifers 


gained well over 3 pounds day while 
on full feed. 


‘*...Just quieted down and put on beef” 
“T never have had cattle go to market with 
the finish these heifers carried, especially on 
the amount of feed they took in,” Mr. 
Larson declared. “‘Feeding supplement with 
‘Stilbosol’ sure made my grain go farther. 
I never had daily gains like these heifers 
gave me. They just quieted down and 
put on beef.” 


Larson, whose story will be read by cattle feeders 
all over the country in Lilly advertisements carried 

by 20 farm magazines, sums up his opinions about} 
‘Stilbosol’-fortified supplements in this manner: “My 
experience with ‘Stilbosol’ over the past two years has 
been one of cheaper gains, and more gains per day.” 


Larson shows his ‘Stilbosol’-fortified ration to D, E. 
Shanks (right), his feed manufacturer's representa- 
tive. “I do business with my feed manufacturer 
because | know they have a quality product, and 
that they'll have new feeding advances in their 
feed,” summarized Mr. Larson. 


Lilly products 
for the feed industry 


PROCAINE-PENICILLIN-G 
CALCIUM PANTOTHENATE 
VITAMIN 
‘STILBOSOL’ 


‘Stilbosol’ is sold 
only to the feed 
manufacturing industry 


(Diethylstilbestrol Premix, Lilly) 


‘Stilbosol’ Is Eli Lilly and Company's trademark for Diethyl, 
stilbestrol Premix which is manufactured and sold under 
exclusive license granted by lowa State College Research 
Foundation, Inc., under its U. S. Patent No. 2751303. 


ELI LILLY AND COMPANY + AGRICULTURAL PRODUCTS DIVISION + INDIANAPOLIS 6, INDIANA 
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scientious today on such matters as he 
was then.” (At the time, Mr. Stutz 
was with La Budde Feed & Grain Co., 
Milwaukee.) 

Mrs. Walter Uebele Sr. died in 
1921. That was about the time Walter 
Jr. began helping out after school in 
the mill. In 1926, Mr. Uebele Jr. be- 
came a full-time member of the staff. 

Al Uebele served in the air force 
during World War II and came to 
Burlington Feed Co. after a year at 
the University of Wisconsin college 
of agriculture. He has now been with 
the firm for 11 years. Al is treasurer 
of the company, Walt Jr. is vice presi- 
dent, Walt Sr. is president, and A. O. 
(Buzz) Wagner is secretary. Mr. 
Wagner has been a key man in the 
Uebele operation for 20 years. 

Altogether, Burlington Feed Co. em- 
ploys 15 men and one woman. Four of 
the 16 are mill hands and Carl Robers, 
a 20-year veteran, is a full-time field 
salesman. The firm also has two other 
field men, who function in sales, 
grain buying, and service. The trio has 
a farm background and each has at- 
tended specialized training schools. 

“Our delivery business is substan- 
tial,’ Walter Uebele Jr. reported. 
“We operate six trucks out of Burling- 
ton on a regular route basis. Each cus- 
tomer is reached once a week. Our 
system involves seven different routes 
and we deliver five days a week. 


“We assess a handling charge on 
deliveries less than five tons, for spe- 
cial deliveries. If customers utilize our 
regular route plan, there is no delivery 
charge,” Mr. Uebele continued. 

Burlington Feed Co. covers a radius 
of approximately 30 miles from its 
main plant. The trading area ranges 
southward from Delavan and Wind 
Lake in Wisconsin as far as Antioch 
in northern Illinois. The entire area is 
located within the greater Chicago 
grade A milkshed. 

Burlington Feed has been in the 
bulk feed business for the past two 
years. As farmers install more bulk 
storage bins, an expansion is likely, 
according to Mr. Uebele Jr. Dump- 
type trucks are used for bulk de- 
liveries. 

Dairy feeds account for a resound- 
ing 70 per cent of the volume at Bur- 
lington Feed Co. Hog feeds make up 
some 20 per cent of the feed output 
and. poultry feeds the remaining 10 
per cent. Popular specialty feeds in- 
clude pet rations, wild bird items, calf 
food, and mineral products. 
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WALTER UEBELE SR. 
This is year No. 51. 


The full-line brand at Burlington 
Feed Co. is Ful‘O-Pep. One or more 
items in the following lines also are 
carried: National, Vitality, Ryde, Mur- 
phy’s, and Albers, : 

Quality ingredients are the rule and 
never the exception in the Uebeles’ 
own Our Burlington brand feeds. Half 
of the total feed volume is made up of 
Our Burlington rations and custom 
mixes. Seventy per cent of the custom 
mix volume is in dairy feeds. 

Among the ingredients used at Bur- 
lington are those made by Van Camp, 
Pfizer, Standard Brands, and Silmo 
Chemical. In the salesroom, popular 
brands include Dr. Salsbury’s, Lederle, 
Hess & Clark, Morton Salt, Peebles, 
and major dog foods. 


WALTER UEBELE JR. 


Association enrichment. 


To produce its popular Our Bur- 
lington feeds, Burlington Feed Co. 
utilizes the following equipment: 


Sprout-Waldron attrition mill 

Sprout-Waldron molasses mixer 

Three Sprout-Waldron mixers, two 
2-ton and one 1!4-ton 

Two Allied Industries mixers, 3-ton 

Anglo-American molasses mixer 

Hughes hammer mill, 100-horse- 
power 

Eureka corn cutter 

Roskamp crimper 

Crippen cleaner 

Grist-O-Meter 

Universal moisture tester 


Ned Murray helped the firm design 
the addition to its plant which was 
completed late in 1956. The addition 
enables farmers to unload. their grain 
and pick up their feed in a totally-en- 
closed drive-through. 


“We now mix molasses right in our 
three-ton mixers,” Walt Uebele Jr. ex- 
plained. “We utilize a spray nozzle at 
the top of the mixer to accomplish 
this. 

“Another innovation which is prov- 
ing itself is the Grist-O-Meter. This 
convinces farmers that grinding is not 
a cheap operation for us and it also 
shows them the dollar advantages of 
using coarser grinds where feasible.” 

Burlington’s Anglo-American mo- 
lasses unit has an interesting history. 
Mr. Uebele Sr. reported it to be the 
first one sold in Wisconsin. He noted 
that the unit’s inventor made the in- 
stallation and then convinced him that 
it would be economical to uses molas- 
ses instead of anti-freeze in his Model 
T’s cooling system in the winter. Mr. 
Uebele made the experiment and re- 
calls that it worked out entirely satis- 
factorily. 

Storage at Burlington is ample for 
25,000 bushels of grain and 100 tons 
of molasses, the latter a key ingredient 
in the Uebeles’ dairy feeds. Once the 
St. Lawrence seaway is completed, Mr. 
Uebele Jr. envisions material changes 
in the availability and price of molas- 
ses to his company. He feels it will 
speed the use of molasses and prob- 
ably also will enable midwestern feed 
men to use citrus pulp, peanut meal, 
and other products from the South 
whose prices have been prohibitive be- 
cause of rail tariffs. 

Burlington Feed Co. also may be 
able to utilize the seaway in shipping. 
In 1956, the firm shipped 150 cars of 
corn. 

When the ingredients and supple- 
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BURLINGTON FEED CO. 


BURLINGTON, WISCONSIN 


Manufacturer of Our Burlington feed 


Recollections of President Walter VUebele Sr.'s 
first days in his 50-year-old feed business 
provide a colorful introduction to this successful 


Wisconsin firm. 


contributions to the firm, which now boasts a new 
section to its mill that has doubled capacity. 


Both Uebele Sr. and Walter Jr. are past 
presidents of the Central association. The VUebeles 
have more than 500 acres of farm land. 


| 
| 
| 
| 
| 
| Sons Walt Jr. 
| 
| 
| 
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THE FEED BAG 


ments are blended to make Our Bur- 
lington feeds, the resulting products 
go out in 100-pound burlap and dress 
print textile bags. The latter are still 
extremely popular in the Burlington 
area, 

“Our new mill section has doubled 
our capacity,” Walt Jr. explained. 
“With our line of mixers, we can now 
keep our grinder going almost contin- 
ually with hardly any lost time. Our 
especially busy time of the month runs 
from the 18th on through the 10th. 
This is the period when farmers are 
receiving their milk checks.” 

The Uebeles keep farm children out 
of the mill proper by giving them can- 
dy suckers to enjoy in the salesroom. 
It’s a popular practice with the kids 
and cuts down the risk of injury which 
might occur in the mill. 

Burlington Feed Co. is open for 
business from eight to five on a six- 
day basis. Thirty-day credit is the rule 


THIRTY-FIVE years 
ago, the showroom 
of Burlington Feed 
Co. looked like 
this. Proprietor 
Walter Uebele Sr. 
is visible in 
shirtsleeves at the 
right. Note the 
clerk's dated dress 
and hair styling. 


| 
| 
| 
| 
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and Alfred are cited for their | 
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Feed-Dex 


FEBRUARY, 1957 


and some accounts have been active 
for the whole span of the firm’s opera’ 
tion at Burlington, 50 years. 

A highly-efficient modern book- 
keeping machine posts and tabulates 
every customer's account and renders 
daily totals. This piece of equipment 
has saved employe time and speeded 
efficiency, according to Secretary Buzz 
Wagner. 

In the modern 40 by 80-foot and 
30 by 60-foot warehouses and in the 
mill, modern equipment is designed to 
save steps and increase output. A Win- 
sted bale breaker and hay chopper is 
a recent addition to the equipment 
lineup. 

Specialty feeds play important roles 
at Burlington Feed. Dog food moves 
in large quantity to farmers who board 
hunting dogs for Milwaukee sports- 
men. And wild bird feed sales in the 
city of Burlington run to 600 pounds 
a week in the winter. 


Mounted above the counter in 
the Burlington salesroom is a collec- 
tion (see cut) of historical implements 
and other things agricultural. Walter 
Jr. assembled them and they include 
an ox chain and yoke dating back to 
1839, another oxen yoke from 1842, a 
vintage 1850 threshing flail, and a 
corn planter used in 1874. For humor, 
there’s a barley fork labeled as a “cow 
poke” and a flat iron identified as 
“not used by Washington.” 

The Uebeles and Mr. Wagner are 
key members of the local community. 
Their club affiliations include Rotary, 
Kiwanis, the Masons (Walt Jr.), the 
Chamber of Commerce, and the 
Knights of Columbus (Mr. Wagner). 
On a broader scale, they are active 
members and boosters of the Central 
Retail Feed association. 

Both Walter Uebele Sr. and Walter 
Jr. are past presidents of the group. 
Walter Sr. was one of its founders and 
was president in 1930-31. His son 
headed the association in 1952-53. 

Walter Jr. explained his feelings to- 
ward his association service in this 
way: 

“There is no doubt but that trade 
organizations are of great help to us 
in our business. How else could we be 
represented in the state capital and in 
Washington for only $2 a month? 
But beyond that, I have found that 
my year as Central president helped 
me meet people I might not otherwise 
have known. 

“Walter Berger is a good example. 
He would still be just a name and a 
title to me if I hadn’t got to visit with 
him personally. And there are plenty 
of others. I feel that my life definitely 
was enriched by the year I spent as 
the association’s president.” 

Walter Jr. and his wife long have 
backed 4-H club projects, especially 
when son Walter III and daughter 
were in the group. Altogether, the 
Uebeles have raised prize sheep for 10 
years, the result of young Walt’s hav- 
ing started with them as a 4-H project. 

Among their prizes have been grand 
champion ewe and reserve champion 
ram at the Wisconsin State fair. 

Now Walter III is a senior at the 
University of Wisconsin, an agricul- 
ture major, and June is a home eco- 
nomics sophomore. After air force 
service, Walt III plans to be active in 
Burlington Feed Co. 

Between them, Alfred, Walter Sr., 
and Walt Uebele Jr. own over 500 
acres of farm land. Walter Sr. rents 
his farm, while Al has 140 acres in 
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BOOST EARLY GAINS 227% 


Now, your feeds can give baby pigs an extra-fast 
start this spring. Feeding results with thousands 
of pigs show that feeds containing Vigofac—the 
new extra-growth discovery—give up to 22% 
faster, early gains. 

Vigofac helps your growing and finishing feeds 
perform even better, too. Fed all the way to 


EXTRA GROWTH FROM WEANING TO MARKET 


Terramycin® 


same ration plus Further 
Terramycin, no Vigofac | gains with 
Vigofac 


same ration plus ie 
Terramycin and Vigofac 


| ae 


Vigofac gives your customer extra gains at low cost. 
@TERRAMYCIN BRAND OF OXYTETRACYCLINE 


market, Vigofac produces up to 25 lbs. more pork 
per hog or saves your customers up to 50 lbs. of 
feed, cutting time to market by 2-3 weeks. Vigofac 
has produced 8-week pigs weighing 60 lbs. 

Vigofac produces equally good results in pig, 
turkey and calf starting and growing feeds. 

Get the full story on how Vigofac can help you 
produce an even better pig starter and supple- 
ment—and, save on ingredient costs at the same 
time! Call your Pfizer representative. 


Chas. Pfizer & Co., Inc. 
Brooklyn 6, N.Y. 
6460 W. Cortland St., Chicago 35 
7600 Ambassador Row, Dallas 7 
1151 Chattahoochee Ave., N.W., Atlanta 2 
1500 16th St., San Francisco 3 


TRACE MARK 


On your feeds— 

hat weight will pigs 
FEEDS WITH VIGOFAC 
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& Burlington Feed Co. 


MA JGIN BROS 
BURLINGT ON WISCENSIN 


PLEASE RETURN STUBS WITH YOUR REMITTANCE 
9S) TON QUA 16% DAIRY FEED 58.00 
1 TON QUR BULKY W@ FEE 60.00 
500 EQG MASH 4.20) 21.00 
500 QR SORATCH FEED 3.75 18.75 197.75 
TON BORN LIME 975 
BRAN 2 17.40 
BREWERS GRAIN 9.90 
PO 1480 
0 SOYBEAN MEAL 7.10 
17S MOLASSES 700 
100 SKIM WILK 1890 237.70 
BURLINGTON FEED COMPANY "BALANCE DUE 
(BURLINGTON WISCONSIN: 


TYPICAL of the transactions 
recorded on Burlington Feed's 
modern bookkeeping machine 
is this itemized statement. 
Daily totals enable. the Uebeles 
to keep close tab on their 

sales volume. 


cash grain and Walter Jr. raises sheep 
on his 58 acres. 

So the farm backround is evident as 
the Burlington Feed Co. owners deal 
with their farmer customers. Their 
hand-addressed direct mail pieces go 
to 1,500 farmers on a regular basis. 
In, addition, a spring mailing of 10,000 
pietes blankets the boxholders on ru- 
ral routes around Burlington and near- 


HIGH above the sales counter at 
Burlington Feed Co. is a collection 
of agricultural implements assembled 
by Walt Uebele Jr. Included are 
threshing devices, a barley fork, 


and oxen horns. 


Daffin Midwest Meeting 


Attracts 100 Owners 


Approximately 100 owners of Daffin mo- 
bile feed units attended a seminar conduct- 
ed by Daffin Mfg. Co., Lancaster, Pa., at 
the Loraine hotel, Madison, Wis., recently. 
The meeting was called as a_ refresher 
course on Daffin operations. 

Alvin Kleinvehn, Wisconsin representa- 
tive for Daffin, presided at the session. 
Among the speakers from the home office 
were Dale Barbour, who is in charge of 
service, and George Sprackling, western 
sales manager and secretary of the firm. 

Mr. Barbour went over some of the prob- 
lems of service and said he was happy to 
report that calls from the field because of 
mechanical failures are becoming fewer de- 
spite the fact that more machines are now 
being used. 


by towns. 

As an annual gift for its regular 
patrons, the company distributes a 
popular farm tax and income record 
book. In addition, to celebrate the 
golden anniversary at Burlington, 
“checks” are being distributed, each 
good for $2.50 on a custom grinding 
job. 

Quaker Oats, the company’s for- 
mula feed supplier, runs a weekly ad- 
vertisement in the Burlington Stand- 
ard-Democrat over the Burlington 
Feed Co. signature. 

At Zenda, Wis., a modern mill 


serves farmers in its immediate at'ea 


and in adjoining northern Illinois. The 
plant at Zenda was modernized half a 
dozen years ago, Four men are on the 
staff there, headed by Manager Leslie 
Burns. 


The Central Retail Feed association 
seal of integrity appears on all materi- 
al mailed by Burlington Feed Co., in- 
cluding checks, statements, and all ad- 


’ vertising. Solidly rooted in its prog- 
ressive, prosperous community, Bur- 


lington Feed Co. is now working on 


its second half-century of service to 
dairymen and other livestock pro- 


ducers in southern Wisconsin. 


Mr. Sprackling reported that his firm is 
vitally interested in all feed industry prob- 
lems including improved feeding methods 
and cooperation with 4-H groups, universi- 
ties, and organizations. He predicted that 
in two years all farmers will be keeping ade- 
quate records mainly because they will find 
it necessary because of tax matters. 

According to Mr. Sprackling, the feed 
business has increased one-third in the last 
10 to 12 years and yet the labor force has 
increased by only one per cent. This is 
possible because of more efficient machin- 
ery, he maintained. 

He listed the pitfalls of mobile mill oper- 
ation as poor operators, poor organization 
and nutrition, low prices and production, 
and poor record keeping. Mr. Sprackling 
emphasized the need of a daily route 
schedule in order to operate at a profit. 

Others who spoke included Dr. Henry 
Bakken, professor of agricultural economics 
at the University of Wisconsin, and Al 
Vandervoort of Industrial Molasses Corp., 
Minneapolis. Mr. Vandervoort reviewed 
the molasses supply situation and said that 
it did not appear that it could become 
much better until at least the fall of 1957. 
He indicated that prices have risen because 
of low production and the fact that Great 
Britain has stepped into the bidding for 
Cuban supplies. In addition, a lack of 
tankers because of the Suez canal problem 
has made for poor shipping facilities. - 

Lloyd Wolf, Daffin midwestern repre- 
sentative, and Eldon H. Roesler, business 
manager of The Feed Bag, Milwaukee, also 
spoke briefly. — E.H.R. 


Feed Tech Awards First 
Two: Master’s Degrees 


Recipients of the first master’s degrees 
ever to be awarded in feed technology are 
Clarence R. Creger and Harold P. Poe. 
They received their degrees during mid- 
winter commencement exercises held last 
month at Kansas State College. 

Mr. Creger, who received his bachelor’s 
degree from Feed Tech in January, 1956, 
plans further graduate work at Cornell Uni- 
versity. Mr. Poe received his degree in 
animal husbandry at Kansas State in 1954. 


Sales Up $40 Million in 
Lilly 1956 Estimates 


Consolidated net sales of Eli Lilly & Co. 
for 1956 jumped 40 million dollars from 
the previous 1955 record to nearly 182 mil- 
lion dollars, according to estimates released 
by President Eugene N. Beesley. Sales were 
divided evenly over the four quarters. 

The Indianapolis firm is expected to 
show a consolidated net income after taxes 
for last year of roughly 30 million dollars, 
equal to approximately $3.85 per common 
share. Earnings in 1955 averaged $2.12 per 
common share. 


@ LEONARD ERDAHL, Cresco, Iowa, 
has been franchised by Honeggers’ & Co. 
at his Erdahl’s Hatchery. 


@ ISCO GRAIN CO., Morrill, Kan., has 
installed a new Blue Streak hammer mill 
and 1Y-ton mixer. 
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Swearingen Is Treasurer 


Of Honeggers’ & Co. 


Ralph Swearingen has been appointed 
treasurer of Honeggers’ & Co., Inc., Fair- 
bury, Ill. New controller for the firm is 
Robert B. Concannon, whose appointment 
was effective Feb. 1. 

The Big H feed firm reported a 10,000- 
ton increase in total feed tonnage for 1956 


Ralph Swearingen 


Bob Concannon 


from a year earlier. Equipment sales jumped 
30 per cent, Honeggers’ said, and farm 
building sales exceeded any previous year’s 
sales by $160,000. 

Mr. Swearingen was secretary-treasurer of 
a Rockford, Ill., automotive parts manufac- 
turing company prior to joining Hon- 
eggers’. Mr. Concannon previously was con- 
troller and treasurer of a Davenport, Iowa, 
finance company. 

Honeggers’ said that 129 hatcheries 
throughout the nation are receiving breed- 
ing stock from it. The firm estimated it will 
sell 15 million chicks in 19577. 


Report Aureomycin Cuts. 


Incidence of Red Nose 


Daily feedings of 75 milligrams Aureo- 
mycin per head reduced the number of 
feeder heifers requiring treatment for red 
nose disease, rhinotracheitis, by 59.4 per 
cent, according to Dr. Lawrence W. Price 
of American Cyanamid Co. 

Dr. Price said 45 out of 293 animals re- 
ceiving the antibiotic required treatment for 
red nose in a 125-day trial. Of 293 control 
animals, 111 had to be treated, he said. 

Aureomycin reduced need for treatment 
of foot rot in another trial involving 1,365 
cattle, Dr. Price reported. Two cases of foot 
rot were recorded among 684 steers receiv- 
ing Aureomycin and 172 cases among 681 
controls. 


Kentucky Red Wheat Is 
Officially Called Todd 


A_ new high- yielding soft red winter 
wheat officially has been named Todd by 
the Kentucky agricultural experiment sta- 
tion. Verne Finkner, small grains specialist, 
said Todd has good winter hardiness, is 
stiff-strawed, is a mid-season wheat, and is 
medium in height. 

Other characteristics of Todd include 
resistance to Hessian fly, loose smut, soil- 
borne mosaic, and powdery mildew. The 
variety has some resistance to leaf and stem 
rust, 
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SUPERIOR], 


|BALER-TWINE 


Tacates 
am 


TOP QUALITY! Only Grade “A” Sisal, 
grown under ideal conditions in Yucatan, 
Mexico. Fibres combed 8 times to as- 
sure uniform length, strongly woven, 
“‘sheared”’ to eliminate tow-burr and 
treated to repel moisture, insects, rodents. 
Unwinds without twisting or collapsing. 
Baler twine is knotless. 

NO HANDLING HEADACHES WITH 
J-MTC! Tremendous production...prompt 
order handling . . . fast shipment insure 
delivery of J-MTC twine to meet sales 
demand. Combination shipments easily 


1 W. Jackson, Chicago 4, 


WAbash 2-2065 


made. Cylinders bagged in waterproof 
Kraft paper, securely bound—6 cylinders 
to 50-lb. bale of binder twine: 2 balls to 
40-lb. baler twine bale. 

LIBERAL PROFIT MARGINS assured by 
J-MTC mass production economies passed 
on to you. J-MTC twines are no-work 
items that sell themselves. Check our 
prices today and order NOW for prompt 
or later shipment. 


Since 1918, we have built our 
reputation on top quality 
blackstrap feeding 
molasses and service-plus. 

Today, more than ever 
before ... with 
strategically-located 
distributing terminals 
from the Gulf to 
Canada, from coast to 
coast... we can offer 
the utmost in prompt 
delivery and shipping 
economy. Phone, 
wire or write us for 
delivered prices in 
tank trucks or 

tank cars. 


> 


You'll make 
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-\ = Binder & Baler TWINE 
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J-M TRADING CORP. | 
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4 Executive Offices: ORELAND, PA., Phone: Livingston 8-5900 (PHILA. ) 
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er Bryant hammer mill. which was built in 1878. 


Farmers Elevator Exchange of Wapello, Oregon history lovers are seeking to raise 
Iowa, has purchased a new 140-horsepow- funds to preserve a mill near Woodland 


When This Happens.. . 


% Designed For Fast Loading and 
Unloading Without Bridging 


% Thorough Uniform Mixing 
* Dust-Tight Positive Bagger 


Special agitating arms prevent bridging and assures 
quick, clean emptying of mix. Easy to install and 
operate with present equipment. Loads top or bottom 
—clean, fast ...no waste. ‘‘Flinger’’ at top of con- 
veyor tube thoroughly distributes ingredients—cuts 
mixing time. Bagger has positive, non-jamming cut- 
off valve, operating in a dust-tight housing. Ball 
bearing equipped screw conveyor is “‘balanced’’ for 
quiet, smooth operation. Motor mounted as desired. 
All-steel, electric welded construction throughout. 
Available in 3 capacities: 2000, 3000 and 4000 lbs. 


NATIONWIDE SALES AND SERVICE 
Write for Literature and Name of Nearest Distributor 


MYERS-SHERMAN COMPANY 


2042 S. ILLINOIS STREET © STREATOR, ILLINOIS 
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Tarheel Feed Men Elect 
New Officers for 1957 


New officers of the North Carolina Feed 
Manufacturers association were elected at 
the 1956 animal nutrition conference, held 
at North Carolina State College. 

From the left are W. D. Edwards, 
Rutherfordton, outgoing president; Louis 
Maxwell, Goldsboro Milling Co., Golds- 
boro, vice president; and A. W. Koon, 
Spartan Grain & Mill Co., Spartanburg, 
S. C., secretary. 

Robert Davis, High Point, director; and 
C. W. Tilson, Durham, director. 


Kentucky Work Promising 
With Creeping Alfalfa 


Promising results have been obtained in 
early work at the Kentucky experiment sta- 
tion to produce a vigorous creeping variety 
of alfalfa suitable for grazing. Crosses be- 
tween Canadian and Kentucky alfalfas will 
be field tested this year. 

Norman Taylor, Kentucky crop breeder, 
said that strongly creeping-rooted alfalfas 
have been developed by Canadians from 
crosses of yellow with blue-flowered vari- 
eties. Most alfalfas used in Kentucky are 
stand-up types for hay purposes. 


Chickasha Cotton Oil Is 
Building Feed Mill 


Construction of a new formula feed plant 
for its Save Way division has been an- 
nounced by Chickasha (Okla.) Cotton Oil 
Co. The new mill will serve the Southwest. 

Three new executives have been named 


_ for the Save Way division. They are Shan- 


non Hefley, new sales manager; Henry 
Jones, director of research and nutrition; 
and Norman Duke, feed merchandising 
manager. 

New sales representatives are Wayne A. 
Warthen, Tom R. Lindley, and Hugh Click, 
serving in Oklahoma, and Jim Bryan and 
W. C. Pursifull, representing Save Way in 
Texas. 


Stilbestrol Implants Up 
Beef Gain 35 Per Cent 


Stilbestrol ear implants upped gains by 
35 per cent in Hereford steers at the Ken- 
tucky agricultural experiment station. Four 
groups of six steers each were tested. Ani- 
mal Husbandryman Al Parsons reported the 
test results. 

Three groups received either one, two, or 
three implants. The non-stilbestrol group 
averaged 720 pounds at the start of the 
119-day experiment and 925 pounds at the 
finish, an average daily gain of 1.72 pounds. 

The one-pellet group went from an aver- 
age of 760 pounds to 1,038 pounds, the 
two-pellet group from 703 to 978 pounds, 
and the three-pellet group from 746 to 
1,025 pounds. The stilbestrol groups re- 
spectively had an average daily gain of 
2.34, 2.30, and 2.35 pounds. 


@ FARMERS UNION CO-OP, New Rich- 
mond, Wis., has installed a new Blue 
Streak hammer mill. 
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Call New Salsbury Film 


‘Progress in Poultry’ 


A new 16-millimeter film, “Progress in 
Poultry,” now is available on loan to feed 
industry members from Dr. Salsbury’s Lab- 
oratories, Charles City, Iowa. The basic 
color movie runs 17/4 minutes; however, 
a segment on poultry management increases 
the length to 30 minutes. 

Contributions of improved breeding, nu- 
trition, management, and disease control 
to the growth of the poultry industry are 
depicted in the film, the firm explained. 
Scenes also demonstrate research, produc- 
tion, and testing methods. 

Dr. Salsbury’s recommends the film for 
showing at meetings of farmers or other 
rural groups. Full facts on Dr. Salsbury’s 
new film may be obtained by circling 
Reader Service No. 1. 


Egg Production Is Theme 
Of New Pfizer Film 


The role of Terramycin in egg pro- 
duction is depicted in a new 16-millimeter, 
12-minute color film produced by Chas. 
Pfizer & Co., Inc., at its research center 
near Terre Haute, Ind. The film, avail- 
able on loan, is called “A New Way to 
Get More Eggs.” 

Pfizer noted that Dr. C. W. Carlson of 
the South Dakota agricultural experiment 
station cooperated in the production of the 
film. For full facts on Pfizer's new movie 
on egg production, circle Reader Service 
No. 3. a 


S-W Offers New Line of 


Horizontal Mixers 


A new line of horizontal mixers is being 
marketed by Sprout, Waldron & Co., Inc., 
Muncy, Pa. Four mixer sizes are available 
in the firm's new FM series, ranging from 
one to four-ton capacity. 

The new mixers are said to be extremely 


Circle the numbers 
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you. Then tear out 
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Many other Reader 

Service offers appear 

on other pages — 
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versatile and adaptable to medium and 
low capacity mills as well as to high pro- 
duction plants. The mixers can be pur- 
chased in a package installation which in- 
cludes a matching surge bin. 

Sprout-Waldron has published a new 
four-page folder giving detailed descrip- 
tions of its new horizontal feed mixers. 
For copies of the folder, circle Reader 
Service No. 4. 


Catalin Antioxidant Will 
Be Handled by Nopco 


Catalin Corporation of America has ap- 
pointed Nopco Chemical Co. exclusive dis- 
tributor of its antioxidant AC-3 to the feed 
industry. Vice President Harold Swanson of 
Nopco will direct sales of the antioxidant. 

Catalin antioxidant AC-3 is designed to 
stabilize vitamins A, D, and E in poultry 
feed and to improve skin pigmentation by 
increasing the utilization of carotene. The 
firm said its antioxidant is used in cattle 
and swine feeds to check rancidity of nat- 
ural and added fats. 


Feed industry members interested in ob- 
taining complete scientific data on Catalin 
antioxidant AC-3 should circle Reader 
Service No. 2. 


Union Special Has New 
Portable Bag Closer 


Development of a new portable electric 
bag closer has been announced by Union 
Special Machine Co., Chicago. Class 2100 
has been assigned to the new unit in Union 
Special’s line of bag closers. 

The portable unit weighs 1014 pounds. 
For full facts on Union Special’s new bag 
closer, circle Reader Service No. 6. 


Methionine for Broilers 
Pfizer Bulletin Theme 


The importance of methionine to poul- 
try rations is discussed in a new 16-page 
bulletin published by Chas. Pfizer & Co., 
Inc. The firm said that methionine can up 
broiler profits by as much as $30 per 1,000 
birds. 

Called “Methionine in Nutrition and 
Poultry,” the new publication summarizes 
experiment station tests, presents complete 
tabulated material, and offers a comprehen- 
sive bibliography of literature on methi- 
onine, Pfizer pointed out. 

The firm noted that methionine can up 
weight gains and feed efficiency in chick- 
ens by three per cent. For copies of Pfizer's 
new bulletin on methionine, circle Reader 
Service No. 12. 


Hudson Sacks Are Lined 
With Aluminum Foil 


A new aluminum foil-walled sack has 
been added to the multiwall line of Hud- 
son Pulp & Paper Corp., New York City. 
The new Foil-Wall sack is said to be avail- 
able at low cost. 

Hudson said its new multiwall sack with 
aluminum foil laminated to kraft paper pro- 
vides moisture vapor protection and odor 
and gas resistance. The firm also pointed 
out that these sacks will cut storage space 
required for materials in drums. 


Foil-Walls are available in various con- 
structions. For full facts on Hudson’s new 
aluminum foil-walled sack, circle Reader 
Service No. 11. 


@ HUTCHINSON ®& SON, Arlington, 
Ind., is a new Blue Streak hammer mill 
owner. 


Tear Out Along Line—Drop in the Mail 


Reader Service of Che feed Bag 


Send us information or offer identified by circled numbers 


17 
29 
41 


18 19 20 21 22 23 24 
30 31 32 33 34 #35 36 
42 43 44 45 46 47 48 


| 

| 

| 

| 

| 

| 
13 14 15 16 
25 26 27 28 
37 38 39 40 

| and also details on 
| 

| Neme 

| 

| Firm 

| 

Address 

| 


City 


T | 
| | 
| 
| 
93 


More Than 10,000 Inquiries Were Serviced in 1955-56 


New Peerless System for 
Pelleting, Granulating 


Development of a new cylinder system 
for pelleting and granulating has been an- 
nounced by Peerless Confectionery Equip- 
ment Co., New York City. Pellets are 


formed as material is drawn through two 
hollow perforated cylindrical rotation gears. 

Peerless said the unit has a 10-ton per 
hour capacity with some materials. For full 
facts on Peerless’ new pelleting system, 
circle Reader Service No. 9. 


Phenothiazine Contained 


In New Diamond Salt 


Phenothiazine, a control for worms in 
livestock, now is available in trace mineral- 
ized salt produced by Diamond Crystal Salt 
Co., St. Clair, Mich. Technical Director 
Karl Klomparens said a flavoring ingredient 
is used to maintain palatability of the new 
product. 

Diamond Crystal's new salt product is 
packed in 50-pound bags. For full facts 
on the firm’s phenothiazine-trace mineral 
salt, circle Reader Service No. 8. 


Farmers Elevator & Supply at Clinton, 
Mo., has installed a new 85-horsepower 
Bryant hammer mill. 


Circle What You Want 


Swift & Co. feeds now are being handled 
by Four Corners Feed & Seed Co. of 
Eugene, Ore. Jack W. Spicker is a partner 
in the concern. 


Fairbanks Develops New 
All- Plastic Wheel 


Development of a new reinforced, all- 
plastic industrial wheel has been announced 
by Fairbanks Co., New York City. The pro- 
ducer of hand and platform trucks said its 
new Lamilon wheels offer high impact 
strength and abrasion resistance. 

The wheels are claimed to be unaffected 
by oils and greases and to protect floors 
while providing easy rolling of loads. For 
full facts on Faitbanks’ new wheels and 
catalog on the firm’s hand and platform 
trucks, circle Reader Service No. 12. 


New Line of Loaders Is 


Produced by Superior 


Manufacture of a new line of tractor- 
mounted front end loaders has been an- 
nounced by the equipment division of Su- 
perior Pipe Specialities Co., Wheeling, Ill. 
A strong tubular frame, which provides a 
reservoir for hydraulic oil, is featured ‘in 
the units. 

The loader is said to be competitively 
priced, Feed merchants interested in ob- 
taining complete franchise information on 
the new Superior loaders, should circle 
Reader Service No. 7. 


Eastman Now Is Offering 


An Antioxidant Premix 

A feed-grade antioxidant premix now is 
being marketed by Eastman Chemical Prod- 
ucts, Inc., New York City. The new formu- 
lation, 25 per cent Tenox BHT premix, is 
comprised of one part BHT (butylated 
hydroxytoluene) and three parts of a cereal 
carrier. 

Its new premix is easily blended with oth- 
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er feed ingredients, Eastman said, because 
of its free-flowing, non-dusting, and non- 
caking characteristics. Eastman also is mar- 
keting a 100 per cent Tenox BHT. 

Both products come in 50-pound multi- 
wall paper bags. For full facts on Eastman’s 
new antioxidant premix, circle Reader Serv- 
ice No. 14. 


Hexetidine ls Treatment 
For Animal Infections 


A new synthetic drug, Triocil, now is 
available for treatment of skin infections of 
animals from the veterinary medicine divi- 
sion of Warner-Chilcott Laboratories. Mor- 
ris Plains, N. J. Hexetidine, the new prod- 
uct, is being sold through feed merchants 
and others for farm use. 

Hexetidine, an ointment, is applied to 
eczemas, cuts, fungus conditions, and ear 
and anal-gland infections. For franchise in- 
formation and full facts on Hexetidine, cir- 
cle Reader Service No. 13. 


Two Vitamin A Potencies 


Added to Pfizer Line 


Two new vitamin A potencies have been 
added to the line of feed ingredients mar- 
keted by Chas. Pfizer & Co., Inc., Brook- 
lyn. The new products, vitamin A palmitate 
in gelatin A-20 and A-30, are said to con- 
tain 20,000 and 30,000 units of vitamin 
A palmitate per gram, respectively. 

Available in 100-pound fiber drums, the 
new products are of the same _ physical 
nature as the firm's vitamin A_ palmitate 
A-10 except for increased potencies. For 
full facts on Pfizer's new products, circle 
Reader Service No. 5. 


Use New Burrows Scale 


In Grain Grade Tests 


Development of a new-model scale for 
grain grading has been announced by Bur- 
rows Equipment Co., Evanston, Ill. The 
firm said its new all-purpose unit is scaled 
for weight per bushel tests, dockage and 
moisture percentages, and weight in grams 
and ounces. 

A pint measure is optional with the new 
scale. For complete data on Burrows’ new 
scale for grain grading, circle Reader Serv- 
ice No. 15. 


Handy Under - Dash Desk 
Popular With Salesmen 


Marketing of a sturdy, inexpensive under- 
dash desk which fits any automobile has 
been announced by General Industrial Co. 
of Chicago. The compact metal desk swings 
out of the way when not in use. 

The unit is secured to the under side of 
with an angle-iron clamp and 
thumb screws. It retails for under $4. 

For complete descriptive literature on 
General Industrials new auto desk, circle 
Reader Service No. 16. 
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— Dehydrators 
(Continued from page 16) 


introducing lady bird beetles as pre- 
dators of the aphid, but results are 
not yet conclusive. 

Work is also being done to develop 
resistant varieties and the best thus far 
is Lahontan. But this variety is only 
moderate in winter resistance and is 
highly susceptible to leaf and stem 
diseases. 

“Who Determines Prices?” was the 
title of a talk by Dr. Leonard W. 
Schruben, Kansas State College pro- 
fessor of agricultural economics. Dr. 
Schruben has made a study of pricing 
in the dehydrating industry. He re- 
ported. that one fact is certain — the 
lower the price of dehydrated meal, 
the more is used and the higher the 
price the less is used. He showed the 
value of alfalfa meal in feeding cattle 
as compared to the price of corn. His 
table showed, for instance, with corn 
at $1.25 per bushel, the value of de- 
hydrated alfalfa varied from $44.52 
per ton to $83.12 per ton, depending 
on the type of feeding experiment. 

Dr. Schruben pointed out that many 
dehydrators do not know their costs. 
He said it is discouraging to sell be- 
low costs through mistakes in ac- 
counting, 

“The only justification for selling 
below out-of-pocket costs is if you are 
planning to liquidate or a temporary 
situation develops in the market which 
you must meet in this manner,” Dr. 
Schruben said. “To stay in business 
over a sustained period of time, you 
must recover all cost, including what 
it takes to buy your interest in oper- 
ating that enterprise.” 

He said it was his opinion that each 


NEW OFFICERS 


W. A. Donnelly, National Alfalfa De- 
hydrating & Milling Co., Lawrence, Kan., 
is the new president. He was elected by 
the board to succeed Kenneth Morrison. 

The board named Robert Pharo, Key- 
stone Dehydrators, Nazareth, Pa., first vice 
president. Ralph Beermann, Beermann 
Bros., Dakota City, Neb., is the new second 
vice president. 

New board members are: D. B. Hodel, 
Prairie Dehydrating Co., Roanoke, Ill.; J. B. 
Merryfield, Abilene (Kan.) Alfalfa Mills; 
E. A. Mengering, Farm Bureau Cooperative 
association, Columbus, Ohio; and Charles P. 
Castle, Madera (Calif.) Milling Co. Mr. 
Donnelly was re-elected to the board. 

Miss Eunice Hunt was named secretary 
of the association. Previously she had been 
secretary to Joseph Chrisman, who is ex- 
ecutive vice president, and also held the 
title of secretary. 
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firm has a decided influence on the 
entire price structure whenever it 
quotes a price and urged more atten- 
tion to nutritional experiments to de- 
termine the point where substitutions 
will be made based on price. 


can be met on short notice. 


Dr. Thomas W. Dowe, University 
of Nebraska, discussed the value of 
dehydrated alfalfa in beef cattle ra- 
tions. 


He maintained that, broadly 
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Here’s Why! 


SELLS ON SIGHT! Detorf is the genuine broadleaf “Sphagnum” moss 
from the famed German peat bogs. Poultrymen can see that it is 
uniform in texture, coarsely shredded for poultry use, absorbent 
and springy. Detorf litter resists packing and crumbling. 

BRINGS BUYERS BACK! Detorf expands and absorbs to cover more 
area and trap more moisture. When poultrymen see how dry and 
pleasant it keeps the poultry house they buy Detorf for all their litter 
—not just the built-up layer. When removed, Detorf litter has high 
fertilizer value plus excellent soil conditioning effect. 

EASY TO STOCK! Detorf bales are full size, tightly compressed, 
securely packed to ship thousands of miles. Sizes for large and small 
users. Prompt handling of orders from plants 
strategically located so that shipping schedules 
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Feeding High-Quality Hay 
Cuts Dairy Feed Costs 


Cost of rearing dairy herd replacements 
can be cut materially by use of Jarge quan- 
tities of high-quality hay in rations for dairy 
heifers, according to feeding tests conducted 
by the government at Beltsville, Md. 

Only 560 pounds of concentrates were 
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needed to attain normal growth from birth 
to first calving when dairy heifers were fed 
a variety of high-quality forage rations in a 
limited milk and grain feeding program at 
Beltsville. 

Department of Agriculture dairy nutri- 
tionists successfully discontinued milk feed- 
ing of heifers at 60 days and grain feeding 
at nine months. Calves generally are fed 
whole or skim milk up to six months, 
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and concentrates plus roughage until first 
calving. 

Different combinations of alfalfa hay, 
USDA said, with other high-quality rough- 
ages all produced similar results in calf 
gains. The importance of maintaining a 
high legume content in high-quality rough- 
age rations was stressed. 


Cottonseed Conference in 
New Orleans Attracts 80 


Eighty representatives of state experiment 
stations, private industry, and federal re- 
search agencies attended the fourth confer- 
ence on cottonseed processing as related to 
nutrition, held in mid-January at New Or- 
leans. 

Co-sponsors of the meet were the Na- 
tional Cottonseed Products association and 
the government's southern utilization re- 
search branch. Sessions were held at the 
federal agency's New Orleans laboratory. 

Tests concerning the nutritional value of 
cottonseed meal for poultry were conducted 
with 12,000 growing chicks at stations in 
nine southern states, it was reported. 

Sixty tons of poultry rations containing 
cottonseed meal were shipped to these sta- 
tions and six tons of cottonseed meal to 
two stations where swine feeding studies 
were carried out. 

The poultry committee reported that 
chick and broiler rations containing cotton- 
seed meal and soybean meal in equal pro- 
portions on a nitrogen basis are equal or 
superior to rations based on either product 
alone when the cottonseed meal has a 0.04 
per cent or less of free gossypol and 75 per 
cent or more of nitrogen solubility. 

The swine committee stated that avail- 
able data indicate that a dietary level of 
0.0045 per cent free gossypol can be fed 
without evidence of toxicity. 


A new Bryant sheller has been purchased 
by Rockdale (Wis.) Mill. 
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— Washington Millwheel 


(Continued trom page 21) 


has his work cut out for him. His most 
immediate goal is a GOP house and senate 
following the 1958 elections, and there are 
those who hold that a miracle would be re- 
quired for him to get both. The two houses 
now are controlled by the Democrats. 

The senate will be an especially tough 
nut for the Republicans to crack. Of the 
36 senate seats that will go on the block, 
only 11 are held by Democrats. And five 
of the 11 Democratic seats are held by 
southerners who, in the unlikely event that 
they should be replaced, would be replaced 
by other Democrats. 

The Republicans, on the other hand, 
have at least 10 seats that are considered 
vulnerable. A hard fight is in prospect for 
each of them. 


THE BARTER ISSUE 

There still is considerable opposition in 
congress to authorizing President Eisenhow- 
er to barter farm surpluses for items from 
Russian satellites in eastern Europe, but 
there are indications that it is not as: strong 
as it was. It apparently has lessened as the 
results of two events: the political upheaval 
in Poland and the Hungarian people’s bid 
for freedom. These occurrences are used to 
support the argument that the United States 
could benefit more than just financially by 
dealing with Iron Curtain nations. This is 
the second year the President has requested 
barter authority. Last year he got nowhere. 

What opportunities exist for swapping 
American farm products for materials, pos- 


sibly strategic, from Soviet bloc countries? 
There is no clear answer. Two or three 
years ago Russia apparently put out feelers 
on the possibility of buying surplus butter, 
but the administration made it clear that it 
would no go along with any such deal. The 
barter authorization, if approved, presum- 
ably would not include Russia. But if any 
of its satellites have expressed a desire to 
trade American farm products, it has been 
kept quiet. 

Administration officials have hinted that 
barter opportunities do exist. The impres- 
sion given is that, once congress approves 
the move, some of the satellite countries 
will display a willingness to do business. 


FEWER ACRES, GREATER YIELDS 

Secretary of Agriculture Benson and nu- 
merous other agricultural experts long have 
argued that production controls are only 
partially effective. There are ways that 
farmers can get around them while still 
abiding by the letter of the law, they have 
pointed out. The most obvious example, 
perhaps, is the farmer who, when his acre- 
age allotment is cut, diverts his least pro- 
ductive acres and heavily fertilizes the rest. 

A comparison of Department of Agricul- 
ture crop statistics shows what has hap- 
pened in the past 10 years, a period in 
which increasing use has been made of 
production controls. 


In 1946, farmers harvested 87,585,000 
acres of corn and got an average yield of 
36.7 bushels per acre. Last year, they har- 
vested 75,950,000 acres of corn, nearly 12 
million fewer acres. But the average yield 
was 45.4 bushels per acre. 


Tobacco and cotton offer even more 
dramatic comparisons. Ten years ago, 17,- 
584,000 acres of cotton were harvested. 
The average yield was 236 pounds of cotton 
per acre. In 1956, only 15,651,000 acres 
of cotton were harvested, but the yield 
averaged 408 pounds per acre. Over the 
10-year span, harvested tobacco acreage 
dropped from 1,960,000 acres to 1,336,000. 
But average yields jumped from 1,181 
pounds per acre to 1,571 pounds. 

Yields of any given crop will vary from 
year to year, of course, but the trend has 
been unmistakable. It hasn't all been the 
result of increased use of fertilizer, either. 
Improved farming techniques and new re- 
search discoveries have played a part. 


DEMAND FOR FARM LAND 
CONTINUES 

Farmers are going into debt to buy more 
land in order to increase efficiency, in- 
crease their base acreages, and lower unit 
costs. It is expected that final figures for 
1956 will show that a higher proportion of 
farm mortgage loans were to finance real 
estate purchases than in 1955. 

A recent Federal Reserve Bulletin re- 
ported that nearly 200,000 farmers owed 
commercial banks about 900 million dollars 
in mid-1956 on loans made to buy farm 
land. Those figures do not take into ac- 
count farmers who borrowed from other 
sources. 

The demand for farm land, according to 
the Department of Agriculture, indicates 
that the trend toward fewer but bigger 
farms will continue. 
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Norman Stark on CSC 
Feed Industry Force 


Appointment of Norman Stark, a veteran 
of a decade in the feed and fertilizer busi- 
ness, to its field sales staff has been an- 
nounced by Commercial Solvents Corp. Mr. 
Stark will serve feed men in New York and 
eastern Pennsylvania, according to Sales 
Manager I. Roy Cohen of the animal nutri- 
tion department. 

The new appointee is a native of Mon- 
treal and an agricultural graduate of McGill 
University in Canada. Mr. Stark will head- 
quarter at Monticello, N. Y. 


Arthur Jeide of Mackey, Ind., has installed 
a new Blue Streak hammer mill. 


PAY WAY 
PAY WAY 
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PAY WAY FEED MILLS, INC. 
Oscar Straube, President 
KANSAS CITY,MO. 
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Custom Mix 


Early in February, we attended the 15th anniversary convention of the 
American Dehydrators association at the Edgewater Gulf hotel, Edgewater 
Park, Miss., between Gulfport and Biloxi. During the convention there were 
a few days of warm sunshine, but two nights brought heavy downpours. 

The only reason for mentioning this is because in 1956 when the meeting 
was held at San Diego, California experienced some of its heaviest rains. 
What we are driving at is that Joe Chrisman had better schedule the next 


convention somewhere in the drought area of the Southwest if he wants to 
do the industry a favor. 


Dr. L. E. Card of the University of Illinois is a man who believes in prog- 
ress. When he reached the age of 59 he started to take flying lessons and 
now pilots a plane, flying one from the university on most of his trips. 

President John Mecking of J-M Trading Corp., Chicago, believes in doing 
things fast. Mr. Mecking is a large importer of German peat and recently 
he received a hurry-up call from Germany for a conference. He left Chicago 
on a Sunday, went to Hamburg, Germany, and was back in Chicago the 
following Sunday after a week of business meetings. 

Carroll Swanson Sales Co., Des Moines, held a party Jan. 15 to celebrate 
its 10th anniversary. The firm played host to its many suppliers and its 
office personnel. Hosts were Mr. and Mrs. Carroll Swanson and their son 
and daughter-in-law, Mr. and Mrs. Jack Swanson. 


Mark G. Thornburg, executive secretary of the Western Grain & Feed 
association, spoke briefly to pay a tribute to the fine work of the firm in 
the feed industry and its participation in association activities. 

What could be nicer than winning a sales contest and spending a trip in 
the sunny South? That's just what some lucky persons did just when the 
mercury hit 25 below in Minneapolis. They were the winners of a ranch 
vacation trip awarded for improved feed sales and service in the “Gold 
Nugget” contest of Peavey Feed Mills, Minneapolis, The winners were en- 
tertained at the Golden Slipper inn at Tuscon, Ariz. Those who made the 
excursion were Lynn Sutheimer, Eau Claire, Wis.; Ralph Peterson, Lindstrom, 
Minn.; Don Gessell, Swanville, Minn.; Millard Carlson, Maiden Rock, Wis.; 
Tim Crumb, Claremont, Minn.; Ed Oldefendt, Hope, Minn.; and Louis Kulus, 
Glensburg, Minn. Certain unidentified executives from Peavey Feed Mills 
were chaperones. 

Friends at the Milwaukee Grain Exchange were pleasantly surprised Jan. 21 
when John Lauer paid a visit. It was the 60th anniversary of the date on 
which Mr. Lauer had become a member of the exchange. 

Willis Wells, vice president of Ralph Wells & Co., soybean processors at 
Monmouth, IIl., was recently awarded a distinguished service plaque by the 
Monmouth Junior Chamber of Commerce. Mr. Wells was chosen the city’s 
outstanding young man from a field of eight nominated candidates. He is 
president of the Monmouth Rotary club and a director of the Illinois Grain 
Dealers association. 

Three members of the Minneapolis grain trade were invited to sing 
President Eisenhower into office at the inauguration. They are members of 
the Apollo club and are Rene T. Paradis, McCabe Co.; Stanley Ferguson, 
president, Kellogg Commission Co.; and Eldon Morris, Hallet & Carey Co. 

Congratulations to William Thatcher, Bunge Corp., Minneapolis. He re- 
cently became a grandfather twice within five days and now has four grand- 
children. We remember him a gay young grain blade in Milwaukee. 

Chet Cook Jr., who has been with Cargill, Inc., Minneapolis, for nine 
years has joined the Whitten Co., screenings merchandisers in the same city. 

Walter Penrod, South Whitley, Ind., grain man, underwent surgery re- 
cently. A similar fate befell Wallace Springer, New Lebanon, Ind. 

Condolences to Vern Steckley, Steckley Mill & Hatchery, Kendallville, 
Ind., on the death of his father, George, at the age of 80. The elder Mr. 
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Steckley was fatally injured by an 
automobile. 

Had the pleasure of a short visit at 
Wisconsin Farm & Home week with 
Prof. F. B. Morrison, now retired from 
Cornell. Prof. Morrison tells us he 
spends five months in Florida in the 
winter and the rest at his summer 
home up north. 


From feed man to banker — that is 
the story of Charles N. Finson. He re- 
signed as Illinois district sales manager 
of the formula feed department of 
A. E. Staley Mfg. Co. to become 
president of the National Bank at 
Monticello, Il. 


Shown here are students awarded 
the scholarships which are offered by 
the Grain Processing Machinery Man- 
ufacturers association and the Indus- 
trial Research foundation at the Kan- 
sas State school of feed milling tech- 
nology. Left is George T. Tollefson, 
Willis, Kan., who is the recipient of 


Mallinckrodt Promotion 
To Manager for Kuehne 


Regional sales manager for three states is 
the new assignment for E. Richard Kuehne 
of Mallinckrodt Chemical Works, St. Louis. 
He will head sales in the Dakotas and Min- 
nesota, in addition to functioning as Chica- 
go district sales manager. 

Mr. Kuehne has been with the company 
since 1943 and has been Chicago manager 
for sales since 1954, From 1951 to 1954, 
he served as assistant Windy city district 
sales manager. 


Report Harshaw’s Income 
For Last 1956 Quarter 


Net income of Harshaw Chemical Co., 
Cleveland, for the final three months of 
1956 has been reported at $664,532, up 
more than $120,000 from the correspond- 
ing quarter a year previous. 

Harshaw sales during the final quarter of 
last year were slightly more than 16 million 
dollars, almost identical to the same period 
of 1955. Earnings per share of common 
stock were 69 cents, 12 cents above the 
1955 figure. At the end of the year, 959,- 
248 shares were outstanding. 


Plan Purina Bi-Monthly 
For 750,000 Feed Users 


Plans for a new feeder magazine were 
completed by Ralston Purina Co. this 
month with the first publication of Check- 
erboard Service. The every - other - month 
magazine will be sent to some 750,000 feed 
buyers. 

Contents include farm management facts, 
nutrition, and other related topics. In addi- 
tion, information on Purina feeds is pre- 
sented. 
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the GPMMA scholarship and Jerry H. 
Kintigh, Morton, Kan., who has the and other Florida points. — E.H.R. 


other award. At the right is J. A. 
Shellenberger, head of the department 
of flour and feed milling at Kansas 
State. 

If we look green with envy in our 
office there is a reason. The boss man 
—David K. Steenbergh and the missus 
are soaking up several months of Flor- 
ida sunshine. They are at Del Ray 
Beach, along with Mr. and Mrs. John 
W. Rayney, midwestern sales manag- 
er of Silmo Chemical Corp. However, 
the Steenberghs are going to move 
around to spend some time at Orlando 
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Current Reading 
Reviewed by The Feed Bag Staff 


Managing Soil Bank Acres, by E. C. Spur- 
rier, Illinois Experiment Station, Urbana, 
free. 

Designed primarily for informing the 
farmer about the soil bank, this 16-page 
circular from the Illinois station can serve 
the feed man well by helping him to an- 
swer questions arising concerning the plan. 
The circular provides recommendations on 
the handling of the land from the agro- 
nomic standpoint. 

The publication is divided into two sec- 
tions, one covering management of acreage 
reserve acres and the other on managing 
conservation reserve acres. 

Labor Efficiency in Grinding and Mixing 
Feeds in Indiana Grain Elevators, by Charles 
E. French, Purdue Experiment Station, La- 
fayette, free. 

This 24-page bulletin reports on a Pur- 
due study conducted to help elevator op- 
erators increase earnings by better use of 
labor. The bulletin points out that the wide 
variation in elevator earnings is explained in 
part by differences in expenses, the largest 
of which is labor. 

The study was designed to determine 
reasons for variation in labor requirements, 
to establish time requirements for perform- 
ing specified operations with different work 


methods, and to make recommendations for 
equipment use, layout, and labor manage- 
ment. 

Areas covered are office work, receiving, 
grinding, mixing, moving feed to custom- 
er’s vehicle, bagging, weighing, and elim- 
ination of idle time. Many feed men will be 
able to adapt the results of the study to 
their operations. 

Wood Molasses for Lambs and Steers, by 
M. C. Bell, C. C. Chamberlain, C. S. 
Hobbs, and Hamdy Kemp, Tennessee Ex- 
periment Station, Knoxville, free. 

Wood molasses, this 16-page bulletin 
points out, has been produced on an ex- 
perimental basis to explore the use of non- 
marketable waste woods for the production 
of alcohol, yeast, and molasses for livestock 
feed. 

Tennessee researchers conducted a study 
to compare the effects of adding three lev- 
els of wood molasses to an all-hay ration for 
lambs, to compare the effects of either add- 
ing wood molasses to a hay and grain ra- 
tion for lambs or substituting molasses for 
the grain, and to compare wood molasses 
with cane molasses for lambs and steers. 

It was shown that wood molasses does 
have value in rations for wether lambs and 
steers. The extent of feeding value is re- 


ported in the bulletin. 

Open-Account Credit Policy of Farm Sup- 
pliers, by Clifton B. Cox and Vernon W. 
Pherson, Purdue Experiment Station, La- 
fayette, free. 

Seventy businesses were selected in 10 
Indiana counties and the operators were in- 
terviewed personally concerning their cred- 
it policies. This 20-page Purdue mimeo- 
graphed report points out the important 
findings of the study. 

Questions asked were, “Is there a dis- 
count for cash? Who has the authority to 
extend credit?” Other areas of study in- 
volved the basis for extension of credit, the 
day accounts are due, and the per cent of 
charge sales that are paid by due date. 


These credit problems of Indiana feed 
merchants are similar to those of other feed 
men across the United States. This study 
should be of great business value to any 
feed man. 

History of Livestock in North Carolina, by 
Robert §. Curtis, North Carolina Experi- 
ment Station, Raleigh, free. 

The foreword to this 118-page bulletin 
points out that the history is drawn from 
10 volumes of manuscript, 4,000 pages, 250 
illustrations. The publication sets the stage 
during the earlier years, in all covering 
over three centuries. 

Divided into 14 sections, the book first 
gives a general formative history of live- 
stock. Next are discussions of cattle pens, 
foundation breeds, cattle ticks, dairying, 
beef and dual-purpose breeds, swine, sheep, 


BEET PULP 
MALT SPROUTS 


WHEY POWDER 
BREWERS YEAST 


SUDDEN SERVICE 


TO ANY PART OF THE U.S. A. 


MALT CLEANINGS 
MALT HULL FEED 
BREWERS GRAINS 


CULL NAVY BEANS 
CRIMPING BARLEY 
GRINDING BARLEY 
HOMINY FEED 


LA BUDDE 


MILWAUKEE, WIS. 


tops — 


Fast, Reliable 
Feed Tag Service 


Why not let your friends at The Feed Bag 
show you the quality and service we offer on 
feed tag printing? Our tag customers include 
feed firms all over the United States. Our Feed 
Tag Division is at your service. 


Here's why you'll find our feed tag service 


1) We maintain our own modern, efficient printing plant. 


2) By giving us all or part of your business, no printer in 
your home town will be able to estimate how much feed 
you are making. All dealings with us are confidential. 


3) Our price is right — send us a sample of your present 
tags, tell us in what quantity you normally buy, and we 
will send you a quotation which will prove that it pays 
to deal with us. 


4) We can give you rapid service. 


5) We stand back of all work we do for you in quality 
J and accuracy. 


One Order Will Convince You. Write today to 
Feed Tag Division 


Che feed B 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 
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nd horses and mules. 
Early organized forces, such as organiza- 
ions formed by livestock workers and 
outhern cattlemen, are covered along with 

4-H club, Future Farmers of America, and 
other current groups. 

oo 


Official Reports, no charge. Write agen- 
cies directly. 
Delaware — annual report, 1955-56. Del- 
ware board of agriculture, Dover. 
Massachusetts — report on inspection of 
commercial feedingstuffs. Massachusetts Ex- 
periment Station, Amherst. 


Nebraska — annual report on commer- 
cial feeds. Nebraska Department of Agricul- 
ture & Inspection, Lincoln. 

Pennsylvania — annual report, 1955. 
Pennsylvania Department of Agriculture, 
Harrisburg. 


Stevens, Lester Heads of 


New Wayne Sales Areas 


Joe E. Stevens and H. A. Lester have 
been named sales managers for two newly- 
created districts of Allied Mills, Inc., Chi- 
cago. Mr. Stevens will direct Wayne feed 
sales in Nebraska, Kansas, South Dakota, 
and southwestern Minnesota from offices at 
Omaha. 

Mr. Lester will headquarter at Ames, 
Iowa, to head sales in southwestern and 
northwestern Iowa and northwestern Mis- 
souri. Mr. Lester was a Wayne salesman in 
southwestern Iowa at the time of his ap- 
pointment. Mr. Stevens was assistant man- 
ager at Omaha. 

Allied Mills also disclosed the appoint- 
ment of Lloyd Siberell Jr. to its sales train- 
ing division at Libertyville, Il]. Mr. Siber- 
ell is a graduate of Ohio State University. 


Bryan Milling & Grain Co. at Spalding, 
Neb., has installed new molasses mixing 
and pelleting equipment. 


POULTRY 


Feedstuff 
Better Taste 
Less Dust 


30 N. LA SALLE ST. 
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Stabilized ANIMAL FATS Give: 


Twice As Much ae Per 
Pound Than Any Other 


BOTH BRING MORE, 
BIG PROFITS! 


NATIONAL RENDERERS ASSOCIATION 


Set Feb. 22 for Initial 
Colorado Conference 


The first annual Colorado formula feed 
conference will be held Feb. 22 at Fort 
Collins. The initial meet was planned last 
month by representatives of the feed in- 
dustry and Colorado A & M College. 

Planning the 1957 conference were, 
seated from the left, Chairman Bill Coving- 
ton, Colorado Grain, Milling & Feed Deal- 
ers association; Lloyd Larson, executive vice 
president, Midwest Feed Manufacturers as- 
sociation; Dr. Sherman S. Wheeler, di- 
rector, Colorado experiment station; and 
Alfred E. Owens, a director of Midwest. 

Standing are Dr. Gerald Ward; Colorado 
A & M; Otis Sherrill, president of the 
Colorado association; Dr. L. E. Washburn 


A new 105-horsepower Bryant hammer mill 
has been installed by Blanton Mills of 
Cayton, Ind. 
CSC DIRECTOR 

Monroe C. Gutman has been elected a 
director of Commercial Solvents Corp., 
New York City. Mr. Gutman is an invest- 
ment banker and executive committee 
chairman of Lehman Corp., an investment 
firm. 


50% MEAT and BONE MEAL Gives: 


32 Times The Calcium 
6 Times The Phosphorus 
2 Times The Riboflavin and 
Niacin 
«-. Found In Substitute 
Vegetable Products 


Orgonized in 1933 


Phone FR 2-3289 CHICAGO 2, ILL. 


and Paul Thornton, Colorado A & M; and 
Harold Johnson, Ranchway Feed Mills Co., 
Fort Collins. 


MAKE 
STEADY 
PROFITS 


Selling 
RYDE’S 


Cream Calf Meal 


for Gruel Feeding 


Cream Calf Pellets 


(or flakes ) 
for Feeding Dry 


Contains Aureomycin 
for better health 


A time-tested calf-starter, used 

with great success by economy- 

minded calf raisers for over 
43 years. 


Sold only through reliable dealers 


RYDE & COMPANY 


5425 W. Roosevelt Rd. 
Chicago 50, Illinois 


\ : 
= A 
Every Good Hog Ration 
~ 
Stabilized ANIMAL FATS 
That's For Us, Too... In 
CATTLE 
FEEDS 
ODA 
AY 
< ° 
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— Hoosiers 
(Continued from page 9) 


Walter S. Colvin, Allied Chemical 
& Dye Corp., New York City, spoke 
on opportunities in expanding fertil- 
izer usage in the future. Mr. Colvin 
noted that he is an Indiana property- 
owner despite his eastern working 
headquarters. Appearing with Mr. 
Colvin was a trio of other Allied spe- 
cialists, which answered questions 
from the feed men. 

“The fertilizer industry is in a state 
of revolution,” Mr. Colvin asserted. 
“Actually, it is getting into second 
gear and has just attained its rightful 
status as an important component of 
the chemical industry.” 

Obviously familiar with the feed 
manufacturing industry, Speaker Col- 
vin compared various phases of the 
growth of the fertilizer business with 
feed production. He noted that fer- 
tilizer had a long road to travel to 
catch up with feed, but that he con- 
siders feed a worthy pacemaker. 

Sandwiched into the speaking pro- 
gram was still another discussion of 
the hundredweight versus bushel con- 
troversy. President Scott polled the 
audience on the question and hun- 
dredweights captured every vote ex- 
cept one. 

William T. Diamond, capable sec- 
retary-treasurer of the American Feed 
Manufacturers association, offered a 
fact-full half-hour on the general 
theme of “Counting Your Change.” 
Future changes in the feed industry 
are difficult to predict, Mr. Diamond 


Steady Sales, 


are yours when you stock and promote 


Pilot Brand Oyster Shell 


Pilot Brand is a best-seller for feed dealers 
coast-to-coast. Here’s why: 

Pilot Brand is an ideal eggshell material. Helps 
poultry raisers get maximum production of 
stronger-shelled eggs. It’s uniformly pure calcium 
carbonate, kiln-dried. Costs less per usable pound. 
Hens, chicks, turkeys, poults need it year ‘round. 
Powerful national advertising for more than thirty 
years has constantly increased sales of Pilot Brand 
and assured profitable repeat business for dealers 


everywhere. 
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Remember, there is no adequate substitute for Pilot 
Brand Oyster Shell. It’s a sure-fire business builder. 
Order from your distributor ... or write to us 


Oyster Shell Products Corporation 


New Rochelle, N. Y. 


RETIRING PRESIDENT SCOTT 
Sound parting advice 


stated, but a “new look” already is 
apparent. 

Changes are coming rapidly, Mr. 
Diamond reported. One threat to the 
industry of major importance is that 
bills are now in congress which would 
put the federal government in the feed 
business. Many such proposals are in 
the house and one in the senate, the 
AFMA official declared. 

“We need the support of every feed 
man to convince government to keep 
drought supplies moving through nor- 
mal commercial channels,” Mr. Di- 
amond stressed. “We cannot present 
a united front in Washington unless 
we have the support of every segment 
of the industry.” 

Among the industry trends cited by 


Sure Profits 


St. Lovis 9, Mo. 


Mr. Diamond are vertical integration 
and decentralization of plants. The 
percentage of concentrates in total 
feed production also is rising, he said. 
The publicity director of the world’s 
best-known free market, Burton Lo- 
ken, spoke and showed a film on the 
importance of free marketing. He 
serves the Chicago Board of Trade. 
Mr. Loken stressed that the Ameri- 
can grain market cannot be considered 
100 per cent free so long as the fed- 
eral government is in the grain busi- 
ness. Futures, he said, really are un- 
necessary unless the government pur- 


The most complete line of 
DOG FOOD ingredients 


from Ke} 


ient specialties 


Nowhere else can you secure 
such a major part of your dog 
food ingredients. By combining 
your ingredient purchases in 
cars, mixed cars or LCL you are 
assured of freshness, and better 
inventory control with lower in- 
ventory investment. BOXER in- 
gredients are manufactured by 
us specially for dogs — they are 
“prime” products, and not "by- 


products." Write for current 
prices and literature. 


RALPH WELLS & CO. 
MONMOUTH, ILLINOIS REQ\S 


44% SOY CAKE-LETS 
expeller, pea-size 
CORN KIB-LETS 
expanded ... kibbled 
CORN FLAKES 
cooked... . toasted 
WHEAT KIB-LETS 
expanded ... kibbled 
WHEAT FLAKES 
cooked ... toasted 
EXPELLER SOY BEAN MEAL 
— 
29 
q “Weg 
%, = 2 
| 
PILOT | 
J ovster ‘Swett | 
| 
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2 sues a “hands off™ policy and let them 
function as they should function. 

Another moving plea for “hands 
off” was made by Alvin E. Oliver, ex- 
ecutive vice president of the Grain & 
Feed Dealers National association. He 
began by reviewing briefly major 
problems overcome by the grain trade 
in the past. Today’s problems, he em- 
phasized, “must be met by group ac- 
tion to be solved successfully.” 

The grain and feed trade today is 
caught “between inflation on ingre- 
dients and supplies and a lower farm 
income,” Mr. Oliver asserted. “At the 
same time, the rest of the economy 
} is booming.” 

Sound analysis and planning are vi- 
tal in management in this period, he on a corn program and probably will 
advised. Narrow margins of today not reach a decision before spring 
| may become even narrower tomorrow, aero planting time. 

, Mr. Oliver stated. Another threat the soybean cyst nematode, which may 3) Other coarse grains may be add- 
comes from nature in the form of cut deeply into soya yields. . ed to basic crops legislation. 


4) Congress and USDA probably 
F MORE FOR YOUR MONEY 


will remain “miles apart” in their 
thinking. 
Two speakers commented briefly on 
proposed changes in wheat grades. 
L MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
cRimPED OATS OR BARLEY 
M ROLLED OATS OR BARLEY 


NEW OFFICIAL LINEUP 

Erwin Scott of Bicknell was elected to 
the board of directors, along with Walter 
Mosbaugh, Arcadia; R. T. Creekmore, In- 
dianapolis; and Herbert Barnett, Morocco. 

New president of the Hoosiers is Avon 
Burk of Decatur. Ralph Snyder of Taylors- 
ville was chosen vice president. Dale Phil- 
lips and Fred K. Sale of Indianapolis con- 
tinue as treasurer and executive secretary, 
respectively. 


Here are some of what Mr. Oliver 
termed “my guesses” on farm legisla- 
tion: 

1) A decision may be made as to 
whether the soil bank is to be a crop 
insurance program or a surplus dis- 
posal plan. 

2) Congress will move along slowly 


time Grain & Feed Dealers National 
worker, stated that “a sound grain 
standard must cover ‘fair average’ 
crops. Millers have adequate protec- 
tion under present standards but the 
grain handler does not.” 

Non-industry speakers included 
Mrs. Alice Morgan, who attained 
some prominence on a television quiz 
program, and Verne Martin, Iowa 
lecturer who discussed the human 
equation in business and stated that 
“men make the difference.” 


J. M. Holder of Clifford stated that 
standards for soft red winter wheat 
| FEEDING OATMEAL 
CUSTOM PELLETING—CUBING 


were endorsed 4 to 1 by the commit- 
FLAMBEAU MILLING CO. 


tee he headed to be left as is. 
Ralph Brown of Indianapolis, long- 
Teletype 8831 Tel. LD 2325 
PHILLIPS, WISCONSIN 


ows rr™ 


Spartan Managers’ Clinic 
Is Resounding Success 


Michigan State University scored again 
in its feed industry education program Jan. 
16 with a record-breaking second elevator 
managers’ clinic. Attendance was boosted 
to 130, although the official top limit set 
had been 120. 

Speakers included Sanford Wise, dealer 
money expert of Ralston Purina Co.; Fred 
Wolter of McMillen Feed Mills’ sales staff: 
and Eldon Smith, Farm Bureau Services’ 
training coordinator at Lansing. 

George Greenleaf, head of Michigan 
State’s feed trade short course, was cam’ 
pus coordinator of the managers’ meeting. 
He was aided by L. A. Cheney, Maurice 
Doan, Robert McConkey, Clem Putz, Stan 
Sherman, and Keith Tanner. 


Plastic Bales—poly laminated 
ackages inside and outside 


PREMIER’S PLASTIC LINE 


@ The fast-selling packages (8 sizes) with the high mark-up 
e Colorful, eye-catching—easy to store, sell, deliver 

@ Moisture-proof—clean—no spillage 

FOR EXTRA PROFITS sell Premier Peat Litter. Absorbs 15 times more! 
Any combination can be shipped in one car. Send for prices and details, 
PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 17, N. Y. 
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Murphy Is Recognized by 
His State University 


James H. Murphy has been cited by the 
University of Wisconsin for his service to 
rural life and agriculture. Mr. Murphy, 
president of Murphy Products Co., Bur- 
lington, Wis., received his award Feb. 6 
during the university's 1957 Farm & Home 
week. 

Mr. Murphy was recommended for the 
citation by the faculty of the university 
college of agriculture with approval by the 
board of regents. 


JAMES H. MURPHY 


worth county in 1915. 


trate feed for poultry. 


years ago. 


South for S-W’s Bolay 


and in civic projects. 


has acquired a new Bryant sheller. 
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A native of Kewaunee, Wis., Mr. Mur- 
phy received his bachelor’s degree from 
the University of Wisconsin in 1914. He 
became the first agricultural agent for Wal- 


In 1916, Mr. Murphy became manager of 
Tilden Farms at Delavan, Wis., where five 
years later he is reported to have developed 
the first commercial mineral feed for live- 
stock. His firm in 1927 was the first to li- 
cense a protein, mineral, vitamin concen- 


Mr. Murphy, a former director of the 
American Feed Manufacturers association, 
has been president of the Wisconsin 4-H 
club foundation since its inception three 


New Field Assignment in 


Albert W. Bolay of Sprout-Waldron & 
Co., Inc., has been reassigned to the field 
sales staff of the Muncy, Pa., firm. Mr. 
Bolay will serve Florida, Georgia, and South 
Carolina. He will headquarter near Atlanta. 

For the past four years, the new field 
representative served as a feed mill project 
engineer at the big Muncy plant of S-W. 
He long has been active in Cub Scout work 


The Red Key, Ind., firm of Willman & Son 


VACATION WINNER 

His leadership in introducing Feed-Rite 
products in the Waterloo, Iowa, area won 
a Miami Beach vacation for H. P. (Eddie) 
Edwards and his wife. Mr. Edwards is as- 
sociated with the Waterloo Mills Co. Feed- 
Rite Products Co., Chicago, made the 
award. 


Warfarin Patent Dispute 
Is Decided in Japan 


The Japanese patent office tribunal has 
interpreted a patent held for Warfarin by 
the Wisconsin Alumni Research foundation 
in favor of the foundation in a dispute 
arising from a Tokyo firm’s claim to a new 
development process. 

Toko Chemical Co., Ltd., Tokyo, had 
sought the tribunal to declare its process of 
producing Warfarin to be outside of the 
foundation’s Warfarin patent. The Madi- 
son, Wis., organization arranged extensive 
research work at the University of Wiscon- 
sin in support of its stand. 

Conducting the research were Drs. Karl 
P. Link, Collin H. Schroeder, Tien-Hui Lin, 
Mark A. Stahmann, and Hiroshi Tsuyki. 
The foundation said its production method 
for Warfarin is a condensation procedure, 
while the Japanese firm’s process involved 
modifications of that procedure. 


A Honeggers’ & Co. franchise has been 
awarded Zucker Scribner Hatchery at 
Scribner, Neb. Clarence Zucker is the 
owner. 


Bagpak Managerial Posts 
Go to McCord, Morgan 


Chester B. McCord has been appointed 
manager of manufacturing for the Bagpak 
division of International Paper Co., New 
York City. Asa S. Morgan was named as- 
sistant manager. 

The new appointees will headquarter at 
Camden, Ark. Mr. McCord joined the divi- 
sion in 1934 and was plant manager for 
International’s plants at Mobile, Ala.; Bas- 
trop, La.; and Camden. Mr. Morgan is suc- 
ceeded as Mobile plant superintendent by 
J. A. Horne. 


Ben Griffith New Head 
Of Wayne Dixie Sales 


Ben J. Griffith has been named by Allied 
Mills, Inc., as sales manager of its Dixie 
district. He succeeds the late Ralph Ray- 
field and is a veteran of 10 years’ service 
with Wayne. 

Mr. Griffith’s sales area encompasses Ala- 
bama, eastern Tennessee, and western Flori- 


da. He will headquarter at Birmingham, 
Ala. 


OUTBREAK IN CURACAO 

An outbreak of foot-and-mouth disease 
has occurred on the island of Curacao in 
the Netherlands West Indies. This is the 
first appearance of the disease in the west- 
ern hemisphere since Mexico was declared 
free of the ill on Dec. 31, 1954. 


Sell the Leader...LAND O’LAKES! 


First with specialty milk products . 
Milk Replacer, Pre-Creep “Ten-20,” Calf 
Milk Replacer. 


First in research ... 
Anoka, Minnesota. 


IT PAYS TO SELL THE LEADER! 


Land O'Lakes Creameries, Inc. 
2215 N.E. Kennedy 


First in feed sales in Minnesota, Wisconsin 
and the Dakotas. 


on our own farm at 


Minneapolis 13, Minnesota 


P. O. Box 9008, East Ridge Station 


HEYwoop & RABB, INC. 


JOBBERS ¢ BROKERS © CARRIERS 
GRAIN & FEED 


Sewing the Entine Southeast 


CHATTANOOGA, TENNESSEE 
3923 Ringgold Road 


INGREDIENTS 


Phone 9-4347 TWX CT 7048 
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LAMES CREAMERIES, INC. | 


HENDERSON UPPED 
Laton M. Henderson has been named 
vice president in charge of formula feeds 
for Doughboy Industries, Inc., New Rich- 
mond, Wis. Mr. Henderson, a férmer pro- 
fessor at Rutgers University, has been with 
Doughboy since 1953. 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
“DP” - “GOR” - 
ELEVATOR CUPS 
are 
MADE STRONGER 


will 
LAST LONGER 


have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator cups. 


WRITE TO: 


K. |. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 


analysis form No. 20 


Prater Sales Awards Go 


To Baumann, Lingard 


Outstanding salesmanship in 1956 earned 
salesman of the year awards for Howard 
Baumann and Dave Lingard of Prater Pul- 
verizer Co., Chicago. Trophies were pre- 


sented to the duet at a dinner held in the 
Windy city. 

Two cups were awarded because of a vir- 
tual tie in sales for Messrs. Baumann and 
Lingard, shown flanking President George 
F. Thomas. Mr. Baumann, left, is assigned 
Illinois as his sales area. Mr. Lingard serves 
Prater in northern Indiana. 


International Paper to 


Build Plant in Illinois 


A spring starting date for construction of 
a new multiwall paper bag plant at Litch- 
field, Ill., has been set by the Bagpak divi- 
sion of International Paper Co., New York 
City. A. A. Scholl, division manager, said 
the new plant will be in full operation be- 
fore the year is over. 


Both sewn and pasted bags for packaging 
animal feeds, fertilizers, and other prod- 
ucts will be manufactured at the new plant. 
The Bagpak division makes multiwall ship- 
ping sacks for packaging more than 400 
agricultural and industrial commodities, Mr. 
Scholl said. 


The division manager said the new plant 
will be built on a 20-acre site adjacent to 
the New York Central railway. An esti- 
mated 200 persons are expected to be em- 


177 MILK STREET BOSTON 9, 


New England By-Products Corp. 


MASS. Phone: HUbbard 2-1682 


® Gorton’s Al-Fish Blend Jr. 
® Gorton’s Mar-Vi-Tic Blend 
@ Condensed Fish Solubles 

@ Southern Sunshine Poultry Litter 
Richpelt Ocean-Fresh Fish 


® Flavor Corporation of America 


H. MARK McNEAL CO. C. C. WELCH 
1207 Liberty Life Bldg. 
Charlotte 2, N. C. 
Phone: Franklin 7-1522 


Columbus, Ohio 


CHARLES COOPER 
P.O. Box 135 
Doylestown, Penna. 
Phone: Doylestown 4568 


Box 505 
Clinton, N. J. 


® Gorton’s Layer Blend 
® Gorton’s Turkey Blend 
® Dried Potato Pulp 


DISTRIBUTED BY 


435 Brevoort Road 


Phone: Amherst 8-1077 Phone: Binghamton 2-7152 
L. J. BARRETT CO. HAWKINS MILLION § HEN, Inc. 


Phone: Clinton 451 


Mr. J. Kenneth Blackstone 
RD #1, Caribou, Maine 
Phone: Caribou 2-0032 


Fish Meal 

® Vitamin Oils 

© Dried Beet Pulp 
® Dried Citrus Pulp © Feather Meal 
© Dried Condensed Fish Solubles 


© Newbyco Vitalizer 


L. E. “ROBBIE” ROBERTSON 
P.O. Box 691 
Binghamton, N. Y. 


Harrisonburg, Virginia 
Phone: Harrisonburg 4-3051 
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ployed at the Litchfield plant when it is in 
full operation. 


The plant will occupy 60,000 square feet. 
The division currently has similar plants 
at Camden, Ark.; Bastrop, La.; and Mobile, 


Ala. It is completing a new plant at San 
Jose, Calif. 


Carcasses of Steers Fed 


Stilbestrol Grade Best 


Carcasses of stilbestrol-fed steers graded 
higher than steers implanted with the hor- 
mone in meat packing house studies con- 
ducted by University of Minnesota livestock 
scientists. Carcasses from stilbestrol-implant- 
ed steers carried less finish. 


Researchers W. J. Aunan and Whitney 
Lindwall reported shrinkage of implanted 
steers at 10 pounds more per head than 
steers fed stilbestrol or those not receiving 
the hormone. 

Stilbestrol-implanted steers brought $9 
per animal less than stilbestrol-fed animals 


at market time-in recent University of Min- 
nesota tests. 


New Systemic Insecticide 


Kills Grubs With Speed 


An insecticide that can be fed to beef 
cattle to destroy heel-fly grubs has been 
developed by the Agriculture department. 
The new product is in preliminary test 
stages and not available commercially. 

Ted Bissell, extension entomologist for 
the University of ~Maryland, reported the 
insecticide as Dow ET-57, an organic phos- 
phate chemical. Mr. Bissell said one oral 
dose of the systemic insecticide killed 92 
to 100 per cent of all grubs within a few 
days in preliminary tests. 


NICHOLS DIES 
William C. Nichols, an executive of Mill- 
er Publishing Co., Minneapolis, died Jan. 
28 at the age of 86. He was vice president 
of the publication, Northwestern Miller, at 
the time of his death. 
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E. R. Bailey of Bemis 
To Take Life Easier 


E. R. Bailey, 52-year veteran with Bemis 
Bro. Bag Co., has retired from the firm. 
Mr. Bailey had been manager of Bemis’ 


The Barnyard Gate 


San Francisco plant since 1931. 


Mr. Bailey joined Bemis in 1904 as a 
clerk in the St. Louis firm’s Boston office. 
He later served Bemis at San Francisco, 
Salt Lake City, Denver, Omaha, and Mem- 
phis. 


Health Promotion 


For Spring Is Planned 


All-out merchant support is pledged by 
Chas. Pfizer & Co., Inc., for its spring ani- 
mal health promotion program. Pfizer said 
its spring campaign will include new coun- 
ter displays, television and radio messages, 
and farm publication advertising. 

Slogan for the campaign is “It’s Time 
for Terramycin.” Featured this year will be 
a new Pfizer product, Terramycin Egg For- 
mula. 

Various needs of livestock and poultry 
for an antibiotic during springtime stresses 
will be expressed in the promotion pro- 
gram. Some of these stresses, the firm ex- 
plained, are after vaccination, when disease 
hits, during unfavorable weather, and on 
arrival of new stock at the farm. 


A new Bryant hammer mill has been in- 
stalled at Bolivar (Mo.) Farmers Exchange. 


BY HAL HIGDON 


Dawson, Minn. 


IT ISN'T LIKE 
BUILDING CARS 


your command. 


T. E. IBBERSON COMPANY) 


Engineers and Contractors — 


Farmers Co-op Elevator 


Building requirements are seldom identical, but 
Ibberson has been designing and erecting Feed & 
Seed Plants, and Grain Elevators to meet individual 
needs for over 70 years. Their experience is at 


FRUEN’S BRAND 
ROLLED OATS 


(STEAM PROCESSED) 


For every feeding purpose requiring good, clean rolled 
fi oats at a lower price. Send for samples and prices. 


MIXED CARS SHIPPED AT STRAIGHT CAR PRICES 
Our Teletype Number Is MP 477 


Tower Brand Rolled Oats 
(Steam Processed) 

Ace Brand Rolled Oats 
(Steam Processed) 

Whole Oat Groats 

Steel Cut Oat Groats 

Bolted Oat Flour 


Star Brand Pulverized 
Mixed Feed Oats 

Energee Pulverized Oats 

Mixers’ Pulverized Oats 

Crimped White 


Oat "Reed (when available) 


Glenwood Feeding Oat Meal = Steam Rolled Whole Barley 
\ Falcon Brand Pulveriz Ground Barley 
hite Oats — Barley Fi Flakes 
\ / Standard Brand Pulverized Max. 23 Fiber) 
White Oats (Steam, rocessed) 


Glenwood Pearled Barley 


iry Brand Coarse Ground 
Star Cracked Pearled Barley 
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Distillers Invite Trade 
To Nutrition Meeting 


Contributions of new feeding 
knowledge from top university and 
college nutritionists are expected to 
make the 12th annual conference of 
the Distillers Feed Research council 
one of the best ever held. This year’s 
meet is slated for March 3 at the Sher- 
aton Gibson hotel, Cincinnati. 

Dr. L. E. Carpenter, executive di- 
rector, said speakers for the 1957 con- 
ference will come from Cornell Uni- 
versity, Ohio State University, Iowa 
State College, Texas A & M College, 
Purdue University, and the universi- 
ties of Kentucky and Delaware. 

Richard L. Kathe of the American 
Feed Manufacturers association and 
Dr. E. I. Robertson of John W. Eshel- 
man & Sons, Lancaster, Pa., also will 
participate in the one-day program of 
events. 

Mr. Kathe calls his talk “Leaven 
for “57.” Dr. Robertson will moder- 


ate a panel discussion following the 
formal program. 

Dr. J. K. Loosli of Cornell will dis- 
cuss “Problems in Measuring the Val- 
ue of Distillers and Other Feeds for 
Milking Cows.” Another Cornell 
speaker, Dr, C. L. McCay will pre- 
sent findings on the use of distillers 
dried solubles as a dog food ingre- 
dient. 

Third member in the trio of Cor- 
nell guest speakers is Dr. Milton L. 
Scott, who heads his discussion “Un- 
identified Nutrients Required by 
Chickens and Turkeys.” - 

Representing Iowa State at the 1957 
conference will be Drs. N. L. Jacobson 
and Damon V., Catron. The Hawkeye 
staters will talk on, respectively, “Use 
of Distillers Dried Solubles and En- 
zymes in Calf Feeds” and “What's 
New in Swine Nutrition?” 


Telling about growth factors and. 


No messy pre-mixing! 


SILMO MFD 
vitamin D, 


FOR in prevention of MILK FEVER 


Palatable dry product, just add to 
usual ration. Each bag (1 lb.) contains 
day’s dosage of 30 million U.S.P. units. 
6 bags to carton (usual treatment per 

cow). 


for further information on this new 


: service for your customers. 
SILMO CHEMICAL CORP. Vineland, N.J. 
Pioneers in Vitamin Products since 1921 


CLARENCE MOLL, Manager 
Feed Department 


G. W. KRUSE, Manager 
Feed & Grinding Barley Dept. 


Grain Exchange 


Feeds, Screentuge, 


BREWERY and Malt By-Products 


THE PAETOW COMPANY 


Milwaukee, Wisconsin 


Members: 
Central Retail Feed Assn. 
Grain & Feed Dealers Nat'l Assn. 
Milwaukee Grain Exchange 


BRoadway 1-2600 
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DR. MILTON L. SCOTT 


hormones in beef cattle feeding will 
be Ohio State’s Dr. Earle W. Kloster- 
mann. “Further Studies on the Value 
of Distillers Feeds for Ruminants” is 
the subject of Dr. F. B. Baker of Ken- 
tucky. 

Dr, Tom Runnels of Delaware has 
selected “Distillers Dried Solubles as 
a Growth Promoting and Pigmenting 
Ingredient in Broiler Finishing Diets” 
as his subject. A summary of and new 
developments in the use of distillers 
dried solubles in turkey feeds will be 
presented by Texas A & M’s Dr. J. R. 
Couch. 


Dr. W. M. Beeson of Purdue Uni- 
versity will point out the “Effect of 
Calcium Level and Trace Minerals on 
the Response of Young Pigs to Un- 
identified Growth Factors.” 


All feed manufacturing company 
executives, particularly nutritionists, 
are invited to the distillers’ confer- 
ence. There is no registration fee or 
other cost. 


S-W Names C. D. Fisher 
To Newly-Created Post 


C. Donald Fisher has been named to fill 
the newly-created office of director of re- 
search and product development for Sprout, 
Waldron & Co., Inc., Muncy, Pa. Mr. 


Fisher had been serving as chief engineer. 


The new appointee is credited with play- 
ing an important part in the development of 
many new S-W products. The firm said the 
new post was created in its continuing pro- 
gram of product development and im- 
provement. 


Farmers Elevator Co. at Greenwood, Miss., 
has purchased a Prater hay and grain 
grinder, a new drag feeder, and two new 
two-ton Blue Streak mixers. 
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— Dehydrators 


(Continued trom page 95) 


speaking, young growing grasses and 
legumes are nature’s most nearly per- 
fect food for ruminants. 

He reported on a series of experi- 
ments conducted at Nebraska. Some 
of the points the work showed in- 
cluded: 

1) TDN consumption and average 
daily gains increased as the level of 
dehydrated alfalfa was increased in 
the rations, but within trials there 
were some variations. 

2) Steers fed a lower level of soy- 
bean oil meal plus one pound of de- 
hydrated alfalfa per head per day 
gained more than steers fed a high 
level of protein without alfalfa meal. 
' 3) Substitution of either 25 per 
cent dehydrated alfalfa or 25 per cent 
of a ground alfalfa hay-molasses prod- 
uct for an equal amount of alfalfa hay 
increased gains and efficiency. The 
substitution of a combination of de- 
hydrated alfalfa and the ground alfal- 
fa hay-molasses mix for chopped alfal- 
fa hay resulted in the greatest over all 
gains and feed efficiency. 

4) When stilbestrol was fed with a 
mixed protein supplement consisting 
of 60 per cent dehydrated alfalfa meal 
and 40 per cent soybean oil (solvent 
process) the weight gains and feed 
efficiency were increased about six per 
cent over the proup fed soybean oil 
meal as the protein supplement. 

5) Cattle fed dehydrated alfalfa 
meal had a tendency to consume more 
feed and thus more digestible nutri- 
ents; this is important since feed con- 
sumption and rate of gain tend to be 
highly correlated. 

Some of the hard facts of life were 
presented to the dehydrators by Dr. 
J. Russell Couch of Texas A & M Col- 
lege. He said that the alfalfa industry 
must look into the matter of produc- 
ing a lower fiber, higher energy type 
of product than that which is now 
available. Dr. Couch suggested a 
product as low as 12 to 14 per cent 
fiber. 

“The feed nutritionist of 1957 is 


DEHYDRATOR OFFICIALS MORRISON, CHRISMAN, AND DONNELLY 


interested only in results and is main- 
ly concerned with the unidentified 
growth factor content of dehydrated 
alfalfa meal,” Dr. Couch said. 

He suggested a concentrated prod- 
uct be made available which could be 
used at a level ranging from 1.0 to 
1.25 per cent per ton. Dr, Couch in- 
dicated such a product should contain 
the same quantity of carotene and 
pro-vitamin A as could be obtained 


through using 2/2 to three per cent 
meal. 

He said he realized such a product 
would be costly but the processor 
would be able to take higher fiber 
stems and upgrade the vitamin A con- 
tent and produce a product valuable 
in feeding ruminants. 

Dr. Couch indicated that dehydrat- 
ed alfalfa meal has a definite place 
in turkey rations since it contains a 


The World’s Finest Grain Drier 


@ DRYING CAPACITY—up to 2,000 Bushels Per 
Hour in Self-Contained Units 


@ DRIES—Corn, Wheat, Oats, Soybeans, Rye, 
Barley, Milo, Rice, Buckwheat, etc. 


e@ FIRED BY—Fuel Oil, Natural or LP Gas 


Keroglide 


S10 GLENWOOD AVE — RALEIGH. N C — PHONE 2-6422 .- 


Teske Coal & Feed Co. at Chaska, Minn., 
recently installed a new Bryant sheller and 
coarse crusher. 


BOUCHARD APPOINTED 
Edward F. Bouchard has been appointed 
assistant director for the technical service 
department of Chas. Pfizer & Co., Inc. Mr. 
Bouchard is succeeded as manager of the 
department’s pharmaceutical section by 
Arthur F. Leyden. 
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805 DUN BUILDING 
BUFFALO 2, N. Y. 


CANE FEEDING 
MOLASSES 
Agents for 
Pacific Molasses Co., Ltd. 
Alban: i 


y Baltimore 
Buffalo New Orleans 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


DISTRIBUTORS OF: 
Hubinger (Keokuk) 
Corn Gluten Feed 
Kellogg's Hominy Feed 
Consolidated Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


Phone Clev. 2938 
TWX Bu 71 


20/FOS 
International Minerals & 
Chemical Corp. 


FEED SUPPLEMENTS 
Chas. Pfizer & Co., Inc. 


* bell 


CONSULTANTS 
TO THE» 


FEED INDUSTRY 


C. W. Sievert and Associates 


Room 1339, 221 No. LaSalle St. 


Chicago |, Illinois 
Phone State 1-0008 


all Bob or Babe 
Stuart for: 
Wheat-Mixed Feeds 
Soya 
Linseed Meal 
Alfalfa 
and all 
Millfeeds 
“For 30 
Years” 


Reliance 


FEED COMPANY 
MAin 2418 
216 Phoenix Bldg., Minneapolis, Minn. 


ROLLED OATS 


GROUND OAT GROATS 
FEEDING OATMEAL FLOUR 
PULVERIZED WHITE OATS 

PULVERIZED FEED OATS 
HY-QUALITY OATMILL FEED 

REGROUND OAT FEED 
COARSE GROUND OATS 


WERTZ FEED PRODUCTS 


SIOUX CITY, IOWA 
Phone 20545 


factor which is necessary for pro- 
longed hatchability and healthy em- 
bryonic development. 

William Behnke, Cereal Byproducts 
Co., Omaha, appeared on the program 
to point out the service performed by 
the broker for the industry. He said 
that the broker who is performing the 
service that he is supposed to will be 
used by both buyers and sellers be- 
cause they find it more profitable and 
convenient to do so. In performing 
this service, he pointed out, the brok- 
er must give truthful and accurate 
market and pricing information to 
both parties and consummate a trade 
in such a manner that neither princi- 
pal could have accomplished as con- 
veniently or economically or both. 

Mr. Behnke said much of the criti- 
cism of the industry has been because 
buyers must purchase on a price date 
of shipment basis. He feels helpless 
with an open price contract because he 
cannot control his costs. He urged sell- 
ers to have confidence in the broker 
they select and to confide their sales 
plans in him. He said the seller should 
expect the broker to sell for him at the 
market but should not expect him to 
do more. 

Erle Ellis, general manager of Hales 
& Hunter Co., Chicago, gave the man- 
ufacturers’ side of the problem. He 


Feed Ingredients 
of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


SOYBEAN MEAL . . . MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
422 Flour Exchange Bldg. Minneapolis 


Fortify Your Feeds With 


LIVE YEAST CULTURE 


SPECIALLY PREPARED FOR DRY MIX FEEDING 


Supplies: Vitamin B12 activity, live yeast 
digestive enzymes, B complex vitamins, plus 
other potent unidentified factors. Improves 
appetite, digestion | rumen aid) 
health, growth, production. Increases feed 
utiilzation — lowers feed cost. 

Live yeast values improve feeding results 

in recent State conducted tests. 


Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 
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SINCE 1900 


MERCHANDISERS OF 


Millfeeds of all kind 
Brewers Dried Grains 
Maltsprouts 

Malt Cleanings 

Lins Oilmeal 

44% Soybean Oil Meal 
Reground Oat Feed 

Beet Pulp 

Hominy Feed and Alfalfa Meal 
Pilot Brand Oyster Shells 
Poultry Cod Liver Oil 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


pointed out that he grew up with the 
early days of the alfalfa business in 
Ohio and has been in touch with the 
situation for 24 years. 

He told of a processor who made a 
special product in the early days 
which ran only 12 to 14 per cent fiber 
and 290,000 units of A. The only 
trouble was he had lots of byproduct 
to sell. Mr. Ellis offered a chart show- 
ing the month by month price of meal 
since 1933 and pointed out the wide 
variations in some years. 

According to Mr. Ellis, the wide 
range in prices has been a bigger fac- 
tor in cutting out some of the market 
potential rather than fiber and high 
energy feeds. He maintained that the 
fellows who compile formulas do not 
like to have ingredients which are er- 
ratically priced. 

“If the price of your product goes 
too high the use will go down and 
your summer price will be extra low,” 
Mr. Ellis said, “To get a better picture 
of the problem, you should talk first- 
hand to some of the quality control 
men in your big feed plants.” 

Hal Lowther, Consolidated Business 
Service, Inc., Kansas City, talked on 
selling. He pointed out that most sales- 
men would be glad to succeed by hard 
work if it did not take so much effort. 
He stressed the value of creative sales- 
manship. 

“A creative salesman is automatical- 
ly able to make the sales of service 
and negotiation,” Mr. Lowther said. 
“You. must develop a_ personality 
which will cause the prospect to like 
you, your company, and your product, 
What you sell must be useful and you 
must have a thorough knowledge of 
its value.” 

Mr. Lowther maintained that the 
salesman who looks quality, acts quali- 
ty, and talks quality will sell quality 
while his price competitor trails along 
behind him crying, “Mine is just as 
good.” 


A Complete Assortment of 


HIGH QUALITY INGREDIENTS 
e 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


INEXPENSIVE VITAMINS A & 


DEVOLKOD VITAMIN OILS 
(Fortified Cod Liver Oils) 

DEVOLKOD NON-DEST. COD LIVER OIL USP 

DEVOLD VITAMIN A & D FEEDING OILS 

DEVOLD VITAMIN A OILS also 

PEDER DEVOLD WHEAT GERM OIL 


PEDER DEVOLD OIL COMPANY 
45-FM Clinton Ave.. Brootlyn 5. N. Y. 
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Coming Events 


Colorado Grain, & Feed Dealers Association, 


Milli 
Shirley‘Savoy Hotel, Denver Feb. 24-26 


Ohio Grain & Feed Dealers Association, Neil House, Columbus ............ Feb. 24-26 


Distillers Feed Conference, Sheraton Gibson Hotel, Cincinnati ............... March 13 
Processing Machinery Manufacturers Association, 
Edgewater Gulf Hoel, Edgewater Park, Miss. March 13-17 


Oregon Feed & Seed Dealers Association, Multnomah Hotel, 


Portland March 14-15 


Quad-State Feed Convention, Martin Hotel, Sioux City, Iowa ............ March 17-18 


Maryland Nutrition Conference for Feed Manufacturers, Shoreham Hotel, 
Washington, D. C. March 21-22 


Purdue University Egg Day, Purdue University, West Lafayette, Ind. .......April 3 


Animal Health Institute, Greenbrier Hotel, 
White Sulphur Springs, W. Va. 


April 4-6 


American Association of Feed Microscopists, Phoenix Hotel, 


Lexington, Ky. April 8-10 


Texas Feed Manufacturers Association, Gunter Hotel, San Antonio .....April 10-11 


Texas Grain & Feed Dealers Association, Gunter Hotel, 


San Antonio 


April 12-13 


Kansas Grain & Feed Dealers Association, Broadview Hotel, 


April 25-27 


California Hay, Grain & Feed Dealers Association, 
Hotel Fairmont, San Francisco 


April 25-27 


American Feed Manufacturers Association, Conrad Hilton Hotel, 
Chicago May 1-3 


National Feed Industry Show, Conrad Hilton Hotel, Chicago May 1-3 


National Cottonseed Products Association, Shoreham Hotel, 


Wisconsin Nutrition School for Feed Men, University of Wisconsin, 


Cornell Nutrition Conference, Statler Hotel, Buffalo 0.0... ccneed Oct. 30-Nov. 1 


PHOSPHORUS CONCENTRATE 
th TRACE MINERAL 


Needed 


. ina form 
so soluble 
“it melts on 
your tongue” 


Supply 


Trace Mineral 


Where only trace minerals 
are to be added, Herman 
Nagel's Trace Mineral Con- 
centrate supplies all eight, 
in correct balance. 


The HERMAN NAGEL Co. 


53 W. Jackson Bivd. 
Chicago 4, Illinois 


Washington, D. C. May 20-21 
Central Retail Feed Association, Schroeder Hotel, Milwaukee 002 -e-so-- June 3-4 
Eastern Federation of Feed Merchants, Commodore Hotel, 

New York City June 10-11 
Indiana Grain & Feed Dealers Association 

Sheraton French Lick Hotel, French Lick June 10-11 
Kentucky Feed & Grain Association, Sheraton Seelbach Hotel, 

Louisville Aug. 19-20 


Madison Aug. 19-20 


Texas Nutrition Conference, Texas A & M College, College Station .......... Oct. 3-4 
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ATTRACTIVELY 
BAGGED — 


The attention - getting red and 
white Litter Lite bag attracts the 
eyes of your customers. Display 
it prominently. 

Remind poultry raisers that Lit- 
ter Lite absorbs moisture. Helps 
prevent litter crust. Gives them 
cleaner litter and eggs. Reduces 
litter cost. 

Effective folders make selling 
Litter Lite easier. Stock Litter 
Lite and sell it for easy extra 
profits. Order this preferred lit- 
ter conditioner in colorful new 
50 Ib. bags. 


_1OWA LIMESTONE CO. 


Des Moines, lowa 


| Use Your Qwn ) 
CONCENTRATE / 
N 
DES MOINES, IOWA 
| 
111 


Advertisers in The Feed ‘Bag 


Abbott Laboratories 


Blatchford Calf Meal Co. .........ccsscese- Inside Front Cover 
E. L. du Pont de Nemours & Co.,; . 
Eastman Chemical Products, Inc. 77 
International Minerals & Chemical Corp. ................. 4 
Mallinckrodt Chemical Works 
Mayville White Time: Works 
Mill Mutual Fire Prevention Bureau ..................... 
50 


112 


111 
National Alfalfa Dehydrating & Milling Co. .............. 27 


National Cotton Council 


National Distillers Products Corp. ...............-.......5. 14 
National Renderers Association ......................... 101 
New England By-Products Corp. ......................... 106 
Oyster Shell Products Corp. .................0...00eee 103 
Chas. 29, 65, 66, 67, 68, 89 
Quaker Oats Co. 


Ralston Purina Co. 


Dr. Salsbury’s Laboratories ...................000ceee: 56, 57 
C. W. Sievert & 110 
Sunset Feed & Grain Co., Inc. 109 
Union Bag-Camp Paper Corp. ......................... 10 
Van Camp Laboratories 
VyLactos Laboratories, Inc. 38 
Whitmoyer Laboratories, Inc. 
Wisconsin Agriculturist & Farmer ........................ 
Wisconsin Alumni Research Foundation ................... 82 
Woodward & Dickerson, Inc. ...................0ee0ee:s 82 
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Rapids Machinery 
Raymond Bag Corp 


Classified 


RATES: 10 cents word. Minimum 
charge $2.00. Position wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


FOR sale — Daffin Mobile unit grinder — 
mixer — molasses blender. Powered by large 
G. M. Diesel. On International truck. All 1955 
models used 1,127 hours. Gerber Feed Store, 
Decatur, Indiana. Craigville phone. 


HAMMER MILL—Has 50 HP motor—used 
only short time, Like new. Bargain for . cash. 
Write BA-120, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 


CORN CUTTER—grader—polisher—aspirator, 
3000 Ibs. hr. A-1 condition, guarantee. Write 


LE-21, c/o The Feed Bag, Milwaukee 3, Wis. 


FOR SALE—New or used 80600E or 80600H 
sewing machine heads, Whizzer conveyors, bag- 
ging scales and bins. Write Winborns, Williams- 
burg, Iowa. 


EQUIPMENT FOR SALE 


BINS for surplus storage — Overcome your 
lack of storage space with surplus government 
type grain bins, 18 by 16 feet, approximately 
3,500 bushels heaping full capacity. Write for 
attractive prices. Midwest Steel Products Co., 
Railway Exchange Bldg., Kansas City 6, Mo. 


WANTED TO BUY 


COMPLETE set of used mill equipment. 
Grinder — mixer — molasses mixer — starter 
switches, etc. Also one 75-HP motor 1800 RPM. 
Write Shortley Elevator, State Center, Iowa. 


HELP WANTED 


NUTRITIONIST. Degree in poultry or ani- 
mal nutrition. Masters or doctorate desirable. 
For technical service staff of national feed nu- 
trient manufacturer. Feed formulation, formula 
revision, field trips, consultation with laboratory 
personnel regarding set-up and conduct of ex- 
perimental test work, and general technical serv- 
ice duties. Please give full details in first letter 
of application. Write FE-19, c/o The Feed Bag, 
Milwaukee 3, Wisconsin. 


FARM seed salesmen — Established Wiscon- 
sin territory for experienced seed salesmen to 
join leading firm with aggressive sales and ad- 
vertising program. This is an excellent position. 
Box JN-39, The Feed Bag, Milwaukee 3, Wis. 


SALESMAN 26 to 40. Experienced vitamin- 
supplement or allied field. Basic understanding 
of poultry and animal nutrition. Midwest terri- 
tory. Willing to travel and relocate if necessary. 
Salary plus commission. Excellent potential. 
Provide details of background in first letter. 
Write FE-83, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


SALES trainees for national manufacturer 
selling to feed industry. Degree in animal or 
poultry nutrition desirable. Some previous train- 
ing in nutrition essential. Assignment after six 
months training. Must be free to travel. Excel- 
lent opportunity for young man with required 
background and initiative. In replying state full 
details. Write FE-67, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 


A new 105-horsepower Bryant hammer 
mill has been installed at Farmers Grain 
Co., Blutfton, Ohio. 


REAL ESTATE FOR SALE 


FOR sale — Feed and farm supply business. 
Wholesale and retail feeds, seeds, twine, miner- 
al, etc. Warehouse and modern office on track. 
Excellent location in north central Illinois. Own- 
er wishes to retire. Write FE-43, c/o The Feed 
Bag, Milwaukee 3, Wisconsin. 


Swanson, Whelan Cited 
As Nopco Veterans 


Special plaques commemorating 20 years 
of service were presented to Harold A. 
Swanson and Robert T. Whelan of Nopco 
Chemical Co. at a luncheon given recently 
by members of the firm’s agricultural de- 
partment. 

Mr. Swanson is vice president in charge 
of Nopco’s vitamin and fine chemicals divi- 
sion. Mr. Whelan is eastern sales manager 
for the agricultural department. 


CLASSIFIED ORDER FORM | 


Print your ad below and mail with check or money order to THE FEED BAG, 
Milwaukee 3, Wis 


1712 Ww. St. Paul Ay 


cost this way 


Minimum charge $2.00 


Figure your 


10 Cents Per Word | 
(Group of Numbers Counts as One Word.) ' 


PRINT YOUR AD HERE | 


7 


lf you prefer, write us a note. A group of numbers count as one word. Be sure | 
to count in your address. Box number at 25 cents additional per insertion 


SNOW WHITE 
OYSTER SHELL 


Best For Your Chickens 
SOFTER +¢WHITER 


*PURER *RIGHTER. 
rem. 


WHITE SHELL 


Edward R. Bacon Grain Co. 


177 Milk Street, Boston 9, Mass. 


Feed Mixers 
Products 


CcOLBY 


PULVERIZED 
Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 


NUTRITIONIST WANTED 


College degree, preferably a major 
in nutrition. Some experience desir- 
able. Excellent opportunity with na- 
tional feed company. Live in southern 
California. 


Send complete information and 
qualifications to 


ALBERS MILLING COMPANY 
attention Troy V. Cox 


1016 Central St., Kansas City 5, Mo. 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
522 Grain Exchange Bldg. @ 


All Feeds And Ingredients 


Milwaukee 2, Wis. 
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COLBY MILLING, INC. 
j LD -160-166 Colby 8846 


I'LL SAY! SWITCHED THE | 

MINUTE | HEARD JONES’ 

FEED PLANT INSTALLED 
A NEW CALIFORNIA 


“CENTURY” 


FEEDIN' 
PELLETS 


PACAL 
e hard-faced | There’s a Pacal 
HAMMER CLUSTERS Hammer to grind 
It’s happening everywhere—the big switch to profitable ° your product best 
pellets. No wonder, now that there’s a California Pellet cut gr ain, smash costs in any hammer- 


Mill in a model of “just the right size” for your feed — Call D write 
plant. Get full details today. ammer Depart- 


ment. 
CALIFORNIA PELLET 
‘== MILL COMPANY 


SAN FRANCISCO * CRAWFORDSVILLE * NO. KANSAS CITY 
Soles & Service Representatives also in: ALBANY * ATLANTA * COLUMBUS 
DAVENPORT © DENVER * FORT WORTH * HARRISBURG * LOS ANGELES 
MEMPHIS MINNEAPOLIS * OMAHA RICHMOND SEATTLE ST. LOUIS 


U. S, Pat. No, 2607538 


Telephone: Midway 6-9456 
PAPER-CALMENSON & CO. 


County Road B and Walnut St. « St. Paul 8, Minn, 


FRANKE GRAIN CO. 


er PROCESSORS OF DRIED 
FISH SOLUBLE PRODUCTS 
Feed Bar ley A “Must” in Every Swine 
Malting Barley Poultry Rati 
or ou try ation 


Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


WRITE OR PHONE 
FOR COMPLETE INFORMATION 
AND PRICES 


327 So. LaSalle Street 
Chicago 4, Illinois 
Harrison 7-1528 


MILWAUKEE 
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“T’ve heard Murpny feeders talk about good 
results and I always figured they were just over-enthusi- 
astic. It wasn’t until I started feeding MuRPHY’s on my 
own farm that I found out how good MuRPHY’s CONCEN- 
TRATES really are. Our records show that we have had 


MURPHY Customers ever since we signed a MURPHY fran- . 


chise twenty years ago. These customers have helped sell 
hundreds of new customers for us. When we started to 
feed MURPHY’S ourselves, we really found out that MURPHY’S 
can’t be beat for low cost results, better health, and making 
more money. We gladly recommend MuRPHY’s CONCEN- 
TRATES to any feed dealer. They really build business. 
And we recommend feeding MURPHY’S CONCENTRATES your- 
self . . . you'll really get sold on the low cost feeding 
job they do.” 

Eureka Farmers Co-op. Ass’n. 

Foseph Leman, Manager 

Eureka, LIllinois. 


MURPHY 


PRODUCTS CO., BURLINGTON, WIS. 


Hard-selling radio com- 
mercials on records— 
the same recordings 
MURPHY’S use in their 
national advertising — 
are now offered to dealers for use on 
their own local radio stations. Musical, 
dramatic, and Lloyd Burlingham com- 
mercials are available. If you are in- 
terested in using these commercials to 
help boost your sales, write to Mr. 
Thomas C. Burchard, Vice President, 
Advertising, Murphy Products Com- 
pany, Burlington, Wisconsin. 


Peers 


“| got sold on MURPHY’S Concentrates 
when | started to feed them muself” 
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“Yes Sir!...I grow 
some of the 
finest wheat 


in America!” 


C arl Amstrup, Assistant Director of the Agricultural Depart- 
ment, goes over a test plot of wheat with “Mr. American Farmer.” 
“Mr. American Farmer’”’ was selected to represent all the farmers 
throughout the country who help start the process of “‘From 
Field to Flour.” 

“Yes Sir!”’ “Mr. American Farmer’ come along on a tour 
and follow your grain, see the care the King Midas People take 
as they speed it on its way to the completed product. 

King Midas depends on quality—to do this we work closely 
with farmers, agricultural agents and 4-H groups. 

It is our obligation at King Midas to buy the finest wheat 
obtainable. But, we do not stop here, we work constantly to 
improve the strain of wheat and determine methods to upgrade 
the quality. 


Your 
; F LOU R Ml LLS COMMUNITY CHEST 


contribution 


is serving every day i 
MINNEAPOLIS “Q> MINNESOTA throughout 1957 | 


; 
} 
| 


